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Sparks 


State of the nation’s! econom.:: 
Up 
Evectriciry—Report/ for latest 
week shows an increase of 9 per- | 
cent in output over/same ’50 week. | 
South Central statés again led the | 
gaining areas with a boost of 21.1) 


percent. f 

MUTUAL Savings The 529 mutual 
savings banks in the U. S. reported | 
that deposits soared $61,000,000 in| 
October, compared with like month | 
last year, to an alltime high of | 
$20,667,000,000. Marks the sixth con- | 
secutive month in which the total | 
has been hiked. 

Cotton Ginninc—U. 8S. Bureau 
of Census says that 11,113,252 
running bales of cotton from the 

1591 crop were ginned up to Nov. 
14, a sharp gain over the 7,589,- 
054 bales for the corresponding 
time a year ago. Cause: A big 
boost in acreage. 

Ore oN Lakes—TIron ore ship- 
ments from ports on the upper 
Great Lakes were sailing along for 
the season to date at a rate of 14.6 
percent ahead of same period in 
1950. Experts declare that 89% 
million tons will be carried before 
winter calls a halt on the shipping 
lanes. 

Gas on Hanpo—Gasoline stocks 
were upped by 936,000 barrels to 
110,381,000 barrels, reports Amer- 
ican Petroleum Institute, in com- 
parison with preceding week. | 

Business Picrure—It’s better than 
the preceding week, according to 
the New York Times index, which 
hit 172.2, compared with 171.1 a) 
week ago, and 171.4 a year earlier. | 

* ok * 











Down 
Construction —Awards in 37) 
Eastern states in October aggre- | 
gated $1,051,419,000, off 3 percent | 
from September and 7 percent | 
from same ’50 month. For year to 
date, however, there’s improvement | 
over 1950 — $13,585,024,000 versus | 
$12,245,561,000. 
INSURANCE INVESTMENTS —Se- | 
curities and mortgages bought by | 
U. 8. life insurance companies in 
September totaled $848,000,000. 
This compares with $1,231,000,000 
in previous month ayd $980,000,- 
000 in the like month last year. 
* cd * 


General 

InpustriaL Activiry—Industrial 
output in October held its own, 
according to the U. S. Department 
of Commerce. There was little 
change from previous months, with 
unemployment at a postwar low, it 
stated. 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


144,942 
108,904 


81,038 


Last Prev. 1950 
Week Week Week 
For complete production totals 
by makes, see table, page 31. 











NPA Delays Vehicle Quotas for 2nd Quarter . . . 





More Output Cuts Seen 


ASHINGTON. — New - car pro- 
duction, already scheduled to 
be trimmed to 1,006,000 in the first- 
quarter of 1952, may be cut back 
further in the second-quarter, NPA 
Administrator Manly Fleischmann 
said last week. 
At the same time, the Senate 
Preparedness committee issued a 
report urging bigger cuts in 





civilian goods production, saying 
that the nation’s defense program 
is “dangerously” behind schedule. 
NPA is reported considering pro- 
duction quotas of 1,000,000 cars and 
250,000 trucks for the _ second- 
quarter of 1952, but allocating only 
enough basic materials through the 
Controlled Material Program to 

















Performance Accented in 1952 Pontiac Models— ; 
Featuring a new dual-range Hydra-Matic Drive, and a newly designed “power train," the 1952 Pontiac models make their 
bow today (Dec. 3) .in the east, and on Dec. 10 on the West Coast. The company said that the new models accent higher per- 


formance standards and greater fuel economy. The model abcve, the Super Deluxe Catalina, shows the redesigned chrome 





stripping on the sides. Prices are unchanged. Story and other pictures are on page 35. 





Week’s Output Rises 
To Quota Levels 


By Bernie Thomas 
Associate Editor 
ppRobuction in U. S. plants last 

week rose sharply over the pre- 
vious holiday-curtailed week’s rates, 
brightening auto makers’ chances 


| of building cars up to government- | ; 
|allowed levels for the last quarter | trucks was the lowest since Decem- 


of this year. 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 87,378 cars and 
21,526 trucks for a total of 108,- 
904 vehicles. The previous week’s 
turnout of 81,038 vehicles was 
comprised of 65,184 cars and 15,- 
854 trucks. In the like week of 
1950 U. S. plants built 144,942 cars 
and trucks. 

Preliminary tabulations for No- 





51 Car Sales 


Expected 


To Top Five Million 


By Bob Gordon 
Associate Editor 

LTHOUGH current new - car| 
sales volume is anything but im- 
pressive, it has still been strong 
enough to make it a virtual certain- | 
ty that 5,000,000 new cars will be | 
registered in 1951. 

While total new-car sales for 
this year will wind up as the sec- 
ond best in the industry’s history, 
it appears that the total for the 
fourth quarter of 1951 will be the 
lowest quarterly figure in 2% 


ears. 

It’s been almost two years since 
new-car sales in a single month 
have slipped below 400,000 units, 
' but it’s likely that volume in both 

October and November failed to 
reach that level. 

* tr . 

N ADDITION, there is little rea- 
son to expect that sales in De- 





cember will be any better than they 


were last month or in October, if 
as good. 


Virtually every area in the coun- | 
try reports the market for new} 
Most dealers are | 
having to scramble to unload their | 
stocks, even though inventories are 


cars as “soft.” 


down. 
The prospect of higher new-car 


| prices and the reduction in used- 


ear ceiling prices, which will take 
effect later this month, are not 
going to make the dealers’ task 
any easier. 

Indications are that new-car sales 
in the fourth quarter will probably 
wind up between 1,000,000 and 1,100,- 
000 units. Such a figure would be 
the lowest quarterly total since the 
first three months of 1949, when 
only 891,963 new cars were sold. 

* * . 


EW-CAR sales in the final quar- 
ter of last year amounted to 
(Continued on Page 37, Col. 1) 


vember show that during the 21 
|working days available in the 
|month, automotive plants in this 
|country accounted for 360,355 cars 
jand 94,203 trucks—a total of 454,- 
| 558 vehicles. 

November production of cars and 


| ber, 1949, but it was somewhat bet- 
| ter than the industry had hoped for 
after the month got under way 
|with snow storms and_ supplier 


| strikes. 


* * 


| @OME of the supplier strikes are 
still hitting truck production. 
|International Harvester was down 
|last week for the second week in a 
row. while Studebaker was pre- 
vented from resuming truck assem- 
| bly, following inventory, by a strike 
ithat continued at the Ross Gear & 
|Tool Co. of Indiana. 
| The Ross strike poses a threat 
|to schedules at other truck makers. 
| However, car production continues 
|at restricted levels despite the ef- 
fect of tieups at Borg-Warner and 
Electric Auto-Lite recently. 
In order to realize the produc- 
tion of 1,100,000 cars in the final 
three months of this year, as per- 
mitted under NPA restrictions, 

U. S. plants will have to assem- 
ble 332,000 cars in December. 

U. S. plants built 408,000 cars in 
October, prior to building 360,000 
|last month. In order to realize the 
| full last-quarter quota total for the 
|industry, independent car makers 
|will have to turn out 6,700 more 
cars in December than are actually 
scheduled at those plants. 

* * * 


a 


OWEVER, auto makers wouldn’t 


feel too bad if they fell 6,700 
(See OUTPUT, Page 31, Col. 3) 
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'U.C. Dealers Gird 
For Tight Market; 
Downing Elected 


By Bob Finlay 
Managing Editor 
AMPA, Fla.—Used-car competi- 
tion will be keener and all deal- 
ers, new and used, may be facing 
a period of survival of the fittest, 
dealers were told here last week at 
the fifth annual convention of the 
National Used Car Dealers Assn. 
By resolution, the used-car deal- 
ers urged extension of the time 
payment period under Regulation 
W to 24 months, elimination of 


| cars more than five years old 


from Regulation W and asked for 

modification of the new used-car 
ceiling price regulation. 

James C. Downing of Atlanta was 
elected president, succeeding Wal- 
ter Wilson of Dallas, who was 
named honorary president for 1952. 
Other officers are First Vice-Presi- 
dent Ray Hayward of Omaha; Sec- 


James Downing Ray Hayward 


retary Jack Geller of Detroit, and 
Treasurer Cy Gorson of Philadel- 
phia. 

New regional vice-presidents are: 
Area One, Allan Burgman, Hillside, 
N. J.; Area Two, L. M. Hargrove, 
Tampa, Fla.; Area Three, Louis 
Geller, Akron, O.; Area Four, Bill 
Lee, Tulsa, Okla.; Area Five, Max 
Pomeranz, Denver; Area Six, Frank 
Rosenberg, Freson, Calif. 

7 * - 


YH generally satisfied with 
the new OPS ceilings on used- 
car prices, NUCDA directors point- 
ed out a “sleeper” in the regulation 
(Continued on Page 34, Col. 1) 








build up to 80 percent in each 
category. 

NPA’s idea is said to be to have 
makers scramble outside CMP for 
the steel, copper and aluminum 
necessary to build 200,000 cars and 
50,000 trucks. 

* * * 

N DETROIT auto circles last 

week such reports were identi- 
fied as “trial balloons.” The head of 
one company said he thought NPA 
ultimately would decide to allocate 
enough materials for all the pro- 


Used-Car Ceilings 


WASHINGTON. — An OPS or- 
der, postponing effective date of 
the new used-car price ceiling 
regulation from Dec. 20 to Dec. 
31, was still in the works last 
week. There is no known opposi- 
tion to the delay, and the order 
was expected at any time. 








duction of 1,000,000 cars and 250,000 
trucks in the second-quarter. 


He predicted that an NPA edict 
restricting CMP allotments to 80 
percent of allowable production 
would meet with intense union 
opposition, due to the auto in- 
dustry’s present serious unem- 
ployment situation. 

He said the auto  industry’s 
chances of getting enough steel for 
200,000 cars and 50,000 trucks out- 
side CMP would be fairly good, 
but not so for copper and alumi- 
num. He added that NPA’s idea of 
how much copper is needed in a 
motor vehicle differs greatly from 
that of the auto industry, and that 
copper may be an insurmountable 
obstacle in building 1,006,000 cars 
in the first-quarter of next year. 

* x * 


EANWHILE, it appears that a 
final decision on revised quotas 
for individual car and truck mak- 
ers, starting Apr. 1, 1952, will be 
held up until the industry’s overall 
production allowance is decided on. 
If the production of 1,000,000 
cars and 250,000 trucks is al- 
lowed in the second-quarter, it is 
believed that the revised quotas 
as issued on a tentative basis a 
few weeks ago will be allowed to 
stand. 
However, if materials are allo- 
cated on the basis of only 800,000 
(Continued on Page 31, Col. 4) 


Top Cars 
New-car registrations for nine 
months, plus 26 states for Oc- 
tober: 
1951 Pos. 
1—900,853 
2—725,313 
3—471,109 
4—329,120 
5—282,086 
6—251,157 
7—229,972 
8—194,173 
9—171,371 
10—128,022 
11—113,935 
12— 92,644 
13— 82,677 
14— 79,704 
15— 55,648 
16— 44,8389 
17— 44,357 
18— 22,080 
19— 21,446 
20— 4,598 
21— 2,741 
22— 2,729 
23— 





1950 Pos. 
1,152,173— 1 
962,114— 2 
403,182— 4 
428,519— 3 
356,959— 5 
230,122— 9 
297,783— 6 
256,868— 7 
232,202— 8 
112,035—12 
145,592—10 
83,935—13 
116,532—11 
73,770—14 
56,547—16 
71,540—15 
3,072—22 
28,846—17 
Linceln 27,414—18 
Crosley 5,744—20 
Ang.-Pref. 1,894—23 
Austin 4,624—21 
Frazer 11,327—19 
Total All Makes 
4,263,673 5,075,112 
For further details see page 
26, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 
Chrys. 
Nash 
DeSoto 
Hudson 
Cadillac 
Packard 
Kaiser 
Henry J 
Willys 




















; 
Va. Convention 
Urges Sen. Byrd 
For Presidency 


Dealer Conclave 
Attracts Over 900; 
Lauritzen President 


ICHMOND, Va.—More than 900 

auto dealers, closing their an- 
nual convention — largest yet — of | 
the Automotive Trade Assn. of Vir- | 
ginia here last week, adopted a 
unanimous, spontaneous resolution | 
calling on Sen. Henry F. Byrd to 
announce himself as a presidential 
candidate. 

It was the highspot of the 
three-day series of meetings, de- 
voted largely to the problems of | 
dealers in these days of regula- 
tions and shortages. The resolu- 
tion will be sent to every auto 
dealer throughout the nation, 








record of Virginia’s senior sena- 
tor on economy and conservative | 
government operation. | 

At the ATAV annual banquet, | 
Sen. Byrd warned delegates the | 
nation will “collapse from within | 
unless we have more honesty in| 
government.” 

+ + * | 

E SAID “moral deterioration of | 
the government began with the | 
Reconstruction Finance Corp. and | 
moved to the Internal Revenue De- | 
partment, the very heart of gov-| 
ernment’s business operations. 

“It now seems to have affected 
the Justice Department, and the 
only suggestion has been to pass 
a law to make people honest.” 

What the country needs, Byrd 
said, is “leadership characterized 
by unselfish patriotism.” 

Earlier, Dr. Kenneth McFarland, 
Topeka, Kans., educator and Gen- 
eral Motors consultant, said: 

“We're wondering why there are 
scandals from one end of the coun- 
try to the other. I'll tell you why. 
We're trying to get along without 
religion.” 

* * * 
AUL LAURITZEN, of Richmond, 
was elected president of the 
(See VIRGINIA, Page 37, Col. 3) 





GM Is Denied Relief | 


For Automatic Drives 

DETROIT. — An appeal from | 
General Motors for more ma- | 
terial for automatic transmis- | 
sions has been denied by the | 
NPA. 

As a result, GM reported that 
Oldsmobile, which has been put- | 
-ting Hydra-Matic on 98 per- | 
cent of its limited production, | 
has been restricted to 96 per- 
cent; Buick Dynaflow has been 
cut down from 86 percent to 77 | 
percent, and Pontiac cut back 
from 80 percent to 73 percent. 

The outlook for the supply of 
standard transmissions to re- 
place the cut in automatic trans- 





mene ot SH wes mepertcd | on Patricians and $59 on the 


other volume-production models. 
| The agency’s press statement and 


“tight.” 








Cadillac Marks Engine Milestone— 


Cadillac's 300,000th high-compression V-8 engine was built Nov. 26. The engine | Dec. 27, with the early preview be-/|a 
was mounted for special exhibit at the plant. Viewing the milestone power plant are|ing staged “because of the holiday | he 


Don E. Ahrens, general manager (left), and 


| hike advertised-delivered 
| prices” by $116.12 to $190.27, Pack- 
| ard made advances of only $105.44 





_Studebaker's B-47 Turbo-Jet Engine— 


Components of this powerful jet engine 


Studebaker's new plant in New Brunswick, 
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for the Air Force are to be produced at 
N. J., and final assembly will be carried 


on at the South Bend plant, the company announced recently. At the opening of the 


New Jersey plant, P. O. Peterson (left), executive vice-president of Studebaker Corp.; | 
Lt.-Gen. Orval R. Cook (center), Air Force deputy chief of staff in charge of materiel, | 
along with a statement of the | and Harold S. Vance, Studebaker president, study a finished model. 


Dealers Near 2 Deadlines 
Under New Price Code 


By Mac Gordon 
Associate Editor 
a. unexpected postpone- 
ments, new-car dealers face two 
deadlines next week under Ceiling 
Price Regulation 83. 

First, by Dec. 10, dealers are re- 
quired to display price ceiling post- | 
ers and to initiate special sales 
invoices breaking down all com- 
ponents of new-car transactions. | 
These requirements were delayed 


|from an original Nov. 4 effective | 
| date because of the excise tax boost. | 


The second deadline involves 
reports on preparation-and-con- 
ditioning charges, including ad- 
vertising-fund charges. Public 
Form 98, on which each dealer 
must make a_ handling-charge 
report, was available last week 
and must be returned to OPS 
district offices by Dec. 15. 

CPR 83 imposes a strict penalty | 
on dealers failing to file Form 98} 
reports by Dec. 15. Remiss dealers | 
are forbidden from selling any new | 
cars after that date. 

* x * 

DVISING new-car dealers of | 
“their mid-December deadlines, 
NADA noted last week that ceiling | 
price posters will have to be ex- 
hibited even though OPS has not 
issued Special Orders for the par- | 
ticular make. Price ceilings in 
effect, following the Nov. 1 excise 
tax hike, must be displayed in the 
absence of Special Orders. 

In the opinion of Packard dealers | 
and factory officials, meanwhile, | 
OPS’ first Special Order under CPR 
83 was something of a botch. The 
price agency’s press release a week 
ago Friday listed new Packard re- 
tail ceilings at the levels permitted | 
earlier by OPS, rather than the 
nartial increases accepted by Pack- 
ard for its 1952 models. 

Although allowed by OPS to 
“basic 


21 


subsequent wire-service reports 
not only dwelled at length on the 
“permitted” price increases, but 
also in at least one instance indi- 


cated erroneously that dealer 
markups could be elevated. 
Observers agreed that similar 


confusion on future announcements 
could be avoided by OPS with a 


(Continued on Page 35, Col. 1) 





First L. A. Postwar Show 


Slated for March 7-16 


LOS ANGELES. — This city 
will hold its 29th auto show at 
the Pan-Pacific auditorium next 
year, March 7-16. 

This will be the first automo- 
bile show that has been held in 
Los Angeles by the Motor Car 
Dealers Assn. in 11 years, it was 
announced Wednesday by Roy 
Carrington, president. 





| Teamsters Local 324 


IAM Rebuffed in Oregon .. . 





MPLOYE elections are still the 

guiding principle in dealership 
collective bargaining, the NLRB 
stated last week. 


The board ruled in Washington 


‘|that a union, which represents one 
| portion of a dealership shop, cannot 


receive automatic coverage for oth- 
er shop segments without an elec- 
tion. 

The dispute involved two AFL 
unions in the shop of Valley Mo- 
tor Co. (Ford), Salem, Ore. Ma- 
chinists Lodge 1506, which repre- 
sents Valley’s repair employes, 
had asked the NLRB for permis- 
sion to bargain for the parts and 
service personnel, represented by 
Teamsters Local 324. 

intervened 
in the case, contending that the 
parts and service employes were 
not desirous of being represented 
by Machinists Lodge 1506. The Ma- 
chinists did not petition for a vote 
of preference among the parts and 
service workers. 

* + * 

T gee rane a statement of possible 
| guidance to many dealers 
{throughout the nation, the board 
declared: 

“We find that the overall unit 
sought by the Petitioner may be ap- 
propriate. However, in view of the 
history of separate bargaining for 
the parts and service employes, it 
would not be consistent with board 
policy to permit the requested mer- 

|ger of the parts and service em- 
ployes with the repair employes 
without affording to the former 
| group an opportunity, by means of 
a separate election, to express its 
| desire on the question. 

“However, as the Petitioner has 
failed to establish the necessary 
showing of interest among the 
parts and service department em- 
ployes whom it seeks to merge 
with its present unit of repair 
department employes, and in view 





“We Can Never Relax’ 


Dulles Proposes New Type Defense Against Reds 
In Talk to Advertising Council 


By Pete Wemhoff 
Editor, Automotive News 
DETROIT. — “Our greatest year} 
of danger is the year we relax.” | 
Speaking before 500 auto leaders | 
and advertising executives here | 
last week, John Foster Dulles} 
pointed out that the Reds have no} 
year timetable for conquest; we) 
must be ready at all times from | 
now on. 


Dulles, who shaped the Japan- 
ese treaty at the request of 
President Truman, addressed the 
first Detroit meeting of The Ad- 
vertising Council directors. The 
Council earlier had discussed its 
major public-service cam- 
paigns, covering blood donations, 


scrap collections, ete. 


Dulles disagreed with the U. S. 
government’s present program of 


forts” within the free world as 
defense against Communist lies 
about democracy. 

Toastmaster fcr the occasion, 
which honored Detroit on its 250th 
anniversary, was James E. 
McCarthy, dean of the College of 
Commerce at the University of 
Notre Dame, and director of The 
Outdoor Advertising Foundation. 
Dean McCarthy, who is also a di- 
rector of The Advertising Council, 
presented an up-to-date report on 


|the non-profit public service adver- 


tising organization's activities. 
Chairman of the Council’s De- 
troit Meeting committee was Henry 


G. Little, executive vice-president, | 


Campbell-Ewald Co., and a Council 
director. Charles T. Fisher jr., 


NLRB Insists on Votes 
In Dealership Shops 


of its apparent lack of desire for 
an election confined to the lat- 
ter group alone, we shall dismiss 
the petition without prejudice to 
filing a new petition at such time 
as the required showing of rep- 
resentation can be made.” 

The NLRB reported another Ma- 
chinist union setback in a bargain- 
ing vote held among production 
and maintenance employes of Larry 
Dow Pontiac, Roanoke, Va. Machin- 
ists Lodge 1368 was blanked with 
no votes, while 12 workers voted 
against the union. 

The Toledo Automotive Trades 
Assn. and Teamsters Local 20 con- 
ferred Thursday on contract de- 
|}mands made by the union. 

* + 


* 

N KENOSHA, WIS., agreement 

upon a new contract averted a 
threatened walkout of Nash work- 
ers. The accord covered non-eco- 
nomic issues, wages being handled 
by a separate, long-term escalator 
contract. Terms of the new Nash 
contract were not made public. 

A “speedup strike” was threat- 
ened for early December at Ford’s 
Green Island (N. Y.) plant, which 
produces radiators and_ springs. 
Some 400 UAW-CIO workers took 
part in the strike vote. 

It was estimated that the auto- 
motive industry will add $21,000,000 
a year to its labor bill as a result 
of the one-cent-an-hour raise due 
this week in cost-of-living bonuses 
of approximately 1,000,000 workers. 

Mac Gorpon 


Tank Programs 
At Cadillac and 
Chrysler Boosted 


DETROIT. “Substantial” in- 
|creases in the tank commitments 
of Cadillac and the tank engine as- 
signments of Chrysler were an- 


|/nounced last week. The Cadillac 


tank plant in Cleveland and Chrys- 


|ler’s new Michaud Ordnance plant 


in New Orleans were affected by 
the orders. 

Don Ahrens, Cadillac general 
manager, and Col. B. A. Saholsky, 
deputy district chief of the Cleve- 
land Ordnance district, said that 
Cadillac’s tank program had been 
increased about one-third. 

Col. A. B. Schwarzkopf, deputy 
chief of the Birmingham (Ala.) 
Ordnance district, revealed a “ma- 
terial” increase in Chrysler’s tank 
engine commitments, which will 
necessitate using the entire 1,800,- 


|000 square feet of the Michaud 
|plant’s facilities, 
| 1,200,000 square feet originally des- 
| ignated for the job. 


instead of the 


Speaking « at dedication cere- 


|monies of the new Chrysler plant, 
| Col. 
|ployment at the plant will amount 
jto about 6,000 persons when pro- 
| duction gets under way. 


Schwartzkopf said that em- 


CPR 94 Reprint 
CHICAGO.—A reprint of CPR 94, 





president, National Bank of Detroit|the latest used-car ceiling price 
and a member of the Council's In- | order, was mailed last week to sub- 
dustries Advisory Committee, was|scribers of the National Used Car 


trying to build up armed forces 
throughout the entire 25,000-mile 
line of possible Russian attack. 

He outlined three major lines of 
|defense for successful Free World 
opposition to Communism, as fol- 
lows: 

1. “Community punishing 
power” as defense against direct 
Red Army aggression. 

2. “A political counter-offensive 
for liberty” as defense against 
the indirect aggression of Com- 
munist propaganda and Soviet- 
sponsored revolutions in other 
countries. 

3. “Curative and creative ef- 


| Studebaker Bows | 
= In Chicago Dec. 5 | 


| CHICAGO. — A private preview | 
|showing of the 1952 Studebakers | 
| will be held here Dec. 5 in the ball-| 
| room of the Edgewater Beach hotel. | 

Details of the cars, the company | 
| Stated, will be given to the public | 


J. M. Roche, general sales manager. | season.” 


in charge of the Detroit reception | 
committee. 


Blood Bank Visits Luby in Miam 





Market Report, Inc., the company 
| announced. 





— 


Some of the staff of the Luby Chevrolet, Miami, Fla., line up for preliminaries durinc 
visit of the Red Cross blood bank to the dealership. Under the plan, plasma was 
Id for 30 days for possible emergency needs of Luby employes and their families 
| and at the end of that period sent to the Korean battlefront. 
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Dealers tell me 


By John O. Munn 








relations to consider. That’s al- 
most a full-time job with factory 
programs, meetings and travelers 
requiring much time and thought. 
So it is not surprising that more 
and more dealers are turning to 
profit sharing. Such a plan can be 
adopted with particular success 
with automobile dealers because 


t 
& THIS period of tensions and 
confusion, one thing in which 
economists, statesmen and _ busi- 
nessmen are in agreement is the 
increasing complexity of our times. 
No automobile dealer, however 
large, well staffed, or small, will 
wholly escape the mounting pres- 
sure to solve operating problems of 
an ever-widening magnitude and 
difficulty. workers can immediately see the 
What is a dealer's best defense in| Tesults of their increased efforts. 
these changing conditions? What| They take pride in being part of 
an organization that is recog- 


is his best route to security? Is it - bs j 

not mostly a question of human| ™:2ed as the most efficient in that 
relationship? All business needs| line in their community. Every 
friendly understanding customers.| Worker feels himself a capitalist. 
To gain and hold them, it is neces-| His interest is exactly the same 
sary to have an interested, courte-| #8 the owner's. 

ous, efficient staff. How to keep it| America’s strength, unlike other | 
functioning with a maximum de-/|Nnations where there are a few rich| 


gree of efficiency is the problem, [49d everybody else is poor, has | 
Can this problem be best solved 


|rested with the great middle class. 
by profit-sharing plans? Many Automobile dealers and their work- 
dealers tell me that is the event- 


jers are a large and important 
ual answer. Not a plan to dis- 


|sector of that class. As such they 

tribute bonuses to department |2Te€ an important factor in our 
heads, but plans that are all-em- €COnomic as well as political life. 
bracing and include every worker | Dealers, through profit sharing, can 
down to the janitor. jestablish an outstanding spirit of 
f {cooperation in their organizations 

There is no doubt about the need | —. 

for the automobile. We are in a | Which can go a long way to ad- 
good and growing business. There | Vance the position of this nation. 
will always be a demand for the |Profit sharing is the living and 
services that automobile dealers |4iTect answer to all the isms that, 


: 
render. As competition returns, the ‘rough propaganda, are trying to 





most efficient dealer organizations | 
will survive and prosper; the others | . 
will fall by the wayside. Your pay- | ss 

roll is your largest weekly expense. | Plans Available 


populace. 
x oe 
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Four Service Clinies to Mark Fifth Annual Show .. . 





NADA Eves Peak Parley Crowd 


WASHINGTON. Keeping pace 
with developing shortages and pos- 
sible additional controls in the 
automotive field due to the defense 
effort, NADA’s 1952 convention in 
New York, Jan. 27-30, will place 
top emphasis on the service end of 
the auto dealer’s business. 

An expanded Equipment Exhibi- 
tion, held in conjunction with the 
convention Jan. 26-29, will add to 
the strong coverage given service 
problems. Four new “clinics on 


tors in the country, this year’s 
convention and exhibition are ex- 
pected to draw the largest at- 
tendance in NADA history, says 
William Frame, Mineola (L. L) 
dealer who is chairman of the 
convention committee. Advance 
registrations indicate that up- 
wards of 12,000 dealers, service 
personnel, factory representatives 
and others in the industry will 
attend. 

Estimates of U.S. regional at- 


service” will give the operation of tendances, also based on advance 
service departments a critical ex- | registrations and last year’s re- 
amination. gional figures, are: around 5,000 


southwestern states, and about 2,000 
from the West. ‘(Some of these re- 
gions overlap.) About 10,000 at- 
tended the 1951 convention. 

While official convention head- 
quarters is the Waldorf-Astoria 
hotel, business sessions and clinics 
will be held at the 34th St. armory, 
at 34th St. and Park Ave. 

A total of five clinic sessions 
on phases of the auto dealer’s 
business will be held. Included 
will be studies of government 
regulations affecting the retail 
auto industry, including man- 


Located at the hub of the 
greatest concentration of auto 


dealers and equipment distribu- to 5,000 from the southern and 





Oklahoma Dealers Name New Leaders— 


; A During the next 12 months, the above officers will lead the Oklahoma Automobile | 
|poison the minds of some of our| Dealers Assn.; Top row (left to right): C. W. Evans, of Chickasha; B. H. Bridges, of | 
| Cherokee; Chick Norton, of Tulsa, and Orville Spann, of Ada, all vice-presidents. | 
|Bottom row: J. C. Cravens, of Oklahoma City, secretary-treausrer; Fred Boston, of | 
| Enid, president, and Bill Dysart. J. E. Sandusky, of Kingfisher, another vice-president, 


That’s the reason to concentrate | pean the last couple of years | is not shown. 


on it. That's where increased effici- | 
ency will pay off. ‘Council of Profit-Sharing Indus- | 
* 3 |tries, which last month held a con- | 

Is This the Answer? jvention in Detroit, Automobile | 
D effici f dealers are members and officers of | 

NCREASED efficiency means, Of |thig association. Its headauarters | 

course, greater productivity. SO/are jocated in the First National | 

let’s stimulate it by the tool of | Tower, Akron, O. I am sure the | 
profit sharing. Then all will gain |.tatt officers would be glad to be 
With it. we not only gain security | helpful to dealers. | 
ourselves, but set an example for | 
all trades and industry because} 


* * 


P. W. Hall (DeSoto), Riverside, | 
Calif., is a member and a letter 
a" as a nation combat infla | many I receive constantly from 

i ’ | automobile dealers on this sub- 

Increased efficiency for an auto-| ject, He says: “The plan that I 
mobile dealer, of course, is not easy.) haye was originated by Dick 
He doesn’t just have one business price of the Dick Price Motor | 
to manage but, in fact, five. They) Co. in Dallas, Tex. I have had it 
are new cars, used cars, service, | in effect since Jan. 1, 1951. It 
narts and accessories and finance has made a great deal of differ- 
Even finance is important because | enee in public relations. The en- 
= dealer must have continuously | tire organization feels differently 
established lines of credit as well| toward the customer. In short, we 
as extended credit. If he | all realize the customer is the 
trucks, at least two more lines o most important person in the 
bus‘ness must be added. world. I believe as Mr. Lincoln, 

In addition to all this, an auto- of the Lincoln Electric Co. does, 
mobile dealer has his factory | that the man’s or woman’s in- 
tegrity or skill is worth just as 
much to Hall Motors as my 
money invested. 


| 
| 
| 
| 
| 





Only 136 More Members 


Needed for GAD Quota | 
WASHINGTON. — Only 136 | Plan which is 25 rercent of the net | 


members are needed to top the | profit derived from retail sales pay- | 
1951 GAD quota, it was an- |2ble each month. This is above | 


nounced. All NADA directors |their regular salaries and commis- | 
and state association managers 


power considerations; public re- 
lations for dealers; truck sales 
and service; used-car merchan- 
dising, and dealers’ business man- 
agement. 
| All five clinics will be specifically 
|designed to answer the problems 
|of the average small-town dealer, 
‘as well as those of larger retailers 
|in the city. Several of these clinics 
| will again be sparked by dramatic 
skits, prepared and acted by pro- 
fessional talent. 
| The fifth annual National Auto- 
|mobile Dealers Equipment Exhibi- 
|tion, held in conjunction with the 
|convention, will be of particular 
|interest to service personnel, fleet 
|owners and distributors, as well as 
jauto dealers. 
| One of the few national exhibi- 
jtions of its kind, the show will 
joccupy two full floors of Grand 
|Central Palace, Lexington Ave. and 
\47th St. There will be no admis- 
|sion fee for trade personnel. 
Many more working models of 
| equipment will be on display this 
year, and many manufacturers 
new to the show are exhibiting 
for the first time, particularly in 
the field of heavy equipment. In 
all, about 100 manufacturers of 
automotive equipment will be on 
hand, compared to 65 last winter. 


registrants from the eastern states; 
about 5,000 from the Midwest; 4,000 








there has been organized a), 


‘sions. To date, we have had a profit | safety 


Dealers Sponsor Novel Plan 


Need for Specialists Spurs Hartford 
To Train Young Mechanics 


By Thomas Marks 


Staff Correspondent 


HARTFORD, Conn.—Automotive 


; ae aR dealers in this area have begun an! ranging from _ reupholstering 
only through increased productivity | po” nim recently is typical of intensive apprentice training pro-| cushions to overhauling engines. 

: |gram for youthful 
/cooperation with the state regional 
| technical 
| government. 


school and the federal 


A beginning class with 14 teen- 


|agers enrolled for a four-week eve- 
|ning 
half of the cost is paid from fed- 
}eral 
|the state absorb the remaining half. 


course at the school, where 


funds while the dealers and 

To qualify for the training, 
each applicant must be more 
than 16 years old, must pass an 
1.Q. test and must demonstrate 
mechanical aptitude. Once ma- 
triculated, the apprentice me- 


Driver Training 
“So, therefore, we have our bonus Throughout N, . 


‘Asked by Dealers 


RALEIGH, N. C.—The highway 
committee of the North 


mechanics in| 


Of special interest to dealers and 
|their service managers will be the 
four new clinics on automotive 
servicing, included as part of the 
| Equipment Exhibition for the first 
time this year. All are week-end 
timed. 
| All four will be held over Satur- 
|'dav and Sunday—one each morning 
and afternoon, Jan. 26 and 27. 

Conducting the clinics on service 
|will be Jack Williams, Inglewood 
| (Calif.) service engineer and con- 

Kristi ; sultant; Joseph O’Daniel, Evans- 
ama” a ee rere be ville (Ind.) dealer; Guy B. Arthur 
Chrysler-Plymouth dealer, is head- it, of Management Evaluation 
ing the project for the dealers. Services, Inc., and dealers Arthur 
“Traini x _ . |Haas of Cleveland, George Berry 

raining automotive mechanics of gt Louis, Joe Gandy of Seattle 
can no longer be accomplished on ang William Rohrer of Camden, 
a trial-and-error basis as we have N. J 
been doing for so many years,” "* 


| Jensen states. F. ae 
tuly Kansas City Show 


chanics receive instructions in 
the fundamentals of motor ve- 
| hicle repair and maintenance, 


| “The automotive dealers 
|realize that the industry definitely 


|needs new mechanics, especially | Gog for March 8-15 


| young ones.” 

When the apprentice mechanics} KANSAS CITY. Originally 
graduate, they are engaged by the | Scheduled for Feb. 29 to March 6, 
|automotive firms to gain practical|the Kansas Citv auto show will be 
|experience. Besides being offered held March 8-15, instead, it was 
'employment by regular garages, the announced by Bill Egelhoff, man- 
young men also will have oprortu-|ager of the Motor Car_ Dealers 
nities at concerns specializing in| Assn. of Greater Kansas City. 
wheel alignment, brake lining and! The show will be at the exhibi- 
adjusting, body repairing, ignition |tion hall of the Municipal audito- 
and electrical werk on frame and/rium. Ralph Perry is association 
axle jobs. president. 








are being urged to send new 
membership applications to 
NADA\’s headquarters as soon as 
possible for a final count. 





every month but if we should have |Carolina Automobile Dealers Assn. 


ja loss and the following month 4/has endorsed a resolution pledging 


| profit, the loss is deducted from the i full support of a complete driver 
next month’s profit and then the|training program for students in 
|balance divided. As you know, the| public schools throughout the state. 


| Council 
jtries has many plans for distribu- 
jtion of profit sharing. And I know 
|they would be happy, as I would, to 
talk profit sharing with any em- 
ployer who wishes to put in a plan,” 
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|property to a sister and a niece. 








of Profit-Sharing Indus- | 


| The committee adopted the plan 
iat their meeting here at which M. 
|R. Darlington, managing director 
|of the inter-industry highway safe- 
|ty committee, Washington, made an 
jappeal to dealers to expand their 
| program for promotion of safe driv- 
jing practices by high school stu- 
| dents. 

He said: “The real hope of high- 
| way safety lies in the proper train- 
jing of the 2,000,000 young people 


|'who come of driving age each year | 


| because 28 percent of all fatal traf- 
\fic accidents in the nation involve 
|drivers under the age of 25.” 

| “Such program can reduce acci- 
|dents and violations by as much as 
|50 percent,” he said. 
| A. Williams, of Greensboro, 


} 


chairman of the state committee, 
|proposed a program for considera- 
{tion and outlined its methods and 
|objectives. He further urged deal- 
jers to arouse the support of par- 
jents in furthering the program. 





On the House .. . 





Good public relations at work: On election dey recently, the Lake- 
Geauga County (Ohio) Auto Dealers Assn. provided free transporta- 
tion on call from any voter in the two counties. A quarter-page ad, 
giving details of the offer, was run in local papers 
and brought dealers much favorable comment .. . 
Another fine gesture will be made by Metropolitan 
Chicago Ford dealers and their employes Dec. 7 
when they will give blood to the Red Cross bank . . 

Portland (Ore./ dealers have set everything up 
on a 45-day cancellation basis for their first auto 
years. 
plan to 


show in 13 
Feb. 1, they 
show’s opening 
secretary 





Wemhoff won for NADA 


ican Public Relations Assn... . 
Roy Byrn, of Murfreesboro, and Walter Adams, of Bristol, tied in 
obtaining the 800th member for Tennessee dealers association, a new 
Toledo group will hold a Christmss party Dec. 21... 


record... 


There’s still a lot of confusion ov 
in use of steel plate; the facts are it will affect truck production 


almost entirely, not cars. 


NADA director 
man behind the idea” (auto’s essentiality) which 


If everything looks rosy on 
break full blast for the 
March 14, reports Ernie Williams 
Carl Fribley, New York State's 
reported to have been “the 


the top 1951 award of the Amer- 


er the recently announced cutback 


Pete WemMuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in more vehicles, parts and accessories. § 2. A fair profit to 
™ the dealers on every used vehicle accepted in partial payment for a new 
a car or truck. 3. Every dollar of gasoline tax collected by state or federal 

governments applied to the building and i ance of highways. § 4. The 
elimination of government and bureaucratic controls over this industry. 
75. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. | 


Sure It's OK to Grumble, 
But Tip Your Hat, Too 


— heard grumblings here and there in the industry | 
about auto men serving the nation in the various| 
government bureaus. 


It’s a natural thing. We at times confuse our dislike of 
controls (which we aren’t convinced are necessary) and of 
dreamers and bureaucrats with the sound businessmen who 
have gone into government service on a loan basis. 


AUTOMOTIVE 











These industry men are on a tough spot. They didn’t 
enact the controls. They have the job of seeing they are 
carried out as fairly as possible. 


Often they have to fight the industry’s battles inside the 
government agencies, and then come back and battle in- 
dustry representatives. 


Such battles are inevitable. As LeRoy Spencer, of Pack- | 
ard, so aptly pointed out on returning from an industry- 
NPA meeting where industry output percentages were 
debated, “what this country needs is a table with more than 
100 percent.” 

This wrangling, of course, points up the vigor and 
competitiveness of the auto industry, and as such is a 
good thing. 

But at the same time we should stop now and then to pay 
tribute to the government WOC men—men like Courtney | 
Johnson, Robert Cass, Larry Doyle, Lyle Van Nortwick, | 
Richard Paulson, Harland Walters, Clay Bedford, Philip | 
Johnson, William Osband and many others. 


* * * 


New-Model Confusion 


so Samibed people have been confused by NPA’s order banning 
retooling for civilian products after Feb. 1. That date 
is a tooling deadline, not a new-model deadline. Some auto 
companies are expected to announce new models after that 
date, and may do so since they have completed, or will have 
completed, tooling before Feb. 1. 


Object of the order is to ease the bottleneck in the machine- 
tool industry so that defense work may be expedited. 














Auto 
Forum 


A Senate preparedness sub- 
committee, complaining that 
Washington is overcrowded 
with high-ranking military of- 
ficials, commented: “Unless 
the trend is halted now we 
could, in the classic phrase, 
wind up with the fighting 
forces composed of ‘all chiefs 
and no Indians.’” 
* * * 


No Pat Hand 


“Our entire program of mili- 
tary assistance to our allies is 
like an American poker game. If 
you have two good cards, you 
must continue to draw, even 
though it becomes quite expen- 
sive. If you continue to draw 
cards, you might win the pot. If 
you don’t draw, there is no pos- 
sibility of winning. The stakes 
are high and the cards expen- 
sive. But if we win the pot, we 
win peace.” Gen. Omar N. Brad- 
ley, chairman of the Joint Chiefs 
of Staff. 


co + * 
Frustration 


“I am the guy supposed to 
be in charge of rental housing, 
yet I am the last one to be 
consulted, and sometimes they 
(presumably high government 
officials) don’t even bother to 
consult me.” — Tighe Woods, 
U. S. Rent Stabilizer. 

* * a 

“A speech is like a wheel— 
the longer the _ spoke, the 
greater the tire.”—I..INois 
WESLEYAN ARGUS. 

* * * 


War Statistics 


“Of the 10,336 persons still 
carried as missing in (the 
Korean) action, there is no 
conclusive proof as to _ the 
number of dead, though there 
is considerable evidence to 
justify a presumption of death 
by atrocity of a large number, 
which may approximate 6,000.” 
—Gen, Ridgeway’s headquart- 
ers, Tokyo. 


* * * 


Trouble Anticipated 


“I venture to predict that 
there is going to be more 
money spent in trying to de- 
feat the Democratic party next 
year than has ever before been 
spent in any election in the 
history of this’ republic.”- 
PresipeNT Harry S. Truman. 

* * * 


Without Vacations 

If he works until he is 65, 
the “average American” will 
pay in taxes a sum equal to 
his entire earnings for more 
than 8% years, according to 
the Commerce Clearing House, 
business and tax law analyzing 
agency. 

” * 

“We are strong because we 
are free—and the way to stay 
strong is to stay free.— 
Henry Forp II. 


* * * 


“The United States is well 
on its way to accomplishing 
an industrial miracle compar- 
able to the allout military 
production effort of World 
War II.”—NPA Administrator 
Manly Fleischmann. 

* - * 


“Every attempt in history to 
establish a loafer’s paradise 
has ended up as a dictator’s 
hell-hole.”—Harotp E. Strassen, 
president, University of Penn- 
sylvania. 








/ GEE,DAD, YOU MADE oe - 
AWFUL BAD TURN AT THAT 
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\ WAY THEY TEACH US IN /[7] NEWS /TEM: 
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° ANOTHER AUTO DISEASE 
OKE OUT IN CONNETTYCUT 


—AND, PAW, DON'T po 
—"MALDISTEIBUTION” 


FORGET TO ORDER 
<— DOZEN ASSORTED 
AUTOMOBILES WITH 
ALL TRE OTHER STUFF, 
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ON THe WANE 


ie quand 























‘Not a Criterion .... J 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 











|Omaha Municipal Court is not a 
court of record and the evidence 
heard is not recorded. 

While an appeal could be effected 
to the District Court, I gather the 
case was settled out of court for 
less than it would have cost to 
take an appeal. I further gather 
that the judge’s actual ruling was 
“the State law says that such lights 
(electrical directional signals) can 
take the place of hand signalling; 


Signals 

It isn’t often that I can take 
issue with your very wonderful 
|publication but, frankly, I was a 
|little bit disturbed to read in the 
| Sept. 24 issue that rather signifi- 
cant space with given to the opin- 
lion of Municipal Judge Lester 
|'Palmer with respect to signal 
\lights and the fact that in spite of 
the Nebraska law they were not 


fficient. 
ia l t onl /but I am not going to stick by it 
Obviously, not only was your) 4+ tis time” (italics ours). 


|paper entitled to report this situa- : 

‘tion but to a certain extent we are| You might wonder as to why I 

glad they did, as it afforded us an|@m making a point of all of these 

opportunity of doing a little check- things. It simply is that I was dis- 
turbed by the article to the extent 


ing into the subject to determine A 0) 
of believing that the general motor- 


if there were more facts involved | ‘ L 
and how these facts could be trans-|ing public or the very vast dealer 
readership or state officials or 


lated into worthwhile suggestions ) 
others might get an impression 


for the industry. r di — * N 
rom reading the Automotive News 
These facts seem to develop that |. ticle that the directional signal 


|this was the personal opinion of | : 
| Judge Lester Palmer of the Omaha jlaw in Nebraska had been over- 


|Municipal Court. As you know, |e nd a court of competent 

course, judges have been found to J wencrren. 

be wrong on prior occasions and| In the light of the sincere efforts 

|it is rather significant that the being made to promote highway 
| safety and the very enormous con- 














10 Years Ago... 





The Big Story 


A new-car price ceiling appeared imminent here, as 80 representa- 
tive dealers were scheduled to confer next week in Washington with 
OPA authorities. It was also thought that the OPA would prohibit 
dealer price “packs,” and approve higher delivery charges and more 
. Oklahoma dealers reported that they 
were going out to get “service and peanut business” to keep things 
moving in their operations. Most dealerships are starting heavy || 
service business advertising ... DeSoto announced a new accessory— 
a steering-wheel cigaret case. Just touch a button, 


freight markup for dealers. . 


|tribution that directional signal 
| devices do give to this safety pro- 
|gram, I don’t believe that a rare 
jand somewhat insignificant excep- 
|tion made by a single judge should 
|set a criterion or be worthy of 
|publicity adversely affecting the 
| safety movement, unless of course, 
‘all the facts are related.—L. S 
|Houuns, Signal-Stat Corp., Brook- 
jlyn, N. Y. 


= * * 


Weekly Habit 

I have been a reader of AuToMo- 
|Tive News for so long that it has 
| become a very part of my weekly 
habit.—J. H. Lemmons, Harrisburg, 


—From the files of Automotive News. 
Pa. 
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“HOW ERIE KARGARDS 


HELPED ME SELL 
2514 NEW CARS’ 


Bud Hauser, of Hauser-Nash Sales, Chicago, says: — 


id 
*“We sold 2514 new cars in 18 months. One big reason was that we gave 


every customer a free Erie Kargard to protect his grille. Many times we 
Yolo MallssMoh Mili -ldl4-MeoM @elaclelaoMiclmiii(-Ma-lel mi celoP TM aal-Mo (lel Mel ait lol ib ame i loli Mes 


cost us a cent.’’ 


‘This method helped us make many extra sales — those tough sales where 
you've got to make an extra effort to convert ‘no’ or ‘not now’ into ‘yes.’”’ 
‘To publicize the deal, we displayed Erie Kargards on cars in our show- 


rooms and on our TV programs. 


THIS REALLY WORKS. You'll sell many rear Kargards at full price to pay for the front 
guards you give that customer free. So those sales won't cost you a cent. And you'll 


close some of those tough sales you wouldn't get at all. So you'll be ahead. 


Give it a trial. You'll find it'll definitely help you sell more new cars. 








Te VASO RU: 
fender-to-fender KARGARDS 








OUTSELLS all other bumper guards. 1 ga ‘Bia Yet 
Br. — -~ or, a ~~ y Ve 
CHROME PLATING is identical to new car specifications. ‘= - | | i i l= ’ Ki ~ i 
: a BE Bee a = 

FEATURED on TV 4 times weekly on WNBQ, Hauser’s Grand Mar- ee 
quee—each Saturday at 10 P.M.—each Monday, Wednesday . 
and Friday at 1] PM. ' 4 e 

. : rT ~~ - 
Advertised in the SATURDAY EVENING POST. fs ; 

i — =e ‘ ay — 

WITHSTANDS HEAVIER IMPACTS because of the extra strength in its —_— ee ; 


formed metal design and the method by which it is braced to the frame. 





NOW AVAILABLE for Both Front and Rear of these 
1950, 1951 and 1952 Models as Indicated 


BUICK DE SOTO HUDSON LINCOLN OLDSMOBILE 


(also 1952) (except 1950) 
KAISER PLYMOUTH 
CHEVROLET DODGE exce, 
yor bomen MERCURY PONTIAC 


(also 1952) 
HENRY J 
CHRYSLER FORD (except 1950) NASH STUDEBAKER 


SOON AVAILABLE FOR ALL 1952 MODELS 


World's Oldest Gitlle Guard - Manufactarer 
ERIE MANUFACTURING Decca 


Genera! Sales Office: J& H SALES COMPANY 
ewe an sO GO a OO OD 





PRESSED STEEL CAR COMPANY, INC. EW 


























NEW YORK.—The more satisfied 
a service customer is, the more 
likely is he to buy the same make 
of car over again. 

That was one of the vital find- 
ings made in the 15th Crowell-Col- 
lier automotive survey, announced 
Friday. Service preferences among 
motorists was a subject stressed in 
the survey. 

Among car owners who rate 
dealer service “Good,” 71 percent 
said they expect to re-buy the 
same make. Only 57 percent 
leaned toward a repeat purchase 
among drivers who deem dealer 
service “Fair” or “Poor” or take 
their upkeep problems _ else- 
where. 

In general, the car owners sur- 
veyed by Crowell-Collier think that 
the “best dealers” are those han- 
dling the same makes of cars they 
now own. Fifty-four percent be- 
lieve the “best dealers” handle their 
makes, while 46 percent think they 
handle different makes than the 
ones owned. The ranking of the 
“best dealers” did not differ greatly 
from the ranking of makes of cars 
owned. 

The poll found that 18.8 percent, 
or 8,384,000 of the U. S. population, 
planned to purchase new cars from 
June, 1951, through 1953. Of these, 
1,828,600 were prospects for the sec- 
ond half of the current year, 4,147,- 


Olds Reactivates 
‘Valiant Car’ Plan 


For Korea Vets 


LANSING.—Oldsmobile’s “Valiant 
Car” program, which has enabled 
approximately 30,000 physically 
handicapped war veterans to be- 
come mobile in the years following 
World War II, has been revived to 
serve Korean war amputees and 
paraplegics, it was announced by 
J. F. Wolfram, general manager of 
Oldsmobile. 

“A ‘Valiant Car’ is an Oldsmobile 
equipped with Hydra-Matic drive 
and special controls which over- 
come driving obstacles for people 
who have lost the use of both legs 
or individual arms and legs,” Wol- 
fram explained. 

The program was developed in 
cooperation with the surgeon-gen- 
eral’s office of the U. S. Army and 
Navy. Disabled war veterans were 
trained in the use of “Valiant Cars” 
by rehabilitation officers at Army 
and Navy hospitals throughout the 
country. A new federal law allows 
qualified veterans most of the pur- 
chase price of a new automobile. 

Among hospitals to which Olds- 
mobile currently is loaning “Valiant 
Cars” for training are Walter Reed 
general hospital in Washington, the 
Veterans Administration hospital in 
Framingham, Mass., and the Oak 
Knoll U. S. naval hospital in Oak- 
land, Calif. 

For this service, Oldsmobile was 
presented with a Scroll of Honor 
by the Paralyzed Veterans Assn. of 
America in 1947. 





Service & Owner Loyalty 


Link to Repeat Sales Shown by Crowell-Collier 
In 15th Automotive Survey 


800 for next year and 2,408,400 in 
1953. The total planning purchases 
included 7,448,200 who now own cars 
| and 936,600 non-owners. 

| In addition, 4,995,200 planned to 

buy new cars later, 3,701,300 
planned to buy at an unspecified 
date, 4,192,400 were undecided on 
whether to purchase new or used 
cars, 3,389,600 planned to buy used 
cars and 20,917,400 were not plan- 
ning to buy. | 

Other highlights of the survey: 

Economy plays a larger role in 
new-car purchases than last year. 
This year economy was mentioned 
by 42 percent of those queried on 
their reasons for new-car  pur- 
chases. Last year economy was 
mentioned by only 28 percent. 

Wives are an important factor in 
car purchasing. Seventy-seven per- 
cent of wives in multi-car homes 
drive. In single-car homes, the fig- 
ure is 59 percent. 

It is estimated that there are 
32,736,000 car-owning homes and 
36,992,000 family-owned cars in 
the U. S. Multi-car homes are now 
12 percent of the total car-own- 
ing homes. This figure represents 
a steady increase from 4.8 per- 
cent in 1948. 

Postwar models were 66 percent 
of the total number of cars, as of 
June, 1951. Cars of 1939 or earlier 
models have shrunk to 17 percent 
of the total. 

The trend of new-car financing 
over a four-year period shows less 
cash business and an increase in 
sales handled by banks and by auto 
finance companies. 

One-third of the car bwning fami- 
lies use their cars in earning a liv- 
ing, according to the findings of 
the Crowell-Collier survey. The 
study shows that 59 percent of the 
workers use a car as a primary 
means of getting to their jobs. 

“These results, which are part 
of a new feature of the auto 
study, indicate the economic place 
of the automobile in the life of 
the nation,” Ray A. Robinson, re- 
search director, Crowell-Collier 
Publishing Co., said in comment- 
ing on the survey. 

The survey, which shows how the 
auto fits into the pattern of daily 
life, discloses that the most impor- 
tant service for the car (70 per- 
cent) is for shopping. Next comes 
going to and from work (68 per-| 
cent) and long-distance trips (44) 
percent). 

The Crowell-Collier auto survey | 
was conducted by Crossley, Inc., | 
during May and June, 1951. 








Kennan Leaves Post 


At Ford Foundation 


PASADENA, Calif.—The resigna- 
tion of George F. Kennan as presi- 
dent of the East European Fund 
of Ford Foundation was announced 
by Paul G. Hoffman, director of 
the foundation. 


Kennan is being considered as 





ambassador to Russia, it was re- | 
vealed by President Truman. | 








Navy Secretary Kimball at General Tire Parley— 


Highlight of the General Tire and Rubber sales conference in Akron, was a visit 
from Secretary of the Navy, Dan A. Kimball (seated, right); who told the group that 
the “rubber industry is the greatest business on earth." Discussing the rubber situation 
with Kimball are: General's president and board chairman, W. O'Neil (left, seated); 
and (standing, left to right), L. A. McQueen, sales vice-president; N. E. Hoffman, San 
Francisco territory representative, and Ted Buckenmier, Atlanta branch representative. 





a 


a 


K-F Dealer Council Convenes— 

Twenty-four Kaiser-Frazer dealers and distributors met with sales officials at Willow Run last week for an advisory council ses- 
sion. While the subject was not on the agenda, there was incidental discussion of the new Sears, K-F tieup that will permit 
Sears to sell a modified Henry J (as the “Allstate’’) in its department stores, a K-F spokesman said. Left to right on the outer 


rim of the conference table are Clem Rinke, Warren, Mich.; Gerald DeBacker, 






Independence, Mo.; W. E. Bell, Lakeland, Fla.; 


Irv English, Minneapolis; John Dillon, K-F merchandising manager; John Banks, chief production engineer; Frank J. Brosman, 
assistant general sales manager; E. W. Berger, assistant to the sales vice-president; Walter deMartini, sales vice-president; John 
Hallett, vice-president and general manager; N. O. Eklund, general sales manager; Marvin Tonkin, Portland, Ore.; John Ottino, 
Wheeling, W. Va.; Tony DeSantis, Lewiston, Me., and T. French Waite, Anniston, Ala. Left to right on the center rim are 


William Hain, Harrisburg, Pa.; Gerald Schrunk, Grand Rapids, Minn.; Danny DePaolo, Glendale, Calif.; Earl Lance, Elyria, O.,; 


George Einhorn, Chicago; W. K. Edwards, Bridgeport, Conn.; Robert Southern, Santa Clara, Calif.; Max Holmes, Des Moines; 
Jack Teters, Spokane; Joseph Cassetti, Rochester, N. Y., and Harold Martin, Owensboro, Ky. 





Ferrari’s Lead Race Pack, 
But Saratoga Is Fastest 


JUAREZ, Mex.—Piero Taruffi and 
Alberto Ascari, two Italian entries, 
took first and second place in the 
Second Pan-American Road Race 
on Nov. 25, when they flashed their 
identical 1951 Ferrari’s across the 
line here, seconds ahead of Bill 
Sterling’s 1951 Chrysler Saratoga. 

Out of the 91 cars starting the 
race in southern Mexico on Nov. 
20, only 35 crossed the finish line. 
The grueling, 1,933-mile course 
took a heavy toll on cars, and 
claimed the lives of three drivers 
and injured five more. 

Two Mexicans, Jose Monocal and 
Miguel Gonzalez, died in the flames 
of their 1951 Packard after it 
slipped off the road and crashed 
into a canyon on the first leg of 
the race. 

Carlos Panini, 54-year-old Italian- 
born millionaire, was the third 
casualty of the race. He and his 
daughter, Teresa, driving a 1949 
Alfa Romeo, hurled off the road on 
the mountainous second leg of the 
race, and crashed. Miss Panini was 
treated for scalp bruises. 

The first 10 winners were re- 
ported as follows: 

1. Piero Taruffi, 1951 Ferrari; 
2. Alberto Ascari, 1951 Ferrari; 
3. Bill Sterling, 1951 Chrysler; 4. 
Troy Ruttman, 1948 Mercury; 5. 
Jean Trevoux, 1951 Packard; 6. 
Marshall Teague, 1951 Hudson; 
7. A. C. Rogers, 1951 Cadillac; 8. 
Ray Crawford, 1951 Lincoln; 9. 
Jose A. Solana, 1951 Oldsmobile 
88, and 10. Robert Korf, 1951 
Nash. 

Some doubt has arisen over the 
Crawford spot, listed as eighth. 
According to earlier information 
from Mexico, Crawford was elimi- 
nated in the fourth leg of the race 
when he failed to appear at the 
starting line on time. In this event, 
10th spot would go to Clyde John- 
son, driving a 1951 Chrysler Sara- 
toga. 

The race was virtually ripped 
apart by the performance of 
Tony Bettenhausen, 1951 AAA 
big-car champion, who set a new 
record for stockcar racing when 
he finished the final lap of 230 


L-M Preview Held 
For Detroit Area 


DETROIT.—More than 1,300 per- 
sons from the 370 Lincoln-Mer- 
cury dealerships in the Central re- 
gion met here Thursday to preview 
1952 models and for a presentation 
of plans and programs for 1952 by 
top officials of the division. 

Presentations were made by Ben- 
son Ford, vice-president and gen- 
eral manager of Lincoln-Mercury; 
Joseph E. Bayne, general sales 
manager; Robert F. C. Copeland, 
advertising and sales promotion 
manager, and N. E. Crews, Central 
region sales manager. 








miles at an overall speed of 113 
miles an hour, 

Bettenhausen barely made the 
time limit for the first leg, when 
the brakes went out on his 1951 
Chrysler Saratoga. During the rest 
of the race, he set a whirlwind 
pace, driving desperately to make 
up more than two hours he lost on 
the first leg. From 66th place at 
the end of the first leg, he climbed 
to 16th place in the final tally. 

Reports from Mexico show that 
Marshall Teague, driving his 1951 
Hudson Hornet, drove a _ steady, 
hard race, but had trouble in the 
third leg of the race. According to 
Mexican figures, he was 41st at the 
end of that lap. Other than that, he 
was consistently in the upper 
bracket. 

Perhaps the greatest surprise of 
the event, was the record of Troy 
Ruttman, driving the oldest car in 
the race—a ‘1948 Mercury. Ruttman 
pestered the leading Ferrari’s 
throughout the race. 





Harrison Radiator Plans 


Big Lockport Expansion 


LOCKPORT, N. Y.—One of the 
largest building permits in the his- 





Phila. Dealers Change 


Dates for Scrap Drive 


PHILADELPHIA. — Dates for 
the local scrap drive have been 
changed to Jan. 2-31, it was an- 
nounced by the Philadelphia 
Automobile Trade Assn. 

The PATA committee urges 
every member to start planning 
scrap collections now, and hopes 
to get at least one junker from 
every dealer during the cam- 
paign. 


Nash Plant Adds 
Quonset Storage 


In Milwaukee 


MILWAUKEE.—A 60,000-square- 
foot factory-warehouse, put up by 
a 16-man crew in 45 days, was 
finished last week at the Nash- 
Kelvinator plant here. 

The one-story structure, a Quon- 
set “Long Span” multiple arch 
building, reportedly clears the way 
for production of Pratt and Whit- 
ney aircraft engine parts by Nash. 





|The new building will house auto- 


motive parts that were formerly 
stored in a nearby building. 

One of the features claimed for 
the new building is that it provides 
suitable facilities for most com- 
mercial and industrial uses with- 


tory of Lockport, calling for a $1,-| out the use of hot-rolled steel. The 


400,000 construction project, 
been issued to Harrison Radiator 
division, General Motors, to build 
an addition to the West Lockport 
plant. Work will start immediately. 





has | structural members are made of 


N-A-X High-Tensile steel in light 
gauge, cold-formed steel. 

The building was erected under 
the supervision of the Shoreline 


The new building reportedly will | Supply Co., Quonset dealership in 
provide about 350,000 square feet! Hales Corners, Wis. It differs from 
of floor space for the manufacture | Quonset installations in that in- 


of defense products. 


terior dimensions are greater. 





Used-Car Bulletin from Detroit .. . 





Nov. 28 
(Dealers at sale were buying so 
somebody is doing business. Sold 56 
units out of 101 offerings.) 
BUICK—’'51 RM 4-dr., $2,150*; Special 
4-dr., $1,625. ’50 Super 4-dr., $1,- 
575*. °49 Special 4-dr., $1,125*. 
CADILLAC—’49 (62) 4-dr., $1,775. 
CHEVROLET — '50 SL Deluxe 4-dr., 
$1.280; FL Deluxe 2-dr., $1,235, $1,- 
225. °49 FL Deluxe 2-dr., $1,055. 
CHRYSLER—’46 Royal 4-dr., $650. 
DODGE—’50 Meadowbrook 4-dr., §$1,- 
160; Coronet 4-dr., $1,350, $1,335. 


FORD — '50 Deluxe (6) 4-dr., $965; 
Custom (6) 2-dr., $1,050. °49 Cus- 
tom (8) 2-dr., $920, $885. °48 SD 
(8) 2-dr., $730; Deluxe (8) 2-dr., 
$630. 

HUDSON—’48 Super (6) 4-dr., $795. 
‘47 Super (6) club coupe, $425. 

MERCURY—’51 4-dr., $1,810. °46 club 
coupe, $575. 

NASH—’'49 (600) 2-dr., $890*. 

OLDSMOBILE—’50 (88) 4-dr., $1,425. 
"49 (76) 2-dr., $1,125*. 

PLYMOUTH — ’48 Deluxe 4-dr., $690, 


$680. 
PONTIAC—’48 SL (8) 2-dr., $790*. 42 
club coupe, $150. 
STUDEBAKER—’51 Commander 4-dr., 
$1,665*. ‘49 Champion 4-dr., $900*. 





Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Nov. 21 
(Prices steady with preceding week. 
Sold 35 units out of 70 offerings.) 


BUICK—’51 Super 2-dr., $2,165*. ’50 
Special 2-dr., $1,250; Super 4-dr., 
$1,680*. 

CADILLAC — '49 (62) 4-dr., $2,125*. 

CHEVROLET — '51 SL Deluxe 2-dr., 
$1,580*. "50 SL Special business 
coupe, $1,000; SL Deluxe 2-dr., $1,- 
360*, $1,305. 

CHRYSLER — ’'49 Windsor 4-dr., $1,- 
225. 


DeSOTO—'50 Deluxe sedan, $1,260. 
DODGE—’'46 Deluxe club coupe, $545. 





FORD—’50 Deluxe (8) 4-dr., $1,145. 
"49 Custom (8) 2-dr., $925; Deluxe 
(8) 2-dr., $870. 

LINCOLN—’49 4-dr., $1,180. 

MERCURY — '50 club coupe, $1,105, 
$1,010. 

NASH-—-~’48 (600) 2-dr., $650. 

OLDSMOBILE — ’51 (88) 4-dr., §2,- 
105*. ‘50 (98) 4-dr., $1,775*. 


PLYMOUTH—’49 SD 4-dr., $995. 

PONTIAC—'47 Torpedo (6) 4-dr., $630. 

— ’48 Champion 4-dr., 
75. 


*Indicates automatic transmission or overdrive. 





Other Auction reports are on Pages 22, 23, 26, 27 
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Jews Fete Ford 7 


Fund-Raising Groups Plan 


N. Y. Dinner Dec. 13 

NEW YORK.—Henry Ford II, 
president of Ford Motor Co., will 
be honored for his “monumental 
contribution on behalf of human 
dignity and liberty and his distin- 
guished leadership in all causes 
seeking human betterment,” by the 
American Jewish Committee and 
the Anti-Defamation League of 
B'nai B’rith at a dinner table ten- 
dered by the Joint Defense Appeal, | 
Dec. 13 at the Hotel Plaza here. | 

JDA is the fund-raising arm of 
the American Jewish Committee 
and the Anti-Defamation League 
of B'nai B'rith, oldest and largest 
Jewish civic protective agencies in 
the nation. Proceeds from the din- 
ner will benefit the current $6,000,- 
000 JDA campaign to support the 
work of the Committee and the 
League. 


Lewis S. Rosenstiel, founder and 
chairman of the board of Schenley 
Industries, will also be honored at 
the dinner, according to dinner 
co-chairmen, Edmund Waterman, 
JDA treasurer, and Maurice Glin- 
ert, JDA administrative commit- 
tee chairman. 


Winner of the Alhambra ‘Sellebration’'— 


Bob Wondries (center), Studebaker dealer in Alhambra, Calif., stimulated sales by 
a month-long sales contest on the occasion of his second anniversary as a dealer. Top 
sales were recorded by Ivan Ross (left), who received the trophy. Larry Wright, sales 
manager of both new and used-car divisions, looks on. 





The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS? Are you? 





Don't let 
winter weather 


slow you up! 
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Plastics Help Shorten 
Model Change Time 





: ie LAST piece of wood disappeared from passenger cars 
| several years ago. It now seems probable that plastic— 
|rather than wood—will take over the important job of pro- 
viding die models for the automobile industry. 


An important advantage of the new 
that that they are virtually?—— 


unaffected by atmospheric 
conditions. The stability of 
plastic models is now well estab- 
lished. Most important of all, the 
| use of plastic models makes possi- 
|ble a substantial decrease in the 
jamount of time required to bring 
;out a new model. 


The process of making a plas- 
tic die model is as ingenious as 
it is interesting. After the clay 
model is approved, the surface on 
one side of the centerline of the 
die is built up approximately % 
| inch. Female plaster models of 
| both sides of the car are begun 


' by first applying a thin coat of 








use DULUX vari-TEMP THINNER 


REG. U. S. PAT. OFF. 


with DULUX enamels to SPEED drying 


—— 


You can lick the “‘slow-dry” problem on enamel jobs that 
can be such a Headache in cold, damp shops. Use Du Pont 
DULUX Vari-Temp Thinner with DULUX enamels . . . 
and apply in lighter coats. 
DULUX Vari-Temp Thinner has been designed to make 
the finish “set” in a quick, uniform manner even on raw 
wintery days. Moreover, it resists the uneven drying that 
causes ‘“‘wrinkling”’ in hot, humid weather, too. 
Remember, with every DULUX Thinner you get these 
valuable qualities: 
© SOLVENCY .. . the best mixing and spraying prop- 
erties 
@ FLOW .... the film levels easily, has higher initial 
gloss 
© UNIFORMITY . . . careful, scientific manufacturing 
controls assure perfect balance from batch to batch. 
So always be sure to use DULUX thinner with DULUX 
enamel. 





USE DU PONT PRODUCTS ““FROM START TO FINISH” 


Du Pont DULUX T-3812 Thinner. Under 
normal shop conditions, use Du Pont 
DULUX T-3812 when reducing DU- 
LUX enamels and other synthetic prod- 
ucts. It has excellent solvency .. . 
provides good flow and high initial gloss. 


Du Pont DULUX T-3819 Thinner. For brush- 
ing, use Du Pont DULUX T-3819 with 
93 Line DULUX and other synthetic 
products. It’s a slow-dry thinner that 
improves brushing of 93 Line on small 
areas. 

















REG. U.S. PAT. OFF. 
BETTER THINGS FOR BETTER LIVING... 


E. I. du Pont de Nemours & Co. (Inc.) 
Refinish Sales, Wilmington, Delaware 





THROUGH CHEMISTRY 


plastic die models is 


plaster to the clay model. 

After the plaster shells set they 
are strengthened by building up the 
casts with more plaster containing 
manilla or sisal fibers. The next 
step is to cast a plastic model from 
the plaster mold made from the un- 
touched side by the clay model. 

* * + 


Templates Provide Guide 


‘TEMPLATES are then made to 

conform to refined surface of 
the models. The templates are used 
to shape other aluminum templates 
needed to finish the plastic model 
for the second half of the car. They 
are also used as a guide in remov- 
ing the % inch of plastic which re- 
sulted from the build up of the clay 
model. 

Technicians have recently de- 
veloped unusually hard plasters 
with a low co-efficient of expan- 
sion and exceptionally high 
strength for making plastic die 
models. Techniques for mixing 
the plasters have also been im- 
proved. The use of fibre to 
strengthen thin sections is anoth- 
er recent advancement in the art. 

Die models are now being built 
using tubular steel frames. An acid 
resistant lacquer is applied to the 
steel to prevent corrosion. Compen- 
sation for the difference in thermal 
expansion of steel and plaster is 
provided by wrapping the steel in 
fibre glass mats. 

* x 


Catalysts 
—— interesting recent de- 
velopment is the use of catalysts 

to bring about setting of plaster at 
room temperature. 

The physical properties of the 
new resins cured at room tem- 
perature are equal to the results 
previously obtained by curing at 
elevated temperature. This elimi- 
nates the necessity for curing in 
an oven and is a big forward step. 

Another advantage of the plastic 
models is that this method permits 
simultaneous processing of models, 
checking fixtures and rough iron 
castings for the dies. 


Last Curtain 


Fiberglas Retires ‘Bess,’ 


An Old Trouper 
| TOLEDO.— “Old Bess” has con- 
itributed her share in promoting 
sales for the Owens-Corning Fiber- 
glas Corp. and has retired. 

But although she was beneficial 
in getting sales orders from all over 
jthe U. S. and Canada, “Old Bess” 
was never awarded a medal or 
even a pension. 
| “Old Bess,” you see, is a motor 
junit which transported a $50,000 
\“road show” for the company 
throughout 129 cities during the 
llast two years. The unit covered 
some 60,000 miles. 

A crew of 25 salesmen demon- 
strated and explained the com- 
pany’s products to more than 70,000 
persons during the unit’s tour. 

“Many industrial demonstrations 
tour the country each year with 
their results often a question 
mark,” E. W. Smith, vice-president 
and merchandising director said. 
“But results gained from the Fiber- 
glas show have been concrete, 
especially from a sales viewpoint.” 


Trailer Output 
Up 9 Percent 


WASHINGTON. — The Depart- 
ment of Commerce reported last 
week that factory shipments of 
truck trailers in August totaled 5,- 
200 units, valued at $20.2 million. 

This, the report stated, represent- 
ed an increase of 9 percent in 
number and 7 percent in value over 
July shipments of 4,758 units val- 
ued at $18.8 million. The report said 
| 144 companies reported production 
|or shipments of truck trailers dur- 
‘ing August. 


* 
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Take off the blinders 


Some “eye-opening” facts for every automobile dealer: 


Ka 





Iser cars have travelled 


over 20 billion miles! 


The 20 billion miles travelled by Kaiser cars 
on the road represent clear proof of 
Kaiser quality—and more! 


To the alert dealer they also represent the greatest 
opportunity for parts and service business in years! 


During the first quarter of this year, K-F dealers’ 





accessories business was up 367%, and their parts 
business was up 159%. Before the year ends, 

their combined parts and accessories business should 
total over $30,000,000! 

The overwhelming public acceptance of Kaiser 

cars profits the Kaiser-Frazer dealer not only in new 
car sales—but right down the line! 


Kaiser’s better engineering builds you a better car to sell! 


More “eye-opening” reasons why you augtt fo sell the 1951 Kaiser today! 


| A discount rate far more generous than the industry 
average! 


2 Complete protection against price decline and model 
design change! 


3 A price range that starts with the 1951 Kaiser, hottest 
car on the road...and goes clear below the lowest 
price field with the sensational new Henry J, now 
more than ever... the car for today! 


on volume purchases. The only fleet plan of its kind 
in the industry. 





Attractive retroactive cash rebates to fleet buyers, based 


5 Passenger cars and only passenger cars to sell...no 
by-products or specialized vehicles! 


6 100% reimbursement for retail labor on warranty work. 


Kaiser-Frazer values owner loyalty and good will 
—but doesn’t forget the dealer! 


7 A cash bonus plan that’s tops in the industry! The 


bonus starts with the first car you sell... 
pyramids with volume...and becomes retroactive 
to the first car! 


Built to better the best on the road! 


E . 
and take a o00d look at Kaiser+Frazer | Write, wire or call Walter deMartini, Vice President 


in Charge of Sales, Kaiser-Frazer Sales Corp., Willow Run, Michigan. 


©1951 KAISER-FRAZER SALES CORPORATION. WILLOW RUN, MICHIGAN 


f 
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Joint Capacity of 400,000 Cars a Year Sighted .. . 


Morris, Austin Planning to Merge 


LONDON, England.— Two of|auto manufacturing concern in the the first engine plant the company 
Britain’s largest auto manufactur-|world, being led only by General has built outside of England. 
ers last week announced intentions| Motors, Ford and Chrysler. A. C. Morrall, general manager 
of merging. It would also bring together | of the Rolls-Royce firm in Mon- 
Morris Motors and Austin Mo- two of Britain’s most noted fig- | treal, said that the new plant will 
produce jet engines to power T-33 











tor Co., whose combined produc- | yres in the industry — Viscount , . 
tion would be about 400,000 cars | Nuffield (formerly William R. | trainers, being produced at Car- 
a year, await the approval of the | Morris), founder of Morris Mo- | tierville, Quebec, by Canadair, 


| Ltd. 

It was revealed in Montreal last 
week that 35 British-built cars were 
shipped back to England because 
of the low market for them in 
Canada. The announcement said 
that the cars would go to Australia 
and South America. 


plan by the British Treasury, the 
| stock exchange, and, according to 
the terms of the merger plan, 90 
| percent of the stockholders in | chief assistant until separation in 
both companies. | 1936. 

Both companies said that if the! According to the merger plans, 
merger was approved, the tw0|Lord Nuffield would be chairman 
products would retain their separ-|of the new company, and L. P. 
ate identities and trademarks. Pro-| [ord vice-chairman and managing 


tors, and Leonard P. Lord, chair- 
man of the Austin Motor Co. 
Lord was formerly Nuffield’s 





4 \duction would continue on the 
». | present range of vehicles, they said. 
| The announcement added that the 
directors of the two companies 
|thought “unified control would not 
only lead to more efficient and 
economical production, but would 
also further the export drive and 
|be particularly beneficial to manu- 
|facturing and assembly abroad.” 
| It was claimed that the merger 
(would establish the fourth largest 



































SPEED and EFFICIENCY 
you never thought possible in 
automobile dealer accounting 





There’s a new standard of account- 


Here is a new accounting machine 
ing efficiency in many automobile with amazing versatility, speed and 


dealers’ offices today. It'sa standard ease of operation. The Burroughs _reduce your 


made possible by acompletely new Sensimatic does a wide variety of 


idea in mechanized accounting— accounting jobs with a saving of surprisingly 
the revolutionary new Burroughs 
the 


brain” that directs it automatically 


time, money and effort over former 


Sensimatic with “mechanical methods—and just a turn of the or write for 


job selector knob moves it speedily 


through every accounting operation. from one posting job to the next. 


director. 
A holding company will be 
formed, it was announced, with a 


capital of 15,000,000 pounds sterling, 
divided into 20,000,000 shares. The 
car models to be involved in the 
change are Austins, Morris, Wolse- 
ley, Riley and M.G. Truck models 
will also be affected, it is thought. 

It was also announced last week 
that Rolls-Royce will build an en- 
gine plant in Montreal, Canada— 
































Find out today how the Burroughs 
Sensimatic can save working hours, 


accounting costs, and 


increase efficiency. And all at a 


moderate cost, too. 


Call your local Burroughs office 


complete information 


today. Burroughs Adding Machine 
Company, Detroit 32, Michigan. 


WHEREVER THERE’S BUSINESS THERE’S Bu rroughs 





Chevrolet Cites 
1,027 Dealers on 


Plan Committees 


DETROIT. — Plaques denoting 
service on Chevrolet Dealer Plan- 
ning Committees are now being 
awarded to 1,027 dealers following 
the completion of the 15th year of 
an annual program originated by 





~ | Chevrolet. 


“The awards symbolize our ap- 
|preciation for the substantial as- 
|sistance given us by Chevrolet 
|dealers in shaping our merchandis- 
ing policies,” said W. E. Fish, gen- 
eral sales manager. 

“That they will go to more than 
10 percent of the Chevrolet dealer- 
ships indicates the extent and ef- 
fectiveness of the company’s desire 

* * * 





Dealer Plaque— 


W. E. Fish (left), general sales manager, 
presents to R. G. Buchanan of Buchanan 
Chevrolet Co., Spokane, Wash., a plaque 
symbolic of the 1,027 awarded for service 
|on Chevrolet Dealer Planning committees. 
| Buchanan was co-chairman of the final 
| national committee session of 1951. 

* 





|to keep in close touch with the 
| retail phase of the business.” 

| Summarizing the year’s activity, 
|Fish said dealers had participated 
|in 256 meetings at zone, regional 
}and national levels, with commit- 
| teemen elected by fellow dealers. 
| A practice inaugurated this year of 
|dual committees based on greater 
j}and lesser sales potentials was 
|ecalled “an unqualified success” by 
| Fish. 

“In this manner we have been 
|able to get a reflection from deal- 
| ers who operated in both large 
|metropolitan markets as well as in 
smaller communities,” he added. 





Poland Reports 
First Car Output 


WASHINGTON.—The embassy of 
Communist Poland states that the 
first passenger automobiles pro- 
|duced in Poland rolled off the as- 
sembly line of the newly-built 
Zeran plant in Warsaw early in 
| November. 
| Poland’s first passenger car is 
|described as a five-passenger sedan 
with a four-cylinder, 50-horsepower 
engine. It has three forward and 
one reverse gears, attains a maxi- 
mum speed of 65 miles per hour 
and will make between 21 and 22 
miles on a gallon of gas at speeds 
of from 30 to 40 miles an hour, 
according to Polish officials. 


Vocational Confab Airs 
Auto Mechanic Training 


DETROIT.—Stanley S. Roe, sec- 
retary of the Automotive-Vocation- 
al Education Conference, partici- 








pated Nov. 28 in the annual meet- 
ing program of the American Vo- 
eation Assn. at Minneapolis. 
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WHAT ONE EDITOR 


aa. 
MERICAN WEERLY 


Many years ago a great editor wrote a book called 
“What Interests People and Why.” He was Morrill 
Goddard, the first editor of THE AMERICAN WEEKLY. 
The journalistic principles he stressed in that fine text- 
book are as true today as when he wrote them. 


So, first, I believe that the essential qualities of 
THE AMERICAN WEEKLY are sound. It is a great 
family journal, reaching one quarter of the nation’s 
families each week, which carries a great responsibility: 
To interpret in simple and human terms the lives, the 
hopes and dreams, and the exciting experiences of well- 
known and little-known people throughout the world. 
Also, it strives to humanize and dramatize the fascinat- 
ing facts of science as they apply to the everyday life 
of the readers as well as to the super-human life of the 
universe itself. 


Most of all, THE AMERICAN WEEKLY has the obli- 
gation to its readers to be richly entertaining as well 
as a source of inspiration and hope. 


There are three steps which we of THE AMERICAN 
WEEKLY are taking immediately: We are making it 
more modern, more dramatic, more serviceable. 

These things we have already begun. We have mod- 
ernized and dramatized the covers, the illustrations, 
the layouts, the type, the printing of its very name— 
and this did not need to wait for the new rotogravure 
presses which will be ready for us in the spring. 


We have made THE AMERICAN. WEEKLY more 
dramatic in the use of important by-lines, the acquisi- 
tion of forceful feature stories, heightening the effective- 
ness of titles. The result—a fresher and more artistic 
presentation to the reader. 


We have made THE AMERICAN WEEKLY more 


serviceable by instituting a series of weekly features 


BELIEVES 


which stress the vital problems of the home, the kitchen, 
the wardrobe and the attractiveness and welfare of the 
homemaker herself. 


So THE AMERICAN WEEKLY is bringing to its 
readers, effective in late December issues, invaluable 
service features, the finest in famous writers, the most 
interesting true mystery stories, vital information on 
medicine and health, science and arts, entertainment 
and hobbies, compelling stories from life about people 
—some famous, some relatively unknown—who have 
accomplished provocative and inspiring things. 


Finally, we on THE AMERICAN WEEKLY believe 
that the broad facilities of the various Hearst Enter- 
prises give us advantages throughout the country and 
the world which are not equalled by any other publica- 
tion in America. 


The world-wide facilities of a major news-gathering 
and photo service and the world’s largest feature syndi- 
cate can be harnessed to our needs; also a chain of 
leading newspapers in major cities throughout the 
United States with their trained editorial staffs and their 
incomparable survey and marketing materials. The 
Hearst magazines, outstanding in the service, fashion, 
and homemaking fields, complete the vast reservoir of 
creative resources within the reach of THE AMERICAN 
WEEKLY’s editors. 


How can we fail to be the most read publication of 
our kind? How can we fail to surpass, in those elements 
which I consider most important, any popular national 
medium of any kind? 


What one editor believes is that THE AMERICAN 
WEEKLY will be the greatest all-family journal in 
America. We have already begun to make it so. 


EDITOR 


63 VESEY STREET - NEW YORK 7, N. Y. 


The American Weekly is distributed from coast to coast with the following great Sunday newspapers: 


ALBANY TIMES-UNION 
ATLANTA JOURNAL 

AND CONSTITUTION 
BALTIMORE AMERICAN 
BOSTON ADVERTISER 
BUFFALO COURIER-EXPRESS 


CHICAGO HERALD-AMERICAN 
CINCINNATI ENQUIRER 
CLEVELAND PLAIN DEALER 
DETROIT TIMES 

LOS ANGELES EXAMINER 
MIAMI HERALD 


MILWAUKEE SENTINEL 

NEW ORLEANS ITEM 

NEW YORK JOURNAL-AMERICAN 
PHILADELPHIA BULLETIN 
PITTSBURGH SU N-TELEGRAPH 
PORTLAND OREGONIAN 


ST. PAUL PIONEER PRESS 

SAN ANTONIO LIGHT 

SAN FRANCISCO EXAMINER 
SEATTLE POST-INTELLIGENCER 
SYRACUSE HERALD-AMERICAN 
WASHINCTON, D.C., TIMES HERALD 
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AUTOMOTIVE WASHINGTON 
‘Reckless Stops on Par 
With ‘Reckless Speeders’ 


By William Ullman 

Washington Correspondent 
 Npeomsigs 3 since the day the first automobile chugged its 
!\% way down the dusty thoroughfare that then was calle 
a street, the speeder has come in for the contumely of all | 














classes. The public has threatened to mob him, the courts 
. | Shetland stallions are H. L. Waite (left), Oakland zone manager of Oldsmobile, and | 


have dealt severely with him,® 
Strange 


as it may seem) 


_ AUTOMOTIVE NEWS, DECEMBER 





3. 1951 













+ 


a ‘2 









At the Phelan Oldsmobile Picnic— 

Oldsmobile zone officials from Oakland, Calif.; and 200 members of the Fresno 
Motor Sales (Oldsmobile), Fresno, Calif., met at the Rancho Cel Rio, owned by J. J. 
Phelan, president of the dealership, for their annual picnic. Driving the registered 





T. H. Shelton, assistant zone manager. Phelan rides in the back of the special surrey 





|on a slippery pavement or in heavy 
traffic. 
In accidents in which the “stop- 
|per” figures, it is the other fellow 
|'who usually comes off worse. The 
| occupant of the machine that cata- 
|pults into the rear of a car that 
j|has been brought to an abrupt, 
|unsignalled stop clearly has only a 
|slight chance to escape unscathed 
The cause of his predicament may 
|get an unexpected push from be- 
| hind, but the damage is more likely 
|to be to his car than to his person 
| State highway officials, to- 
gether with motor vehicle au- 
thorities, long have been con- 
| scious of the menace of the 
| “reckless stopper.” To curb him, 
thev have painted white lines bi- 
secting the highwavs and have 
erected signs warning those who 
use the roads against parking op- 





fellow motorists have andl gee on the a. 


lowed their wrath at him,| , 
y 


motorcycle policemen have|@ 
used him as an outlet for their) 
sarcasm and little children have 
turned rebuking eyes upon him 
after scurrying out of his path to| 
safety. 

Even today reckless driving usu- | 
ally is associated with speed alone. 

Gradually, however, motordom is | 
becoming acutely aware that the} 
driver who brings his car to an 
abrupt and signalless stop is a tre- | 
mendous potential menace to his 





William Ullman 
belief are willing 





to some, accident |are times when speeding is abso- 
statistics have | lutely indefensible. At other times, 
convinced traffic| however, they hold it is entirely 
experts and other | harmless. 

observers that the| When one considers the enormous 
reckless “stopper” | number of machines that roar over 
re- | America’s roadways without an ac- 


is, in some | 
spects at least, | cident, it is patent that the average 
more dangerous motorist possesses the wisdom to 


than the speeder. | gratify his impulse to drive fast 

Those who in-|only when conditions are ideal, this 
cline to this seem- | group maintains. 
ingly untenable} To substantiate their position, 
to grant that there they point out that self-preserva- 


| 
tion continues to be nature’s first | 
law. 


* 
Not What, but 
| FNTELLIGENT 


When 


and reasonable | 


posite such markings and against 
stopping on the pavement. 
Right turns, left turns, stops and 


even backing up are executed with- 
lout signals under these circum- 


rts d poli fficials lon 
ray ST ee eae meme S| stances with the driver’s distraught 


have looked upon speed restrictions | 
as necessarily having elasticity. To 
|them, it is evident that a motorist | 
|traveling 50 or 60 miles an hour} 
\on a dry, open highway is far less 
dangerous than one maintaining a | 


legal speed of say 30 miles an hour | 








“We are doing a favor for all automobile 
dealers in recommending the 


| constitutes 
“stopping too fast” is looking more 
land more like going too fast. 


nerves sometimes contributing to 
make the machine’s operation a 
| marvel of inefficiency. 


There are many new perspectives 


being taken on the question of what 


reckless driving, and 


4 


)) wer 


| Detense vs. Cutbacks 
T= Department of Commerce, 
in a review of October business 
|conditions, said continued expan- 
sion in defense activitv provided 
ithe major offset for reductions in 
|other important segments of the 
| economy. 





VAUGHN CHEVROLET COMPAN 
309 South Fint St. Telephone 275 


LAMESA, TEXAS 


oe mig Smith, President 
amesa Printing Compan I 
Lamesa, Texas si ciaiaeaees 


Dear Mr. Smith: 


you our experience with the w U 
Roiiore- Sieeeeene ne nderwood Sundstrand 
jemi & System which was 


While our Sundstrand 
a few months, we are convinced : 


ments the company has ever ps ga it is one of the 


Our prime objective 
the "first of the m 


In this respect the Sundstrand System has been 

financial statement i i iy Rage ge dlmeceg 
ise 

days as was customary. ner Som 


The simplicity of the Su 
ndst 
S eeetite + eae operators to gain ne 
oday's demand for accurat -t 
rf believe the time we will Save sith tle 
to pay for itself in less than two years 





Before installin 
g the Sundst 
pendurissen reports, which were often ake 
ay, thanks to Sundstrand's tailor-made efficiency 
’ 


to turn out neat] i 
rint 
easy to read. 7 P ed reports that are accurate, 


System, we 


meedatenad.” te Sena tit Seamer aan at tree 
oar bastiestnes € uneasy about possible con 
installed the new Sundstrand Sy 


a% In fact, the bills and 


While we are in th 
80 enthusiastic with this one oa 
to all automobile dealers in recommending the 


Yours very truly, 


VAUGHN CHEVROLET COMPANY 


Jodie Vaughn, 
Vice Presiden 


Sundstrand System 


It is with a great deal of Pleasure that we report to 


recently installed by your 


ystem has been in operation only 


ing our monthly financial state- 


10-key operation has made 
and accuracy which is 
-date, daily figures, 
ew operation will enable 


n smudged and hard to read 


department, but, thanks to your Mr. Bill 
stem, there was a minimum of lost 


c financial 
earliest they had ever been on the first oF tee mace ae 


omobile business, w 

» we have become 
tem, we feel we are doing a favor 
Sundstrand System. 


here's a letter that 
speaks for itself! 





Make these 
advantages YOURS! 


1. 





Automobile 


Operating or management con- 
trols . . . in MINUTES—not hours. 


. .. Financial statements com- 
pleted the first of the month... 
in HOURS — not days. 


. . . Lowest operating cost for 
today’s “competitive market.” 


... Atried and PROVED method 
— used today by car dealers 
from coast to coast. 


finest invest- 
for installing 
onth peak 


y 5 


relied on 





we are able 
up-to-date and 





Old method to 
fusion within 
Abbott who 


out the 
operation, 


t 
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Underwood Corporation 


Accounting Machines ... Adding Machines . . . Typewriters 
Carbon Paper . . . Ribbons 


One Park Avenue, New York 16, N. Y. 
Underwood Limited, Toronto 1, Canada 
Sales and Service Everywhere 


Simplify and Save with Sundstrand «..:! 


t 
1 
Bre SS 
a 


UNDERWOOD CORPORATION, One Park Avenue, New York 16, N. Y. 


Send me your illustrated folder, Form S-1326, describing the Under- 
wood Sundstrand Automobile Dealers Accounting Machine and System. 


. 





Name of Company 





Nome and Title____ 





Street a 


Zone State ae os 








City 


rather than 
| prices in making adjustments 


The OPS has issued a revision 
of an earlier order making it pos- 
sible for manufacturers under 
the general manufacturers order 
to adjust their GCPR prices 
their pre-Korean 


under the Capehart amendment. 
o s © 


| Dividends Down 


(‘ASH dividends in September 
\4 were 2 percent less this year 
than in the corresponding month 
in 1950, the Department of Com- 
merce reported last week. This, the 
report said, was largelv because the 
automobile industrv failed to pav 


\the special and extra dividends it 


naid in September, 1950. Auto in- 
dustrv payments dropped bv $120.- 
000.000 in September, while six 
other industries paid a total of 
about $25,000,000 less than they did 
a year ago. 
> = 
Withdrawal of 30,000 tons of 
lead from the national stockoile 
to meet current needs has been 
authorized bv President Truman. 
Defense Mobilizer Wilson said a 
decline in import made the with- 
drawal necessarv and that repay- 
ment would be made as soon as 
| possible. 
= * > 
Priorities Sought 
EAR manufacturers have asked 
NPA for svecial priority rat- 
ings to help them and other man- 
ufacturers of general components 
get their CMP allotments accepted 
bv steel mills. The industry com- 
mittee reported much difficulty in 
\nlacing authorized controlled ma- 
'terials orders since thev are not 
Airect Denartment of Defense or 
| Atomic Energy Commission con- 
|tractors, but are suppliers to man- 
|ufacturers who have prime or sub- 
|eontracts from these agencies. 
| . * a 
Tool and die makers informed 
NPA officials that their present 
backlog of orders, ranging from 
four months to a year or more, is 
the largest in their history. An 
| advisory committee representing 
the industry reported that they 
need jig bores and other machine 
tools immediately if they are to 
produce the tools, dies, jigs and 
fixtures required by the mobiliza- 
| tion program. 
7 


|'More War Work 


| PRODUCERS of consumer goods 
whose steel and copper supplies 
|have been reduced to 20 percent 
lor less of their base period con- 
sumption have been invited to meet 
with government purchasing agents, 
|holders of prime contracts, and 
|large civilian producers to work out 
'a program to secure them more 
defense work. 





| The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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TOU can’t beat Jordan when it| 

comes to quiz programs .. .| 
anyway .. 
at his elbow, that fascinating little 
booklet, “A Chronicle of the Auto-| 
motive Industry in America,” pub- | 
lished by the Automobile Manu- | 
facturers Assn., Detroit. 

S-o-o-h . here are “Twenty | 
Questions,” which you don’t have 
to answer in 30 seconds and there} 
is no “jack-pot,” because the} 
answers follow, each designated by | 
the number of the question. (“L.S./ | 
M.F.T.”, which, with apologies to) 
Lucky Strike, might mean . 
“Le Sabre Marks Future Trend”.) 

One ... When did the Ford Co. 
make its first million dollars? 

Two ... Who won the first auto- 
mobile race in America and how 
fast did he travel? 

Three .. . How did they happen 
to call them “automobiles”? 

Four ... Who first used an alum- 
inum alloy in a motor vehicle? 

Five ... What city had the first 
traffic regulation? 

Six ... What publication carried 
the first automobile advertising? 

Seven ... Who was the first 
mass producer of motor cars? 

Eight ... Who started the Buick 
on its way? 

Nine . . . When was the first ar- 
rest of a driver recorded? 

Ten ... How did two famous cars | 
get their names ... Packard and | 





Cadillac ? 
Eleven .. . When was the first) 
Cadillac shipped? 
Twelve ... Who was a record) 


smashing driver in 1904? (Not 


Barney Oldfield.) 


Thirteen ... When was the first | 
stolen car reported? 
Fourteen When did the 


first Model T Ford appear? 
Fifteen . . . When was the first | 
successful electric starter used? | 
Sixteen . . . Who won the first 
500 mile Indianapolis Speedway 
race and what helped him? 
Seventeen ... Who first intro- 
duced the all-steel body? 


Eighteen ... When did the used- 
ear problem start to worry the} 
dealers? 

Nineteen .. . What three signifi- | 


cant events marked the year 1914) 
. except World War I? } 
Twenty ... Who built the first 12) 
cylinder model in America? 
= z * 


Twenty Answers 
H= are the answers... | 


One... In 1907. 

Two ... J. Frank Duryea, in a| 
Duryea Motor Wagon, one of the 
first cars built in America, averag- 
ing 5.05 miles per hour over a 52.4- 
mile course through snow drifts 
... Chicago, Nov. 28, Thanksgiving 
Day, 1895. Oscar Mueller, driving a} 
Mueller-Benz, became unconscious | 
through exposure an hour before 
the finish. Charles Brady King took 
over the tiller and drove the only | 
other of the six entries to finish. | 

Three ... This French word 
first appeared in American pub- 
lications in 1896, 

Four ... Elwood Haynes, in 1898. 

Five ... To reduce accidents, due | 
to runaway horses, Boston closed 
parks to motor vehicles from 10) 
a.m. to 9 p. m. 


Six . . The Saturday Evening | 
Post, 1900. 
Seven ...R. E. Olds built 1,500 


curved dash Oldsmobiles in 1901 to 
become the first mass producer of 
gasoline automobiles in the world. 

Eight .. . In 1901, David Dunbar} 
Buick, inventor and manufacturer | 
of bathroom appliances, organized | 
the Buick Auto-Vim and Power 
Co., Detroit. 

Nine ... T. H. Shevlin was 
arrested in Minneapolis for 
speeding in excess of 10 miles 
per hour and fined $10. 

Ten ... In 1902 the name of the | 


Detroit Automobile Co. was changed | 
i 


. not as long as he has, = 
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to the Cadillac Automobile Co. and | 
the Ohio Automobile Co., of War-| 
its name to the 


ren, O., changed 
Packard Car Co. J. W. 
himself, created the slogan 
the man who owns one.” 

Eleven .. . In 1903. 

Twelve Henry Ford, driving 
“999,"" set a world's record Jan, 12, 
1904 by driving a mile in 39.4 sec- 
onds, a speed of 91.370 miles per 
hour. On Jan. 27 of that year, Wil- 
liam K, Vanderbilt jr. set a new 
record, driving a 90 horsepower 
Mercedes a mile in 39 seconds, 
a rate of 92.307 miles per hour. 

Thirteen ... In 1905 a car was 
reported stolen in St. Louis. 

Fourteen .. . in 1908. 


Fifteen Cadillac, 


Packard, 
“Ask 


in 1910, 





| portation was provided in cars furnished by 24 dealers in that state. 


adopted the Delco starting and 





A 
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Chevrolet's Tote Guests at Dixie Governors’ Parley— 
When the southern governors conference met at Hot Springs, Ark., recently, trans- 





lighting system, developed by|which introduced the first use of 
Charles Franklin Kettering. rear-view mirror. 

Sixteen . . Ray Harroun, in a Seventeen ... The all-steel body, 
six-cylinder Marmon “Wasp,” | developed by Edward Gowen Budd, 
















13 


was offered in 1912 by Oakland and 


| Hupmobile 

| Eighteen ... In 1913 the auto- 
mobile dealers asked the National 
Assn. of Automobile Manufacturers 
to investigate the used-car prob- 
lem. 

Nineteen . Cadillac built the 
first American eight-cylinder, V- 
type, high-speed automobile engine 
.. . Horace and John Dodge started 
production of the Dodge . . . Ford 
Motor Co. announced minimum 
wage of $5-a-day. 

Twenty ... Packard, in 1915 


Free Tags for Seminoles 

TALLAHASSEE, Fla. — Flor- 
ida’s Cabinet, following long cus- 
tom, has voted to give free auto- 
mobile license tags to the state’s 
Seminole Indians. 
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Bolta-Quilt is o three-layer 
“quilted sandwich”, sealed 
in o perfect bond by our 
exclusive High-Fusion process. 
Look for the Bolta-Quilt 

name on the back. 





Nothing tones up — and sells — seat covers like Bolta-Quilt Crossroads! 


See Crossroads ... an exclusive Bolta-Quilt pattern... 
the newest, smartest, sales- makingest quilted pattern that 


ever set off a saran weave! 


Specially formulated, automotive-grade Boltaflex goes 
into Bolta-Quilt for extra durability. It comes in strikin 
colors and slick or leather-like finishes. It’s rugged, 
washable, resists staining and fading. 

And does it sell! Get your counter cards, window streamers, 
mats, tie-ins with national ads and shift into high speed 
seat cover sales with Bolta-Quilt! Write Dept. 0-12 


BOLTA PRODUCTS SALES, INC. 
Lawrence, Massachusetts 


Branch Offices and Warehouses: New York, 45 W. 34th St.; Chicago, Spac 
Furniture Mart; High Point, N. C., 513 English St.; Philadelphia, 230 Arch St.; 
Los Angeles, 3544 East Olympic Blvd.; Cleveland, Ohio, 7306 Wade Park Ave.; 
Miami, Fla.; 121 N. East 9th St. we 


fol 








with four-color national ads in 


HOLIDAY 

BETTER HOMES & GARDENS 
SATURDAY EVENING POST 
COUNTRY GENTLEMEN 
TODAY'S WOMAN 

LADIES’ HOME JOURNAI 
HOUSE BEAUTIFUL 

SUNSET 


e 211 American 


, 





Bolta- Quilt is pre-sold to your customers 
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The name that tells the BEST from the REST 


*K rue FINEST ALL-PLASTIC COVERING MATERIAL 
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Down through the 
years with The Saturday Evening 


The first automobile advertisement in The Saturday Evening Post 








appeared over a half century ago, when Indians were still on the war- 
path and Walter Reed was battling yellow fever. Since then, every 
automobile that has survived the test of time advertised consistently 


in the Post —and is advertising in it today. 


Radio message sent... Republic of Cuba 
born .. . Rhodes Scholarships start. 
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First auto trip across continent made Cable to Philippines laid . . . Spring- 
. . . Iroquois Theatre fire in Chicago. field rifle adopted by U.S. Army. 


Republic of Panama‘ recognized . . . 
Wright brothers fly at Kitty Hawk. 
Sey dag. Apa WH : 






cim yicity 
urability 
Reliability ames 


sagen 






Movie “The Great Train Robbery” 
produced .. . Brigham Young dies. 


Panama Canal Treaty signed... Artist Admiral Peary discovers North Pole 
James McNeill Whistler dies.* ... First night baseball game played. 






Glenn Curtiss flies from N.Y. to Al- Amundsen discovers South Pole... World War I starts . . . First ship 
bany .. . The Boy Scouts formed. Western Union starts Night Letters. passes through Panama Canal. 














] 
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i) Prohibition begins . .. Woman suffrage Singer Enrico Caruso dies . . . First Harding dies; Coolidge becomes Presi- 1 
| voted . . . League of Nations formed. telephone line to Cuba opened. dent . . . Dempsey KO’s Firpo. 






t 
TRY AND PERFORMANCE 


. 





Gertrude Ederle swims English Chan- on we soars from Germany to Amelia Earhart spans Atlantic . . . 
nel... Byrd flies over North Pole. . Herbert Hoover elected. First all-talking movie produced. 





Hitler invades Austria and Czecho- U.S. Marines in Iceland . . . Japan at- Atom-bomb tests at Bikini Atoll .. . 
slovakia . . . Hurricane hits U.S. tacks Pearl Harbor . . . War declared. Philippines become independent. * * 


Today The Saturday Evening Post continues to carry 
more automotive advertising to more people than 


any other magazine _ aw@@ cots to the 
Si) heart of America 


FREE REPRINTS to deolers of their car’s first ad in the Post. Write, on your own letterhead, to Automotive Division, The Saturday Evening Post, Phila. 5, Pa. 





*NASH, successor to the Rambler, first adver- 
@ ised in the Post in 1917. 
**HENRY J. first advertised in the Post 1950. 
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NAM Head Warns Against 


A ‘Totalized’ 


WASHINGTON. American in- 
dustry, if it would ward off the 
pressure of tighter government con- 
trols, must demonstrate that a free 
economy is better than “a totalized 
economy” for meeting defense and 
civilian needs, William Ruffin, pres- 


ident of the National Assn. of Man- | 


ufacturers, declared in a speech last 
week. 

He urged employers to be “vigi- 
lant and on guard against unwar- 
ranted exploitation of the emer- 
gency by big government.” 

“If we are ultimately to escape 
a totalized economy, management 


must proceed now to demonstrate | 
that the job of production both for | 


Idaho Gas Collection 


BOISE, Ida.—-Net receipts from 
Idaho’s motor fuel tax during the 


first four months of the current | 


fiscal year totaled $4,630,713, a gain 
over the $4,466,415 collected in the 
same period last year, it was re- 
ported by State Tax Collector P. G. 
Neill. 














Alemite “‘Magnet-Plan” Services 


Only Alemite Gives 


Fully Tested, Fully Proved! 


1. Counsel and concrete 


Economy 


defense and civilian consumption 
can best be accomplished in a free 
economy—that the problem of man- 
power and labor-management rela- 
tions can best be left in the hands 
of each individual employer,” Ruf- 
| fin said. 

Both management and labor have 


“a tremendous responsibility” to 


“quench the fires of inflation while | 


there is yet time,” he declared. 


“Intelligent leadership in both 
labor and management should re- 
fuse, in this critical time, to ask 
for or to grant increases,” he said, 
| adding that “in that way the strong 


|On the Financial Front .. . 










By George Deery 

| Associate Editor 

EOPLE in the stock market 

saw fit to increase the short 
interest in the common stocks of 
|four vehicle manufacturers and to 
|lighten their holdings on the bear- 
\ish side in three during the month 
ended Nov. 15, according to the 


‘Royalty Takes Wheel of Olds 


The Rancher, a special Oldsmobile made 
up for the Canadian National Exposition, 
was driven by the Duke of Edinburgh | 
when he and Princess Elizabeth were on | 


| pilation. 
General Motors again had the 
highest short-interest total for all 


New York stock exchange’s com- | 


types of companies on the Big 
Board—84,393 shares, which com- 
pared with 78,849 Oct. 15. An- 
other substantial gain was Stude- 
baker’s climb to 67,396 shares 
tabbed for those who expect to 
see certain stocks decline. A 
month ago its aggregate was 
49,668. 

The changes in Chrysler and 
| Nash were on the milder side, with 


will not trample the weak.” 

The country has just come 
through a_ severe’ inflationary 
|storm, and “every reputable eco- 
nomist warns that another and 
even heavier blow of inflation may 
re = pr Set a cae yond |employer concern are, he said: the 
\aale ase the inerensing impact of | determination of pene and sala- | 
defense spending upon the econ- | Ties; manpower utilization, and the 
omy.” 
| ° The three most critical areas for 


their visit to Canada. It was placed at | 
their disposal by Lee Dueck of Dueck | 
Oldsmobile, Vancouver, for a three-day | 
holiday on Vancouver Island. 














standing and cooperation. '953 shares versus 40,723 at the 








jon: 
can you increase your 


lubrication sales $7,461 a year? 


wer: Thayer Motor Company DID! 


In just one year their lubrication volume shot from $5,402 to a $12,863 total! 
Reasons behind such success: (1) complete modernization of their lubrication 
department with genuine Alemite equipment, and (2) tight control over all car 
purchasers with Alemite “Magnet Plan” features. Well pleased with the results 
—and with Alemite’s Business Expander Follow-Up,;System in daily use —this 
Clearwater, Florida Dodge-Plymouth dealer is pens 

p jof/pyo 


fgr a continued, 
steady build-up of customers. ..a steady \ na 


ALEMITE “M 
will show you how! 


er oe 









ideas and services that will help you 
build more regular business and pro- 
duce more repeat business year after 
year. Find out how well these “Mag- 
net Plan” features fit your needs, your 
manner of operation and your desire 
to get more good-paying service busi- 
ness more often! Call your Alemite 
Distributor or write Alemite, 1826 Di- 
versey Pkwy., Chicago 14, IIl. 


No magic formula, the Alemite “Mag- 
net Plan” employs the good common 
sales-sense of not stopping with the 
sale of a $1.50 grease job... but going 
far beyond it to the sale of profitable 
parts and service business in every 
department. Your lubrication depart- 
ment is the customer-attracting ‘““Mag- 
net.” To give it maximum “pulling 
power” Alemite provides you with the 


You All 11- 


assistance from 


one of the 300 Alemite Service Promo- 


tion Specialists. 


2. Powerful Alemite National Advertis- 
ing—year after year—pre-selling lu- 
brication prospects for you. 


3. ‘Business Expander’ 
tems. 


4. Prescribed Lubrication’ program. 

5. Sales-building seasonal campaigns. 

. . to build motor oil 
sales at the service bay. 

7. ‘Sales and Service Security Plan” in- 
cluding the 30,000-mile guarantee for 
new and used cars and trucks up to 


6. “Gusher Plan” . 


1 ton. 


8. Monthly Analysis Sheets, to prove in- 


creased service sales. 


Alemite Equipment for— 


9. Specialized Lubrication Service. 
10. Electronic Wheel Balancing Service. 


11. Underbody Coating Service. 





Mather Prabeect f 


STEWART 
WARNER 























ALEMITE’S 


follow-up sys- 


A consistent source of ‘‘extra’’ income. Proven successful by 
hundreds of dealers. Features the new Stewart-Warner Elec- 
tronic Wheel Balancer—the simplest, fastest, most accurate yet 
invented! Enables you—in minutes—to check all wheels, in true 
running position, RIGHT ON THE CAR. Today, with current tire 
restrictions and shortages, an opportunity you can’t afford to 


miss. Ask your Alemite salesman! 





Marshall Line 


Rocket Line 
Pump 


Pump 


Visi-Drum 
Pump 


Underbody 
Versatal 
Pump 







Alemiter 


Electronic Wheel 
Balancer 


LEMITE 


Oldest, Most Reliable Name in Lubrication 


development of employe under- |the former being credited with 41,- | 


‘Shorts’ Boost Stake 
\In 4 Auto Stocks 


middle of the preceding month. 
Nash-Kelvinator had 8,355 shares, 
against 8,175. 


x * * 


UDSON, Packard and Reo took 

the same tack as the general 
trend for all classifications on the 
world’s leading mart. For the first 
| time in five months, the total short 
position for all stocks showed a 
|}decline to 2,570,856 shares. This 
|stacks up with 2,651,473 a month 
jago. 
The Hudson sum of 15,426 com- 
|pared with 17,816; Packard’s 9,020 
|represented a drop of 80 shares, 
| while the accounting for Reo faded 


to 5,180 from 5,460. 

A mixed picture was also pre- 
sented by the rubber companies, 
U.S. Rubber showing the only 

increase—a new total of 5,567, as 
| compared with 3,989 in the Octo- 
| ber accounting. The Goodrich 
total slid to 11,535 from 16,660, 
while Goodyear dropped to 8,655 
shares from 11,021. 

Shortside in Thompson Products, 
the only parts firm that appeared 
in the latest list, slipped sharply 
|to 5,967 shares. Thirty days ago 
this firm was listed with 12,460. 
|Gar Wood was an even 400 shares 
less to 13,800. 

* + ” 
TANDARD OIL (New Jersey) 
marked up the greatest varia- 
ition in the oil group, winding up 
the month with 22,582 short shares 
in the current list, whereas it had 
18,602 a month previous. 

Gulf Oil showed a reduction to 
4,555 from 6,820; Pure Oil to 5,403 
from 5,883; Sinclair to 5,445 from 
5,930; Socony-Vacuum to 5,625 
from 8,365, and Texas Co., 8,392 
from 7,300. 

Selling in the short accounts in 
oil, television, rail and radio is said 
to have been responsible for lower- 
ing the total for all types of stocks 
as well as being sufficient to offset 
the gains in the auto, farm equip- 
ment and metal shares. 


Brake “i Net 
Ahead for 9 Mos. 


American Brake Shoe sales and 
net earnings for the first nine 
months, according to William B. 
Given jr., chair- 
man, were $4,763,- 
719, equal to $3.81 
a share, compared 
with $3,848,367 and 
$3.27 a share for 
the nine months’ 
period of 1950. 
Third - quarter 
earnings of $983,- 
785 were equal to 
72 cents per share, 
compared with 
$1,318,567 and 
$1.13 for the same period last year. 

Shipments for the nine months 
were $110,232,939, compared with 
$71,698,668 in the comparable 1950 
period. Shipments in the third 
| quarter were $32,639,217, an increase 
of $7,430,265 over the third quarter 
of 1950. 








. Given 


Associates Pays 
50-Cent Extra 


Associates Investment has de- 
|clared an extra year-end dividend 
|as well as a regular quarterly divi- 
| dend on the common stock. The 
lextra dividend is 50 cents a share 
|and the regular payment is $1 a 
|Share, and both dividends are pay- 
|able Dec. 28 to stockholders of 
}record at the close of business 
| Dec. 7. 


* * 





* * * 


Earnings 

Ainsworth Mfg. and subsidiary— 
Nine months: Net profit, after 
$401,000 taxes, was $369,098, or 89 
cents a share, against $411,065, or 
99 cents a share, last year when 
taxes were $313,000; net sales, $17,- 
428,462, against $16,916,045. Septem- 
ber quarter: Net profit, $109,627, or 
26 cents a share, against $103,561, 
or 25 cents a share last year. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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Advertising 


attention 
guaranteed 














Never before has an advertising medium guar- 
anteed that your message would receive atten- 
tion. . . until now. 


For decades, advertisers have bought media 
on the basis of the number of times that an ad- 
vertisement might be read (or heard)... not the 
number of times that it would be. 


Publications offer ‘‘guaranteed circulation’’ 
but no guarantee of the attention that will be 
given to your ad. 


Today, NBC Radio invites your participa- 
tion in a plan which guarantees that your 
advertisement will be heard in American homes 
5,300,000 times each week at the low, low cost 
of $2.75 per thousand. 


Significantly, this announcement is made as 
NBC begins its second quarter-century of 
leadership in the industry. 


There is no if, and, or but about this plan. 
The Nielsen Audit Bureau,* a division of the 
A. C. Nielsen Company, will audit and certify 
the number of times your commercial is heard 
each week. 


If, according to Nielsen’s audit, your com- 
mercial is heard less than an average of 
5,300,000 times weekly, you get a pro-rata 
refund at the end of 13 weeks. Delivered mes- 
sages in excess of 5,300,000 are bonus. 


The ‘‘guaranteed circulation’’ of the nation’s 
biggest weekly magazine is 5,200,000 and the 


“Based on Nielsen Radio Index. ..a measurement of the specific minute your advertisement is on the air. 


cost to you for just the ‘‘opportunity”’ to get 
attention in this magazine is $3.48 per thousand 
for a black-and-white page. You pay $3.48 for 
1000 chances to have your ad read. Compare 
this with NBC Radio’s $2.75 guarantee that 
your ad will be heard. 


Three leading network programs are yours to 
sponsor in this plan. Your cost of sponsoring 
all three jointly with two other advertisers is 
only $14,600 per week, including time and 
talent. You get a one-minute commercial plus 
opening and closing “‘billboards’’ in each show. 


Only three advertisers can participate at this 
time. .. the first three that sign. 


NBC 


radio network 


Where people sell better than paper 





a service of Radio Corporation of America 
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Auto Market Page... 











Buffalo Business Tight 


By George E. Toles 


Staff Correspondent 


selling job again. But other dealers, 
who became used to the order-writ- 


Automobile business in the Buf- ing method of selling, are finding 


falo area today is “tough to get’ 
and the current market is likened | 
to that of 1940 and 1941 with stiff|ourselves today has been in the| 
competition and reduced profit mar-|making for 


gins facing dealers. 

Several veteran dealers in Buf- 
falo reported they are doing a 
more intensive selling job to 
move cars today than at any time 
during the past decade. Allow- 
ances offered on some deals al- 
most approach the “ridiculous” 
stage, it was said, and the com- 


’|\the new routine hard to swallow. 
“This situation in which we find | 


a long time,” com- 
mented one veteran dealer. 

“It is an orderly correction period 
and nothing to be alarmed about. 
Inventories are a little high but 
not troublesome. _The sales force 
{has to dig a little harder. We feel 
ithe first quarter of next year will 
|see an improvement in demand.” 


hand than there is a_ ready 
market for. The survey disclosed 
that top heavy inventories are 
most prevalent among dealers 
who handle less popular makes, 
but there also are instances of 
| Big Three dealers having sub- 
stantial new-car stocks. 

Dealers are quick to point out, 
|however, that inventories which 
lappear a little heavy today would 
be wiped out quickly in an active 
consumer market. Stocks are heavy 
lonly in relation to consumer de- 
mand. Early this year these stocks 
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Fourth Safety Salute to Wisconsin— 


Gov. Walter Kohler received a plaque honoring Wisconsin for its 


“superior” 
| in the field of high school driver education for the fourth consecutive year. Left to 
| right: Russell F. Lewis, assistant superintendent of the department of public instruction; 
| Paul J. Grogan, University of Wisconsin extension division; Commissioner B. L. Marcus, 


rating 


motor vehicle department; Kohler; L. 
companies; and Lovis Milan, 


M,. Anderson, Assn. of Casualty and Surety 
executive vice-president of Wisconsin Automotive 





Complaints were heard in some|actually would have been consid- 


Trades Assn. 





quarters that dealers desperate for| ered light. 

business are offering big allowances All dealers report the closing 
even when they don’t have cars tO|process is a difficult one today. 
deliver. Reputable dealers say this|Most sales managers are insisting 
is slowing up the entire trade. |they be free of detail work so 
gloomy over the situation. Some The new-car inventory picture {they can sit in with salesmen on 
veteran observers merely look upon| here is not a uniform one. Some virtually every deal. 

it as a return to so-called normal; dealers are pretty clean, consider- Customers are shopping about 
selling conditions and they are| ing their stocks “normal.” Others (from one dealer to another for the 
buckling down to an old-fashioned! admit they have more cars on 


bination of reduced markup and 
mounting overhead is making the 
dealer’s profit showing far less 
favorable. 

However, the Buffalo trade is not 





said that the slump in new-car|monthly figure since December, 
business began about Oct. 1 and | 1949, The 10-month cumulative total 
has been continuing since. for this year was 23,813, compared 
* * * with 29,742 in 1950. 
Cincinnati Used-car sales remained good, 





|ton 
{highest allowance. Several dealers |October totaled 1,881 units, lowest 


ratl i 3,362 units being some 200 units 
county (Cincinnati) during |higher than the previous month. 


‘ ; : however, the October figure of 
New-car registrations for Hamil- 
lon the 10-month basis, used-car 
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That's why 


with the Experts 








sates Est 


sales during 1951 showed a slight 
|gain over the corresponding period 
last year. The totals were 32,830 
for this year, as against 32,516 for 
1950. 

Sales of new trucks jumped 
from 348 units in September to 
414 in October. However, the 10- 
month totals show last year con- 
siderably ahead in this classifica- 
tion with 4,275 units as against 
3,655 so far in 1951. 

New-car registrations by makes 
for October were: Chevrolet, 389: 


Ford, 358; Plymouth, 155; Buick, 
1179; Oldsmobile, 102; Pontiac, 121; 
Mercury, 107; Dodge, 105; Stude- 


baker, 77; Chrysler, 42; DeSoto, 53; 
Nash, 52; Hudson, 24; Cadillac, 35; 
Henry J, 16; Packard, 16; Kaiser, 
18; Willys, 12; Lincoln, 10; Crosley, 
4; MG, 1; Morris, 2, and Jaguar, 3. 

New-truck registrations were: 
Chevrolet, 108; Ford, 142; Interna- 
tional, 49; GMC, 9: Dodge, 23: 
White, 16; Willys, 11; Mack, 5: 
Studebaker, 9; Divco, 8; Trailmo- 
bile, 21; Diamond T, 1; Pontiac, 2, 
and miscellaneous, 10.—(Emery 


Bacon.) 
” * . 


Pittsburgh 


New-car registrations declined 
for the third consecutive week in 
Pittsburgh in the seven days 
ended Nov. 17, the University of 
Pittsburgh reports. 

The drop was a factor in reduc- 
ing the school’s index of business 
activity for the district to 200.5, 
against 205.1 in the preceding week 
and 201.5 for the same 1950 period. 


*x * * 


Akron 


New-car sales continued to slide 
in Summit county (Akron) during 
the week ended Nov. 17, as only 
252 units were titled. This was the 
lowest weekly total of the year, 
falling six units under the previous 
week’s figure and well below the 
375 sold in the comparable 1950 








The Ashton Extension Boom Lifts from 0° to 80°. Extends from 
normal to 14 feet. When fully raised the head reaches 16 feet high. 


Solid “A” Frame of heavy structural steel, all-welded, gives 
maximum strength. 

Hand Winch, 2 Ton Cap. Rotio 4 to 1, 22 to 1. Lifts the 
boom with 6 ton load. 

Extension Boom (patented) adjustable to six positions. Nor- 
mal to a maximum boom length of 14 ft. 

Boom Head Assembly. New Ashton design (patented). 
Self-aligning head swings on a 120° arc. 

Cable Guard to prevent cable crossing drum flanges. 
(opt. at extra cost) 

Power Winch, 7 2 Tons safe load. Worm and gear drive. 
Free reeling clutch control. Automatic brake. H. D. reversable 
power take-off and drive. 

Body, Ashton streamline design All-steel all-welded. 
Standard Model, length 96” inside width 68”. Extended 
fenders and running boards. Hand rails, floor, heavy safety 
tread steel plate, Special body width 92” or over, Flush 
sides, Recessed steps. 


®2 Oog00086 


are available on standard or C.O.E. 


Remote Control Levers for clutch and power take-off. 


Spacer and lift bar Ashton design, provides rigid towing 
connection, prevents lash or side sway. 


oo 


ing quality. 


Aisa y Sa be oc we t's S . DETROIT 











Ashton offers a complete line of the world’s most modern 
power wrecker equipment ranging from 2!4 Tons to 10 
Ton capacities. Extension boom or conventional models 


Ashton’s manufacturing knowhow plus volume produc- 
tion insures lowest prices consistent with such outstand- 


H rite for the Ashton wrecker selection chart. 


POWER WRECKER FQUIPWENT 00, INC 


16, MICHIGAN 


period. 

Used-car sales varied only slightly 
as 633 transactions were recorded. 
against 635 in the previous week 
and 410 in the like 1950 interval. 


* * > 


Cleveland 


Christmas shopping has cut into 
|the automotive picture with sales 
|of all types of motor vehicles con- 
tracting sharply in the Cleveland 
| area. 

Sales of new cars dwindled to 
784, the second lowest week of the 
year in the seven days ended Nov 
24. Used-car trade, according to 
the Federal Reserve Bank, hit an 
11-month low of 1,597 sales in the 
same week. 

The truck total, too, dipped 
sharply. New truck sales were 58, 
a two-year weekly low. Used- 
truck sales slipped to 111, one of 
the lowest seven-day turnovers of 
the year. 

Car dealers say the drop is due 
to two prime reasons: The usual 
winter slump, and the surge to 
Christmas shopping of gifts and 
soft goods items. Most dealers say 
ithey are planning ahead for th« 
leoming months when the sharp 
drop in output will tighten the car 
| market. 

Many are speeding up service 
|specials in an effort to attract vol- 
ume.—(Sanford Markey.) 


chassis. 
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Lawsuits Affecting Dealers .. . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 
CITY’s council has exclusive 
right to make or modify a 
zoning ordinance. 

For example, in Little Rock v. 
Griffin, 210 S. W. (2d) 915, the 
testimony showed that a corpora- 
tion purchased two city lots to be 
used as a parking space. These 
lots are in an area zoned as resi- 
dential. The owners of adjacent 
property filed suit to prevent use 
of these lots for parking auto- 
mobiles. 


The corporation’s counsel exercised ordinary care to protect 
proved that it intended using the | cystomers against injuries, and will 


lots for parking automobiles and 
motor trucks that previously had 
obstructed traffic and had been 
parked on the street. In view of 
this testimony the lower court or- 
dered the lots rezoned into busi- 
ness property, and the corporation 
was privileged to use the lots for 
parking. 

The higher court reversed the 
lower court’s verdict saying that 
only a city council may make or 
vary a valid zoning ordinance. 

= * * 


Must Inspect Premises 


| Ng higher courts agree that au- 
£% tomobile dealers, garagemen 
and operators of service stations 
are liable in damages for injuries 
to customers caused by a danger 
which the proprietor should have 
discovered and eliminated. 

For example, in Rosebrough v. 
Montgomery, 215 S. W. (2d) 295, 
a customer was severely injured 
when he slipped and fell in oil. No 
proof was given as to who spilled 
the oil. The proprietor attempted to 
avoid liability on the condition that 
the customer caused his own in- 
jury by being careless and stepping 
in the oil. 

Nevertheless the higher court | 
held the proprietor liable in dam- 
ages to the injured patron, and 
said: 

“It is true that the law requires 
a person to make ordinary use of 
his faculties to observe and avoid 
danger. But it is equally true that 
one is not required to look out for 
danger where there is no reason 
to apprehend any.” 

= - * 


For Comparison 


FOR comparison, see Willis, 96 S. 
W. (2d) 371. Here a patron ob- 
served a dangerous condition on} 
steps when he went up, and was} 
injured when coming down. The 
higher court refused to award dam- 
ages to the patron, and said: 
“There is no liability for in- 
juries from dangers that are ob- 


| 
| 
| 
j 








400 Honor James | 
At Portland Fete _ | 


PORTLAND, Ore.—Top state, na- | 
tional and transportation officials | 
paid tribute to Leland James, presi- | 
dent of Consolidated Freightways, | 
Ine., and board chairman of the} 
American Trucking Assn., at a testi- 
monial banquet here at the Mult- | 
nomah hotel. 

Walter Mullady, president of De- 
catur Cartage Co., Chicago and 
successor to James in the ATA} 
presidency, commended James as a| 
“great leader and commanding per- | 
sonality in highway transporta-| 
tion.” | 

More than 400 people, including | 
Oregon’s Gov. Douglas McKay, at- 
tended the event, which was spon- | 
sored by the Oregon Motor Trans- 
port Assn. 


| 
ED | 


Houston McMillian Plant 


Sold to Gulf Engine 


C. H. Weigand, Houston district 
sales manager of Ford division, has | 
announced the sale of the plant 
and facilities of the Earl MeMil- | 
a Co. of Houston to Gulf Engine | 
‘o. 

The plant specializes in the re- | 
conditioning of genuine Ford mo- 
tors for use in cars and trucks. | 
The manufacturing processes are | 
carried out under a contract with 
Ford Motor Co. 

J. Theron Brown is president of | 
the new firm and W. C. Scott is ex- 
ecutive vice-president and general 
manager. 








vious to the person injured.” 

Also, see White, 300 S. W. 279. 
This court clearly explained that 
“ordinary care” is all that is re- 
quired of a proprietor to keep his 
garage premises in a reasonably 
safe condition for the use of cus- 
tomers. 

This court, also, explained that a 
proprietor may always avoid liabil- 
ity for injuries to customers, if he} 
proves that his employes regularly 
inspected the premises for discov- 


ery of dangerous conditions. Hence, E. S. Davidson, assistant district sales manager; Dennis Cook, Cain Motor Co., Leesville, | 
proof of regular inspections is con-| la.; R. S. Abbott, Andress-Abbott, Alexandria, La.; C. I. Kenney, district manager; E. P. 





| Six Dixie Dealers Win 4-Letter Symbol— 


Six dealers of Ford's New Orleans district office received Four-Letter Dealer awards 
at a luncheon. Left to right: Boyce Nunnally, Nunnally-Hendrick Co., Gulfport, Miss.; 


AS AN HWiBfangug 


foro oraLcashi? WA \Southern Farm 


. 
‘Market Hailed 
|| CHATTANOOGA, Tenn.—Today’s 
| |greatest sales opportunity is the 
|southern farm market, according 
|to Forbes McKay, vice-president 
jand advertising director of Farm 
jand Ranch—Southern Agriculturist, 
| trade magazine. 
| Speaking before the Purchasing 
|Agents Assn. of Chattanooga, 
|McKay pointed out that southern 
farmers and ranchers have _ in- 
creased their purchasing power 
ithree-fold in the last 10 years. 
“These people are raising their 
lliving standards far beyond any- 
| thing they have ever enjoyed. They 


ne 





vincing evidence that the proprietor Terry, Moundville Motor Co., Moundville, Ala.; Ilar Osborne, Tallulah Motor ae poe ready and able and willing to 


| Tallulah, La.; C. H. Weigand, district manager in Houston, Tex.; Olin Linn, New Orleans buy if they are persuaded with 


relieve him from liability for in-| Motors, New Orleans, and H. C. Regus, manager, business management department, | well-written advertising,” McKay 


juries to patrons. ' Ford Motor. 


said. 





THE INDUSTRY'S FINEST 
POWER BRAKING SYSTEMS 


on Hegays 





Regardless of the size of vehicle or whether the preference 
is for vacuum or air, the trucking industry has come to look 
to Bendix Products as the one source uniquely qualified to 
meet every power braking need. 

Hydrovac, the world’s most widely used power brake, is 
the undisputed leader in the vacuum-hydraulic field. And 
Air-Pak is recognized as foremost in the field of air-hydraulic 


power braking units. 


Products of twenty-five years of practical braking expe- 
rience, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And 
in both the vacuum and the air actuated units, brakes can 
be applied instantly by foot power alone—a constant 
safety factor of tremendous importance. 

That’s why on highways everywhere the preference is 
for Bendix* Hydrovac* or Bendix Air-Pak, the Industry's 


Finest Power Braking Systems. 





BENDIX - bivision 


























‘SOUTH BEND 


Bendix International Division, 72 Fifth 


Export Sales: 
Ave., New York 11, N.Y. ¢ Canadien Seles: Bendix- 
Eclipse Canede 


of Canada, Lid., Windser, Ontarte, 
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Once in a blue moon a new kind of car comes along that literally sweeps 
the country off its feet. 


That’s why you'll find so many folks these days talking turkey to their 
Nash dealer about a new Rambler. 


The Rambler success story is without precedent in automotive history. 

Never before has a brand new kind of car won such a following in so short 
a time. The “honor roll” of Rambler owners reads like an American 

““Who’s Who”—a star-studded list of the most important names in society, 
in business, in sports and the entertainment world. 


The Nash Rambler poster for December (shown above) will be seen by 
upward of 90 million people—and you can bet your boots that a lot of them 
are making the same wish—and taking steps to make sure it comes true. 





THE AMBASSADOR + THE STATESMAN + THE RAMBLER 
The World’s Most Modern Cars 


Nash Motors, Division of Nash-Kelvinator Corp., Detroit 32, Mich. 
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Windsor 4-dr., 1,550°*. °49 NY 
4-dr., ain s , ). °48 Royal 4-dr., 


ne Gee is, tii Average Used-Car Prices 


DODGE 50 Meadowbrook 4-dr., $1,300 
46 Deluxe 4-dr., $475 (Compiled by Automotive News) 


" ’51 Custom (6) 2-dr., $1,595, $1,- 
Marke Trend 550; Custom (8) 2-dr., $1,880, $1,885, Nov. Oct Sept. 
| , 08 Victoria, $1,885; %-ton Model 1951 1951 1951 
It will surprise no one that used-car prices declined again last week, pickup - Se ate co ee $926 $931 1951 $1,896 $1,944 $1,945 
. ° . @ ‘ | (8) 2-« $1,232 $1, ), $1,24: -¢ » > bb 4 De " 
but it may come as something of a surprise that the decline was again | $1,360; Deluxe (8) 2-dr $1,110 "49 . 1950 1,402 1,411 1,411 


a minor one. The drop amounted to $5 from the previous week and | Deluxe (8) 2-dr., $880, $965, $975; De 1949 1,130 1,169 1,162 
brought the overall average of wholesale used-car prices to $896. luxe (6) 2-dr., $79: 1948 854 892 896 


tal at res ET oo aieet at DSON—'51 Hornet 4-dr., $1,755 
x All mode Is partic ipated in the decline. The heaviest loss was $10 for | KAISER—'51 Henry J 2-dr.. $850. ‘48 4- 1947 718 743 "51 
50s. Next in line were '48s, which fell $6, followed by ’51s and ’49s, dr., $420. ° " 
b , 1946 632 668 7 
both down $5. The rest of the list fared better. | MERCURY—'51 club coupe, $2,275*; 4-dr., 1942 283 
| $2,100, $2,170, $2,250*; Monterey, $2,350 . 


There were $2 declines in the prices of ’47s, ’46s and ’41s, while ’42s + ae agg og bone oa 2 
I — ; The ~ » “ > had little -flec / — sai 2-dr., $2,175, 2 at $2,225*, $2,250°. Nov. Oct. Sept. 1941 256 
vacked off $3. The prices apparently had little effect on the willingness |. agp +50 Statesman 4-dr.. $1,030. °47 Overall cos 
of buyers, since the percentage of cars sold changed only slightly from Ambassador 4-dr., $440. | ; Average $ 896 
the previous week. OLDSMOBILE—’51 (88) Super 4-dr., $2, ; : i 
Of the 1,619 units offered for sale at nine representative auctions last Ste Eo A gg ae0; 106) 4-48" (The above figures are averages of used-car auction co 
week, 1,054, or 65 percent, were sold. In the preceding week at the 400*, $2,700*, ’50 (88) 2-dr., 1.456, makes and models, carried regularly in Automotive News. 
, g 100%, $2,7 $ 
same auctions, 1,163, or 66 percent, of the 1,760 offerings were sold. + a9 Re (98) 4-dr., $1,650* 
. . . P P ‘ ‘ , ,flo | : . ’ 1 
Prices marked with an * indicate a unit equipped with PACKARD—'50 2-dr., $1,125. °49 4-dr MANHEIM, PA. dr., | pg hg e000, "47 Wit toe 
Pal - > ; 7] - 10°F, 40310 “enn . - , =" ss , *? =~ r 4 sedan, VOU, ‘ a -C 
automatic transmission or overdrive. sao _ (Manheim Auto Sales and Auction, Inc. | " 
4¥) JTH—'51 Cambridge 4-dr., $1,425, | Sale every Friday. Prices are for sale of | CnRYSLER—’51 Saratoga 4-dr $2,360 
OAKLAND, CALIF. 2 ian a Nee club coupe, $3,900*. | $1,490, 2 at $1,500. ’50 SD 4-dr., $1,175, | Nov. 16.) Windsor 4-dr., $2,175. '49 town & coun 
: re " - 50 (61) 4-dr., $2,800*. '49 (61) 4-dr., $1,290. '47 Deluxe 4-dr., $600, $650. '46 (Sold 69 units out of 123 offerings.) try conv., $1,500*. °'47 Windsor 4-dr 
A etl % ion ov . AWed — Ms ioe ane cae oN re br gy we oe ge | BUICK—’51 Super Riviera coupe, §2, rar ol $800; Royal (7-pass.) 4-dr., $710 
Auction. Sale every Wednesday. Prices are | ,, i one PONTIAC—’51 Chieftain (8) Deluxe 4-dr. rT : see Ma ; *» : 
. CHEVROLE 51 SL ° « , 50 Super Riviera coupe 1,700*; 4-dr., . $ ‘ 
for sale of Nov. 21.) , 000°, 68. ae"; ae ae rm ri y $2,160", $2,190°, $2,195°, $2.225°; 2-dr., s1.4e0" ‘49 Super 2d. $ 31, 1.300. ‘47 “ta tn club coupe, $1,410. ’48 subur 
BUICK—’51 Special Deluxe 2-dr., 1,910. ae Roast a 2,160*, 5*, ,200; Chieftain (6) RM conv. 815. '46 RM 4- dr., $800 an, 9940. 
50 Super 4-dr., $1,715"; Special 2-dr., 675, $1, 785°, os *, $1,855°; station 2-dr., $1,730; SL (8) Standard 2-dr., |, -— _ s<q | DODGE— Wayfarer 2-dr., $925. ’48 
$1,370, $1,485*. "49 Super 4-dr., $1,430°; | y2Bom $4,125") 2dr $1-675, $1.800°; | $2,050*; 4-dr., $2,100°. a ge Rg a $3,790°. ‘50 | PODGE- -dr., $790. ‘46 Custom 4-dr 
RM conv., $1,525*. °48 Super conv. a8. ms sg Th 31 ag si oe at pO STU DEBAKER—’50 Champion 2-dr., $1,- ss ieers Ps sag oe 900°: = y Bes $780. 
4 "’7 2 2. > - a , volo, F » 069; \F ’ % Bp’ ° - o» ye: ; : 4 4- 
eae 7306; RM 4dr “$1030. “46 fom SL Special business var tae $1,125, $1,150; WILLYs—’ 49. station ‘wagon, Ge dr., $3,050*. '49 (62) 4-dr., $2,105*. FORD—'51 Victoria, $2,025*; station wag 
., $895; RI ., $1,030. ‘ - ‘ 5. =f 
sedanet, $790; 2-dr.. $750. °42 2-dr., aD moon oe asth % - ton pickup, $930. | MISCELLANEOUS—'51 %-ton pickup, $1,- | CHEVROLET—'51 Bel-Air, §1,980*; SL br Restos . a — ‘We "a8 ger 
$255. °41 4-dr., $150, $200. '40 4-ar.. _ P, 425, $1,200, $1,435. "49 GMC %-ton | Deluxe 4-dr., $1,625. '50 Bel-Air, $1,590*; ustom -dr., $1,070. '48 SD (8) 
$205, $175. CHRYSLER—'51 51 NY ‘- ., $2,555°. °50] $785, $825. FL Deluxe 4- $1 ; SL Deluxe 4- (Continued on Page 23, Col. 3) 


CADILLAC—’51 (62) 4-dr., $3,860*. "50/7 28 1 et os 
(61) 4-dr., $2,955*. ’49 (61) club coupe, 
$2,250*; 4-dr., $2,150, $2,265*. '47 (62) 
4-dr., $1,300*; conv., $1,330* 

CHEVROLET—’51 SL Deluxe 2-dr., $1,- 
900*. °50 FL Deluxe 2-dr., $1,400; 

Air, $1,765*; SL Special 2-dr., 

SL Deluxe 2-dr., $1,440; 4-dr., 

i 510*. °49 SL Deluxe 2-dr., 

4-dr., $1,140. '48 FM station wagon, $965; 
2-dr., $890; %-ton pickup, $830. '47 SM 
2-dr.. $775; FM 2-dr., $975. °46 FM 
4-dr., $690; FL aerosedan, $810; SM 2- 
dr., $655. $630. ’42 $360; club 
coupe, $400. ’41 conv., dr., $445 
%-ton > Pickup, $345, $350: "40 «conv., 
$200; 2-dr., $225. 

CROSLEY—’48 station wagon, $215. '47 
conv., $195. 

CHRYSLER—’50 NY club coupe, $1,650. 
"46 town & country conv., ies "41 4- 
dr., $180, $365. ’40 Windsor 4-dr., $150. 

DeSOTO—'51 Custom 4-dr., $2,150 "50 
carryall, $1,550; Custom 4-dr., 1,545. 
'47 conv., $780. °41 club coupe, $32 

DODGE—'50 4-dr., $1,400. ‘46 %-ton 

$490. 

"51 conv., $1,870. '50 Deluxe (8) | 

$1,300; station wagon, $1,560; % 
ton pickup, $1,105; (6) 2-dr., $1,255. °49 
Deluxe (8) 4-dr., $1,005; Custom (8) 
4-dr., $1,105, $915, $1,110; 2-dr., 

$1,150. °47 SD (8) 

(6) 2-dr., $680. °46 
2-dr., $615, $665; SD (8) conv. 
club coupe, $705. '41 4-dr., $395; "station 
wagon, $175; conv., $300; %-ton pickup, 
$350. 


KAISER—’51 4-dr., $1,380. 

LINCOLN—'49 4-dr., $1,205, $1,210; club | 
coupe, $1,235. 

MERCURY—’50 club coupe, $1,675. °49 
4-dr., $1,275, $1,225; station wagon, 
$1,500. °48 4-dr., $1,000. °42 4-dr., $175. 
’41 conv., $180. 

NASH—’50 Ambassador 4-dr., $1,105, $1,- 
185; 2-dr., $1,375". °49 (600) 4-dr., 


$985. 

OLDSMOBILE—’50 (88) club coupe, §$1,- 
. "49 (76) 2-dr., $1,305*; club coupe, 
"48 (78) club coupe, $940. '47 
$800; conv., $705. °41 elub | 
, $15 50. '40 club coupe, $170. 
49 suburban, $1, 350. °48 SD 
2-dr., $830. '46 SD 4-dr., 

$665. $260. 
PONTIAC’ 47 SL (8) 4-dr., $810. '46 
(8) conv., $725; 2-dr., $710, °40 club | 
coupe, $190. 


STUDEBAKER—’50 Champion 4-dr., $1,- 
285. °48 Champion conv., $985*, $805: 
business coupe, $765. °47 Commander 
4-dr., $815. °46 Champion 2-dr., $455. °41 
4-dr., $230. | 

WILLYS—’51 station wagon, $1,555. °49 | 
Jeep, $985. | 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every | 
Friday. Prices are for sale of Nov. 23.) | 

(Weather was bad and so was the | 
market.) 

BUICK—’49 RM sedan, $1,060*, $1,170*; | 
Super sedan, $1,310*, $1,200. '46 Super 
conv., $680. ’41 Special 2-dr., $270. 

CADILLAC—’46 (61) sedan, $680*, $830* 

CHEVROLET—’49 SL Special sedan. $1.,- 
050; FL Deluxe sedan, $960. '48 FM se- | 
dan, $830; conv., $720 | 

CHRYSLE 48 Windsor Highlander se- 
dan, $970* 

DeSOTO—’49 conv., $1,100. 

DODGE—’50 Coronet club coupe’ $1,360 
*49 %-ton pickup, $700. 

FORD—’'49 conv., $1,090; Deluxe (6) se- | 
dan, $980; business coupe, $725 | 

J (6) 2-dr., $1,000*. 


$1,120. '47 club 


4-dr., $1,050; 
(600) sedan. $450. 
1 (88) sedan. $2.180* 
49 Super 4-dr., $1,010, $925 
ain Dead 4-dr., $675 42 Clipper 4-dr., 


LYMOUTH ~"51 Cranbrook 4-dr., $1,340. | 
"50 SD 4-dr.. $1,130. '49 SD 4-dr., $1,- 
040. ‘48 SD 4-dr., $810; (taxi). $475 
"46 SD 4-dr., $640. '41 sedan, $225. 

PONTIAC—’? Chieftain (8) club coupe, 
$2,000°. Chieftain (8) sedan, §$1,- 
380°; conv., $1,440*. °48 SL (8) sedan. 
$1,045* 

STUDEBAKER-'51 Commander 4-dr., $1 
500 

MISCELLANEOUS—'49 Austin 4-dr $320 


AMARILLO, TEX. 


‘Amarillo Auto Auction. Sale every Fri- 
day. Prices are for sale of Nov. 23.) 

(Prices steady for past two weeks. 
Sold 196 units out of 280 offerings.) 
BUICK—’51 Special 2-dr 

Super 4-dr., $1,475, $1,590 ‘ 4 

Super 2-dr.. $1,170, $1,210; 4- . $1. 170; 
conv., $1,230°. "48 RM 4-dr., 2 at $960. 


‘40 2-dr., $135. | 








AUTOMOTIVE NEWS, DECEMBER 3, 1951 


23 





— 














He Says he 
likes those 
















He should see 


Used-Car Auction Prices 












(Continued from Page 22) 


the 





'46 club coupe, $625 
RATE 47 i ‘TT. 4-dr., $1,060; 1} 
nc lta oe sae., oer SM 2-dr., $630, 
| 'DSON 49 Commodore (8) 4-dr., $990; . ~~ on 
Super (6) 4-dr., $960 CHRY SLER 51 
49 Windsor club 


4-dr., $910. ‘47 Deluxe (8) 2-dr., $770 | SL Special 2-dr. 
} 
! 
| 


NASH—’51 (88) conv $2,360*. °50 (98) 


Chieftain (8) 4-dr., $2,000. ’50 SL (8) (8) 2-dr., $1,48¢ 
2-dr., $1,380. ‘49 Chieftain (8) 2-dr., 2-dr. sore: C1 


STUDEBAKER—'50 Land Cruiser 4-dr., $540, 2 at $545. 


$815*. 


MASON CITY, IA. BAISER—"S1 4-dr 


FL, Deluxe 2-dr., 


‘48 Custom 4-dr., 


, $955, $985, $925, $980; 
-ton pickup, $640. °'47 
$640; 4-dr., $585. 

Imperial 4-dr., $2,680*. 
coupe, $1,225. '48 Wind- 


KAISER—'51 2-dr., $1,325. - : = 149 
MERCURY—'50 2-dr., $1,290; club coupe,| $9F,CluD coupe, $990. “47 Royal 4-dr., 
9 Oo Fe 
$1,250. | DeSOTO—'50 Custom club coupe, $1,450 


$770. ’46 Custom 4-dr., 


Holiday, $1,875*. °49 (98) 4-dr., $1,050. $495 
PLYMOUTH—’51 suburban, $1,700; Cran-| nonGgE—'51 c : , aren 4 
brook 4-dr., $1,675; Cambridge club|" Wayfarer Q-dr., $985 48 3 pag 
coupe, $1,470. ‘50 Deluxe 2-dr., $1,120. $520 5 7 4 
‘48 SD 4-dr., $950. FORD—'51 Victoria, $2,055*, $1,895* 
PONTIAC—'5i' (8) Catalina, $2,240; |" gg5*, Custom (6) sdr $1975. Deine 


), $1,465. "50 Deluxe (6) 
ustom (8) 4-dr., $1,255*; 


$1,300*. %-ton pickup, $745. ‘46 SD (8) 2-dr., 


$1,260; Champion 4-dr., $1,115. “49 | FRAZER—’49 4-dr., $720°*. 
Champion 4-dr., $920 | HUDSON—’48 Commodore (8) club coupe 


-, $1,225. 


LINCOLN—’49 Cosmopolitan 4-dr. 50* 
(Lapiner’s Car Auction. Sale every Wed- | MERCURY—’51 2-dr. $1.008°. 06 am < 
nesday. Prices are for sale of Nov. 21.) $1,110*. '46 2-dr., $565, $560. a ei 
(General drop in prices of all models. | NASH—’50 Ambassador 4-dr., $1,185*. °47 


Sold 126 units out of 178 offerings.) (600) 4-dr., $470. 
BUICK—’51 Super 4-dr., $2,135*, $2,215*. | OLDSMOBILE—’51 (88) Standard 2-dr., 
{ ‘50 Super 4-dr., $1,400. °47 RM 2-dr., $1,905*. '50 (88) Standard 2-dr., $1,450: 





4-dr., $550 $1,320". 47 (9 
CADILLAC—'50 (61) 4-dr., $2,875*. °49 |  '46 (98) 4-dr., 
(62) 4-dr., $1,940*, $1,880; 2-dr. club | PACKARD—'48 4- 
coupe, $2,100*. PLYMOUTH—’50 





SL Special 2-dr., $1,115; FL Deluxe 2-dr., dr., $695. 
$1,210, $1,205; %-ton pickup, $855. °49 ' PONTIAC—’51 (8 











$630, $685; 4-dr., $535, $590. '46 Super (88) Deluxe 2-dr., $1,585*, "49 (98) 2-ar.. 


8) 4-dr., $735*, $675*. 
$565*, $500. 
dr., $715. 


Deluxe 4-dr., $1,100. °'48 


CHEVROLET—'51 Bel-Air, $2,000*. '50| Deluxe 4-dr., $700, $660. ‘47 Deluxe 4. 


) Catalina, $2,180*. '50 





Why its something you like.. 
and it brings Michigan Farmers 
$7000,000 a year! 


This “beauty” is the berries with cream... and a very handsome profit 
crop for Michigan farmers. 

Yes, the little strawberry (here many times enlarged) is another one of 
the big variety of Michigan cash crops. Michigan is in the top ten states 
producing this delicacy... just as it is high on the list of most all farm 
crops and income sources—beans, rye, cows, buckwheat, dairy products, 
cherries and lots more. 

It’s all these crops being marketed a// year ’round that makes Michigan 
an out-in-front farm market. Michigan farmers have regular, steady buy- 
ing power from regular, steady income. And income is steady like this 
over the years. 

The surest, simplest way for you to sell these richer farm folks is through 
the farm magazine most of them read—MICHIGAN FARMER. Four out 
of five of a/] Michigan farm families look for it... read it... act on it, 
twice a month! 

Only a few other top third farm states offer you such a rosy sales picture. 
Two that do are Ohio and Pennsylvania, served by THE OHIO FARMER 
and PENNSYLVANIA FARMER. Get all the facts. Write T1013 Rockwell 
Ave., Cleveland 14, Ohio. 





East Lansing 


The Ohio Farmer, Cleveland Pennsylvania Farmer, Harrisburg 








eens 


$1,015, $1,075, $1,070; | 


Chieftain (6) 4-dr., $1,215. °'46 SL (8) 
4-dr., $550. 
STUDEBAKER—’50 Champion 4-dr., $1,- 
160*. '47 Champion 2-dr., $565. 
WILLYS—’48 station wagon, $455*. 
MISCELLANEOUS—'49 Diamond T 2-ton 
truck, $575. °41 International ‘%%-ton 
pickup, $205 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Nov. 16.) 
(Sold 117 units out of 195 offerings.) 

BUICK—’51 RM 4-dr., $2,225*. '50 Special 
2-dr., $1,450*. °49 Super conv., $1,300. 

CADILLAC—'50 (61) 4-dr., $2,825*. °'49 
(61) club coupe, $2,235*. '48 (62) 4-dr., 
$1,750*. 

CHEVROLET—’51 SL Deluxe 2-dr., $1,- 
810*; 4-dr., $1,800. '50 SL Deluxe 4-dr., 
$1,400; Bel-Air, $1,530*; conv., $1,300; 
FL Deluxe 2-dr., $1,375; %-ton pickup, 
$950. °49 FL Deluxe 2-dr., $1,175; SL 
Deluxe conv., $1,150; 4-dr., $1,050. °48 
FL 4-dr., $910. ’47 FM 2-dr., $800. 

CHRYSLER—’50 NY club coupe, $1,760. 
'47 Windsor club coupe, $680, 

DeSOTO—’50 Deluxe club coupe, $1,360. 
’49 Deluxe 4-dr., $1,150. "48 Custom ‘4- 
dr., $825. 

FORD—’51 Custom (8) Victoria, $1,925; 
4-dr., $1,890*; 2-dr., $1,835*; Deluxe (8) 
2-dr., $1,465. °50 Custom (8) conv., 
$1,390*; 2-dr., $1,375; Deluxe (8) 2-dr., 
$1,275; Deluxe (6) club coupe, $1,110. 
'49 Custom (8) 2-dr., $1,180*, $1,025; 
club coupe, $1,030; Deluxe (8) 2-dr., 
$940*. '48 SD (8) business coupe, $750; 
4-dr., $750; %-ton pickup, $725. '47 SD 
(8) 2-dr., $775. °'46 Deluxe (8) 2-dr., 
$600. 

KAISER—’51 Henry J 2-dr., $1,035*. 

LINCOLN—’50 2-dr., $1,500*. 

MERCURY—'51 4-dr., $1,800*. °50 2-dr., 
$1,300. °48 4-dr., $825. °47 4-dr., $800, 

* 


$880*. 
OLDSMOBILE—’51 Super (S88) 2-dr., $2,- 
400* 


PLYMOUTH—’51 Belvedere, $1,910; subur- 
ban, $1,590; conv., $1,580, 

PONTIAC—’51 Chieftain (8) 4-dr., $2,205*; 
Catalina, $2,400, $1,800*; SL (8) 2-dr., 
$1,575*, $1,350. 

STUDEBAKER—’49 Champion club coupe, 
$970". 

WILLYS—’47 station wagon, $750*. 

MISCELLANEOUS—’ 50 GMC 1%-ton 
truck, $800. 


DENVER 

(Denver Auto Auction, Inc. Sale every 
Tuesday at Littleton, Colo. Prices are for 
sale of Nov. 20.) 

(Market steady. Sold 206 units out of 
298 offerings.) 
BUICK—’51 Super conv., $2,475*; RM se- 
dan, $2,465*; Special sedan, $2,000*, 
$2,085*. °50 Super sedan, $1,480*, $1,- 
490, $1,825*. '49 RM sedan, $1,015, $1,- 
050, $1,175, $1,220*, $1,225*, $1,235°, 
$1,250*. ‘48 RM sedan, $875, $900. °46 
Super sedan, $670, $695. 
JADILLAC—’51 (62) sedan, $3,700*, $3,- 
720*, $3,750*; (61) sedan, $3,520*, $3,- 
600*. "50 (62) sedan, $2,850*, $2,975*, 
$3,020*, $3,100*. °49 (60) Special sedan, 
$2,000*, $2,385*. "48 (62) sedan, $1,725*, 
$1,755*, $1,900*. ’47 (62) sedan, $1,120", 
$1,350*, $1,360*, $1,365*. °46 (61) sedan, 

. * 


= 


CHEVROLET —’51 Bel-Air, $1,800; SL De- 
luxe sedan, $1,590, $1,625*, $1,700*, $1,- 
705, $1,715, $1,735, $1,750; %-ton pick- 
up, $1,405. ’50 Bel-Air, $1,555, $1,585, 
$1,595*, $1,610*, $1,700*; FL Deluxe se- 
dan, $1,195, $1,245, $1,280, $1,285, $1,- 
370, $1,395, $1,400*, $1,430*; %-ton pick- 
up, $875, $915. °49 SL Deluxe sedan, 
$890, $1,020, $1,055, $1,070, $1,080, 
$1,145, $1,155, $1,185. '48 FL aerosedan, 
$760, $850, $925, $930, $940, $955, $970. 
’47 FM sedan, $690, $780, $890, $900. °46 
SM sedan, $575, $595. °41 sedan, $180, 
$205, $210, $215. 

CHRYSLER—’50 Windsor sedan, $1,560", 
$1,620*, $1,665*, $1,695*. °49 Windsor 
sedan, $1,350*. 

DeSOTO—’51 conv., $2,205*. '50 Custom 
sedan, $1,550*, $1,580*. 

DODGE—’51 Coronet sedan, $1,800*. '50 
Meadowbrook sedan, $1,140*. °49 1-ton 
pickup, $700. 

FORD—’ 51 station wagon, $1,935*, $2,275*; 
Victoria, $2,125*, $2,185*; Custom (8) 
sedan, $1,640; (8) %-ton pickup, $1,170, 
$1,550, $1,555. "50 Custom (8) sedan, 
$1,155, $1,225*, $1,230*, $1,330*; %-ton 
pickup, $1,000, $1,035, $1,095. ‘49 Cus- 
tom (8) sedan, $995*, $1,005, $1,055, 
$1,090*, $1,125*. °47 (8) sedan, $505, 
$810. '46 (8) sedan, $410, $600, $610, 
$620. ’41 conv., $265. 

FRAZER—’51 Vagabond, $1,395*, °49 se- 
dan, $500*. 

KAISER—’47 sedan, $425. 

| LINCOLN—’49 sedan, $900, $1,250*. 

| MERCURY—’'51 sedan, $1,895", $2,085*. 

| °50 sedan, $1,370*, $1,500*, $1,610*, 
$1,640*. '49 sedan, $905. °48 sedan, $865. 
'47 sedan, $610, $680. '46 conv., $625. 

NASH—’51 Rambler conv., $1,300*, $1,- 
470*. '50 (600) sedan, $940*, '48 (600) 
sedan, $660. '46 (600) sedan, $445. 

OLDSMOBILE—’51 (98) Holiday, $2,650*; 
sedan, $2,175*, $2,315*, $2,395*. ’50 (98) 
sedan, $1,755*, $2,010". '49 (98) sedan, 
$1,040*, $1,255*, $1,310*. °48 (6) sedan, 
$905*. ‘46 (6) sedan, $510*, $580*. 

PACKARD—’51 (300) sedan, $1,980*. ‘50 
sedan, $1,425*. 

PLYMOUTH—’51 Belvedere, $1,875, $1,995; 
Cranbrook sedan, $1,445, $1,595, $1,610, 
$1,660. '50 sedan, $1,345, $1,365, $1,490. 
‘49 SD sedan, $1,005, $1,010, $1,060. °48 
sedan, $795. 

PONTIAC—'51 (8) Catalina, $2,475°*; 
Chieftain (8) sedan, $1,975. °50 Chief- 
tain (8) sedan, $1,305, $1,445*. '49 SL 
(8) sedan, $1,305*. '48 (6) sedan, $945*. 
"47 (6) conv., $585. °46 (6) sedan, $505, 





$570 
STU DEBAKER—’51 Commander conv., $1.,- 
565*. °'50 Champion sedan, $970*. ‘47 
Commander conv., $605. 
MISCELLANEOUS —’50 %-ton pickup 
$975, $990, $1,000. °49 %-ton pickup, 
$850; International %-ton pickup, $650 
| "48 GMC 1-ton pickup, $810. ‘47 THC 
| %-ton pickup, $465 ‘41 THC %-ton 
pickup, $270. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction Sale every 
| Wednesday. Prices are for sale of Nov. 21.) 
| (Market good for holiday season. Sold 
87 units out of 133 offerings.) 
| BUICK—’51 Special sedan, 2 at $1,750. °50 
Special sedan, $1,250; RM sedan, $1,650 
‘49 Super sedan, $1,310, $1,280; conv 





$1,425. '48 RM sedan, $940. ‘46 Super 
|} sedan, $775, $720, $705. ’39 sedan. $110 
| CADILLAC—'50 (62) sedan, $2,885*. ‘49 
(62) sedan, $1,925. '48 (61) sedan, $1,- 
625°. 
CHEVROLET —'51 SL Deluxe sedan, §1,- 
675*. '50 SL Deluxe sedan, $1,350, $1,- 


(Continued on Page 26, Col. 1) 
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Merchandising 


Memos to Dealers 





By Bob Finlay 











NJOYED the story M. B. Ma- 

honey tells when pointing out 
that Murphy-Mahoney Chevrolet, 
30 years at the same location in 
Denver, has been using the “experi- 
ence” theme in 
long time. Mahoney says: 

“A rooster led his favorite hen 
into the ostrich pen next door, 
and, taking her to a nest with 
an egg in it, said: ‘I’m not com- 
plaining, my dear, only showing 
you what is being done.’” 

A recent Murphy-Mahoney ad is 


headlined: “70 Years Combined 
Experience . . . 9 Specialized De- 
partments . .. within our modern, 


fully equipped service department 


advertising for a} 


cient, economical service possible.” 

A photo of a group of mechan- 
ics is captioned: “Here are four 
of the many experienced, special- 
ized men in our automotive de- 
partment, with -a background of 
70 years combined experience.” 
The nine departments are then 
listed with a line or two about the 
work done in each. 

The ad was a “puller,” Mahoney 
reports. 


* * * 
Wrong View 
—— HOWARD, of Howard 

A Automobile Co., is a great stu- 





dent of sales psychology, according 
to Slim Barnard, of the Los An- 


|underestimate a prospect’s buying 
power, You never can tell by his 
dress how much money he has. 
|Charlie has a story which he says 
| illustrates this. 

| He walked into a department 
istore to buy some nylon hose. The 
lyoung lady showing him the hose 
looked up and said “Are these for 
your wife, or would you like to see 
something a little more expensive?” 

* * - 


No Strangers 
_ Let ‘Strangers’ In Here 
. . « gays Brooks Pontiac, 


with a man looking under the hood 
of an automobile. 

Copy continued: 

“You spent a lot of money for 
that car of yours, and most of it 
went into the engine department. 

“Don’t let unknown mechanics 
who are ‘strangers’ to you or to 
your make of car, tamper with it. 

“Let our experienced mechanics, 
whose reputation is well known in 
this community, do all your re- 
pair work...” 

* * * 
Clearance 

N LOGANSPORT, IND., Becker 

Havens Motors cleared out all 
their prewar used cars by reducing 





Winnfield. La., in an ad illustrated | 


1951 








—- 





Chicago's Entry for ‘Miss America'— 

Nick Zasiebida, owner of North Park Sales and Service, Inc. (Studebaker), Chicago, 
| shows Chicago's candidate for the “Miss America" contest, and a group of youngsters 
who took part in a “Cute Kids’ contest sponsored by a Chicago newspaper and North 
Park Sales and Service. Zasiebida officiated at the get-together of the group. Miss 
Adrienne Falcon, 19, is perched on the door of the Studebaker convertible. 





the price on each of them $5 each 
day until sold. The entire group| gift certificate plan as the best so- 
was winterized for the clearance | lution for the doubts over the prob- 


promotion. 


| Gift Plan 
| JN ITS current 
Chats, Franklin-Weber 


* * * 


issue of Chief 


Motors 














S 





oN ae 
ya 
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nearly 2,000,000 sets... 


Could be that you never heard of the Delco 
Radio Division. That wouldn’t surprise us 
since Our name never appears on our prod- 
ucts. But if you never heard a Delco Radio 
that would be surprising. You see, we build 
nearly all the radios for General Motors . 

for Cadillac, Buick, Oldsmobile, Pontiac and 
Chevrolet. Last year alone, we produced 
mostly for GM but 
a good many for other manufacturers, too. 
Set manufacturing at Delco Radio is a com- 


Delco 


DIVISION, GENERAL 


KOKOMO, INDIANA 


parts, we manufacture the whole radio! 

What’s more, we’re ready and able to serve 
others—now. Whatever your radio needs, we 
can do the job. We can deliver the goods. 


Radio 


MOTORS CORPORATION 


pletely integrated operation. We have a com- 
plete engineering section with development 
laboratories, drafting room and model shop. 
We build and maintain our own tools and 
testing equipment. Our production lines are 
modern-to-the-minute and expertly operated. 
In short, with the exception of one or two 


(Pontiac), Chicago, announces a 


lem of presents. 

| Under the new plan, the company 
states, “you can give that ‘guy’ a 
gift certificate for any amount and 
he can come in to pick out the ac- 
cessory he would like, and needs, 
to add that touch to the family 
car.” 

| The announcement is accom- 
panied in the Franklin-Weber 
house and customer publication by 
some timely suggestions. 

Included among them are a 
hand spotlight of 37,000 candle- 
power, used by plugging it into 
the cigaret lighter, at $7.95; a rust 
master, which removes rust from 
the radiator while riding, for $1, 
and rubber mats to protect the 
floor of the car from dirt, mud 
and snow, at 98 cents, with the 
suggestion that owners buy sev- 
eral of them. 

The dealer points out in its gift 
certificate announcement that “it’s 
pretty hard to find something dif- 
ferent to give the man around the 
house as a present for his birth- 
day, Father’s Day or any occasion; 
and now, with Christmas coming 
up, the old thinking cap will get a 
real workout, but to save you the 
wear and tear of shopping, we 
think we’ve got your answer.” 

+ ok * 


Early Bird 

O CREATE interest in the intro- 

duction of the 1952 Dodge, John 
Stuber, sales manager of R. J. 
Young Motor Co., New Orleans, 
had on display a 1914 Dodge tour- 
ing car—the first Dodge to make 
its bow to the public. 


x * x 


Sign of the Times? 
RECENT ad used in a southern 
city announcing the opening 
of a new dealership handling all 
makes of new cars noted: 
“You need no longer depend on 
limited local allotments...” 





Economy Tips: 
Buy Cars ‘Now,’ 
Buy “Em Smaller 


DURHAM, N. C.—Bargain-hunt- 
ers will find the present market 
hard to beat for buying a new ¢ar 
And, of course, the smaller the new 
car, the more savings and parking 
convenience for everyone’ con- 
cerned. 

These recommendations were list- 
ed Sunday by Duke university econ- 
omists as part of a program for 
budget-conscious shoppers. The 
pointers were compiled by Associate 
Professors Lloyd Saville and Fred- 
erick C. Joerg, specialists in con- 
sumer economic and investments. 

“If you actually need durable 
consumer goods,” said Saville and 
Joerg, “now is probably as good a 
time to buy as any. Large inven- 
tories and substantial price re 
ductions below OPS ceilings mak: 
buying attractive just now.” 

Pointing to current “shifts to- 
|ward more economical styles,” th 
professors said that it’s “smart an? 
patriotic to buy a smaller car.” 

“Your parking problems will b: 
simplified,” they observed, and 
“you'll spend less for gas. Besides 
the car will cost less, and mor 
steel will be available for militar) 
goods.” 








The back pages of every issue of AUTO 
| MOTIVE NEWS contain the WANT AI 
| Section Others are profiting from AUTO 

MOTIVE NEWS WANT ADS! Are you? 
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Auto Personnel 








John R. Morrill, vice-president, 
f Baker Industrial Truck division, 
jaker-Raulang Co., Cleveland, has 
nnounced the appointment of W. 

Billard, Inc., 734 E. Third St., 
os Angeles, as its representative 
1 southern California and Arizona. 

* * + 


CIT Opens Petoskey Unit 


Universal C.1.T. Credit Corp. has 
ypened its newest branch office at 
316% E. Mitchell St. in Petoskey, 
Mich. Leslie T. Ball has been ap- 
pointed manager of the branch. 

* a * 


Du Pont Promotes Two 


Du Pont Co.’s fabrics and finishes 
department has appointed Duncan 
B. Cramer general sales supervisor 
over automotive and _ household 
specialties in Wilmington and L. 
Gordon Medaris, West Coast sales 
supervisor. 

* * * 


Dawson Promoted 
J. Ross Belton, general manager 
of Gutta Percha & Rubber, Ltd., 
Montreal, announces the appoint- 
ment of A. Peter Dawson as assis- 
tant to the general sales manager. 
* * x 


Autocar Promotes Knowles 


V. H. Knowles has been named 
southern California district man- 
ager of Autocar Co., Ardmore, Pa. 
He joined Autocar in 1927 and will 
work out of the Los Angeles fac- 
tory branch. 

* * * 

Reid Joins Chefford 

Appointment of Louie E. Reid as 
southeastern zone manager for 
Chefford Master division was an- 
nounced by C. H. Remmel, of the 
firm in Fairfield, Ill. Reid was for- 
merly with Bohn Aluminum Corp. 

* * *k 


Three Officers Shifted 


In Mack Divisions 
H. W. Dodge, executive vice-pres- 
ident of Mack Motor Truck Corp., 
New York, has announced a change 
of personnel in 


the company. 

D. C. Wheeler, 
vice - president of 
the firm, has been 
made sales man- 
ager for an eight- 
state area, with 
headquarters’ in 
Chicago; F. W. 
Beardslee, also 
vice - president, 
D. C. Wheeler has been named 
assistant general manager of the 
export division in New York, and 
F. E. James, manager of the fire 


apparatus division. 
* ” * 





Canadian Transport Assn. 


Elects McCaig President 

Jack McCaig of Moose Jaw, 
Sask., has been elected president 
of the Canadian Automotive Trans- 
portation Assn. He succeeds John 
Veitch of Winnipeg. 


|who is assuming new engineering 





three divisions of | 


| 


| 
| 
| 


| 


Other officers elected were: Ca- | 


mille Archambault, Montreal, first 
vice-president; Jack Taylor, Cal- 
gary, second vice-president, and H. 
F. Aadams, Chatham, Ont., secre- 


tary-treasurer. Aubrey Gross, pres- | 


ident of the association’s British 

Columbia section, was named 

CATA delegate to the International 

Labor Office conference on inland 

transport at Genoa, Italy, Dec. 4-15. 
* *” a 


Strobel Appointed 


Appointment of Reaves Strobel 
as a sales representative for the 
New York office of Cappel, Mac- 
Donald and Co., Dayton, merchan- 
dise incentive firm, was announced 
by Elton F. MacDonald, president. 

- * +. 


Murray Representatives 

Murray C. Reiter, sales manager 
of Murray Corp., Towson, Md., has 
announced the appointment of H. 
M. Dingley as its representative in 
the Pacific northwest territory, 
with headquarters in Seattle, and 
A. Rand Baldwin in the California 
territory with headquarters in Los 
Angeles. 

+ * * 


Ludwig Promoted 


C. H. Weaver, manager of West- 
inghouse Electric Corp.’s Atomic 
Power division in Pittsburgh, has 
announced the appointment of L. 
RK. Ludwig as director of engineer- 
ing and research for the division. 
Ludwig succeeds F. R. Benedict, 








responsibilities in the headquarters 
office of the company. 
* * * 


Osband Made NPA Aide 
William E. Osband, 
manager for Packard Motor Car 
Co., Detroit, 
six-month leave of absence to serve 
as an engine consultant with the 
motor vehicle division of the Na- 
tional Production Authority. 
. * a 


Pontiac Names Delsig 

Charles K. Delsig has been named 
assistant parts sales manager for 
Pontiac, General Sales Manager L. 
W. Ward announces. Delsig and 
Carl Hoffman will assist Parts 
Sales Manager A. L. Drury in co- 
ordinating activities of dealers re- 
placement parts sales throughout 
the country. 

+ * + 

Fox Edge Names Leskin 

Appointment of Mitchell E. 
Leskin as Philadelphia sales rep- 
resentative for Fox Edge Co., Inc., 


















used-car | 


has been granted a} 


| | 
ARB 


—_F7 








“Nope. But I know how to shoe 
| @ horse.” 





Lowell, Mass., is announced by 
Frank El Ely, sales manager. 
* ol * 


Mills-Morris Cited 
Mills-Morris Co., Memphis, was 
presented with the American Le- 
gion’s national award for dis- 
tinguished achievement in hiring 
physically handicapped veterans at 
a dinner recently which more than 
500 business, labor, industrial and 

professional leaders attended. 





Tire Makers Want | 


To Keep Prices 
Below Ceilings 


proposal to establish dollars-and- 
jcents ceilings on their products 


jcurrent market levels was ques- 


| 
| 
| 


25 


crease in the government price of 
rubber. They pointed out that orig- 
inal-equipment tires and tubes are 
sold on very narrow margins, and 
said the action of the industry in 
voluntarily lowering prices on orig- 


WASHINGTON.—An OPS pro- | inal equipment tires and tubes in 


October was evidence it was not 


at |contributing to inflation. * 


Committeemen pointed out fur- 


|tioned by members of the Original|ther that the prices for replace- 


cials. 

Committeemen reported that 
original equipment tires and tubes 
are now selling below ceilings 
established under the General 
Ceiling Price Regulation, GCPR. 
They said prices were reduced Oct. 
1, 1951, in anticipation of a fur- 
ther reduction in the government 
price of natural rubber which has 
not materialized. 

However, they pointed out that 
they were confronted with actual 
and prospective wage increases, and 
declared that their industry may 
need the spread between their pres- 
ent selling prices and the ceilings 
on original-equipment tires and 
tubes to cushion any possible in- 








|Equipment Tire and Tube subcom-/|Mment tires and tubes representing 
mittee of the Tire and Tube Manu-|the bulk of the tire manufacturing 
facturers Industry Advisory Com-/business had not been lowered, but 
mittee at a meeting with OPS offi-|were still at GCPR ceilings. 


Tire and tube manufacturers are 
at present under GCPR, having 
been exempted from the Manufac- 
turers’ General Ceiling Price Regu- 
lation, CPR 22, by Supplementary 
Regulation 10 to CPR 22. This ex- 
emption, however, was made in an- 
ticipation that a tailored regulation 
would be written for the industry, 
and OPS undertook to sound out 
the industry representatives as to 
the type of regulation that would 
be the most suitable. 

Members of the committee, ail 
present, were: J, M. Linforth, 
Goodyear; W. D. Baldwin, U. S. 
Rubber; G. E. Brunner, B. F. Good- 
rich, and Harold M. Taylor, Fire- 
stone. 








lubrication job 


Linco/n 
























Lae Linco/n 


gtti 


30 inspections 
that build service 
and parts profits 


Ge ginstt 


with every 


FOR MORE INFORMATION ON LINCOLN BUSINESS BUILDING LUBRICATING EQUIPMENT, ASK 
YOUR LINCOLN WHOLESALER OR WRITE 










. Look at the Fan Belt 

. Look at the Air Cleaner 
. Check the Oil Filter 

. Look at the Spark Plugs 


. Look at the Ignition Wires and 
Distributor 


6. Check the Carbureter 
7. Check the Fuel Pump 


8. Look at the Battery and 


Cables 


9. Look at the Water Pump 

10. Check Radiator Hoses 

. Inspect Radiator Core for leaks 

. Check Radiator Fluid 

. Test Clutch Pedal action 

. Check Brake Pedal travel 

. Check Hydraulic Brake Master Cylinder 


. Check Transmission and Differential 
lubricant level 


. Check Universal Joints for wear 

. Inspect all Leaf Springs 

. Check Rear Wheel Bearing Seals 

. Check Front Wheel Bearing lubricant 
. Check Front Wheel Suspension system 
. Check the Muffler and Tail Pipe 

. Test the Shock Absorbers 


. Try the Headlights, Stoplights, Indicator 
Lights, Interior and Exterior Lights 


. Check front and rear Body Doors 
. Inspect front Floor Mat 


. Check the Windshield Wiper and 
Windshield Washer 


. Look at all four Tires 
. Sell needed Accessories 


. Replace lost or damaged grease 
fittings with LINCOLN BULLNECK* 
Fittings .. . the modern fitting with 
the ball-in-the-top . . . Seals dirt out 
... grease in. 


*Tradenaome Registered 
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a . 'RY—'5 . 75. ° -dr. J —_ | ‘47 
EBENSBURG, PA. a 00 4-dr., $1,275 49 4-dr., wan, ial Super conv., $1,160 RM 
“4 - (Ebensburg Auto Auction Co. Sale every PLYMOUTH- 50 Deluxe 2-dr., $1,105. '49 | CADILLAC— (62) 4-dr., $3,750°. °50 ’ 
Used-C ar Auction Prices Thursday. Prices are for sale of Nov. 21.)|  §p club coupe, $1,060, $975; Deluxe 4-| (61) a, "52.660": (62) 4-dr., §$2,- 
(Prices skidding; dealer stocks high. r., $1,075. °48 SD club coupe, $550; De-| 900%. '46 (62) 4-dr., $850*; (61) 4-dr., 
Sold 54 units out of 79 offerings.) luxe 4-dr., $725. °47 Deluxe 4-dr., eee $810. ‘41 (62) 4-dr., $570. } 
; BUICK—'51 Super Riviera 4-dr., $2,250*. ‘46 Deluxe 4-dr., $410. ‘40 2-dr., $180. | CHEVROLET—’51 FL Deluxe 2-dr., §$1,- 
(Continued from Page 23) Pg "Seo; uper’ fan gteo. ‘41 an a PONTIAC—'49 SL (8) Deluxe 2-dr., $1,- 550, $1,410; %-ton pickup, $1,360; %- 
» oO; § » -€ ‘ 5 & ’ a 5 ..% - 
340, $1,335*; SL Special sedan, $1,160, 49 Custom (8) sedan, $1,040, $1,010; 4-dr., $285; Special 4-dr., $135. i | eameanne on’ Geaamnien 4-dr., $1,- $1,050, $1176, 9970, $1,000; conv, "S000, 
$1,200. '49 SL Special sedan, $1,030, 2 conv., $885; Custom (6) sedan, $930. '48| CaDILLAC—’49 (62) 4-dr., $2,150°*. 490*. '50 Champion 2-dr., $1,080*. °49 SL Special sedan, $930, $810; station 
at $1,000, 2 at $975, $950, 2 at $940; FL (S) conv., $800; %-ton panel, $450. '46| CHEVROLET—’51 Bel-Air, $1,925. "50 FL Champion 4-dr., $890*; %-ton pickup, wagon, $1,025. "48 SM sedan, $600; FL | 
Deluxe sedan, $1110. 3 oto eedan,” $730, | _#edan, 2 at $675, $665. Deluxe 4-dr., $1,370*; SL Deluxe 4-dr.,| $525. "48 %4-ton pickup, $550*. ‘47 Com-| 4-dr., $935, $810. "47 SM sedan, $790, 
——_ uy SS" | MERCURY—'50 sedan, $1,435, $1,430. 49] $1140; Sedr., $1,100. 139 ooo, SL De. | WILLYS-—'48 %-ton pickup, $790 i MD club. coupe, "$320. "40 MD_busl: | 
CHRYSLER—'50 Windsor Highlander se-| %€44n, $1,110, $1,100. '46 sedan, $670. luxe 4-dr.. $1,030, $992: ‘club coupe, | MISCELLANEOUS — ‘51 %%-ton pickup,| ness coupe, $110. '39 MD 2-dr., $200. 
dan, $1,600*; Royal sedan, $1,470. ye mare ee —s ; ay pg at /- * a3 pra d on ae $1,075. '38 hearse, $300 CHRYSLER—’51 Windsor Deluxe 4-dr | 
DeSOTO—’50 Custom sedan, $1,575. '48 (88) sec an, ,O75*. 9 (88) sedan, * co pe, clu coupe, 90. : $2,350*; Newport, $2,300. 
: . 370*. ’47 (98) sedan, $720; (76) sedan, 40 MD 2-dr., $250. , 7 ’ | 
Custom sedan, $920. : $785°. a6 CTS) moda, 9008, $640. DeSOTO—'50 Deluxe carry-all, $1,350. °49 ALBANY, NM. Ke DeSOTO—’' 47 Custom suburban, 710. a | 
DODGE—’50 Coronet sedan, $1,455, $1,- . , aes : 4 Deluxe 4-dr., $825. (Tim: Anspach’s Dealers Auto Auction. Custom sedan, $670; Deluxe 4-dr., $470 
440. '49 Meadowbrook sedan, $1,200. '48|PLYMOUTH—'51 Belvedere, $1,900; Cam-| porn 5; Gustom (8) 4-dr., $1,635%;| Sale every Monday. Prices are for sale of 40 Custom 4-dr., $210. 
Custom sedan, $960, $950. '46 Custom] ridge sedan, $1,435, $1,385. "48 Deluxe} “cin cou “$1,590. °50 Deluxe (8) 4-dr., | Nov. 19.) a ; DODGE—’49 Coronet 4-dr., $1,090, $325° 
sedan, $680. ° Saar sedan, $815. °'47 SD sedan, $820. ‘46 $1 195. rr} Caster : (8) 2-dr $1 000°. ¥ (Prices held and, in many cases, ad- ’46 %-ton pickup, $400. '41 Deluxe 2-dr 
FORD—’51 Custom (8) sedan, $1,700*, SD sedan, $700. $900; Deluxe (8) 2-dr., $1,000. "48 De- vanced over the previous week’s level $140. P = 
$1,670, $1,650. '50 Custom (8) sedan, | PONTIAC—'49 SL (6) sedan, $1,260*. '48| luxe (8) 2-dr., $700; SD (6) 4-dr., $600*.| market. Sold 94 units out of 128 offer- | FORD—'50 Custom (8) sedan, $1,250, $1 
$1,310, $1,300; Deluxe (6) sedan, $1,040. sedan, $910, $900. '41 sedan, $205. '39 business coupe, $125. ings.) (See AUCTIONS, Page | 27, Col. 1) 
' ' ' | 
| | = z 
Car registrations by states are a 2 : Pm = 8 
released here weekly, as com- | e is o. v 2 a 5 é a z fo} a 
ta- 2 2 “ £ L 2 7 . ~ n > ce J 2 
eee ee Ex s|/3lez|/+/2]8|& gZisnisiel 2:2 ia lFislie lS iszisiziz 
tives in state capitals. 18 3 <5 | 3 2135 1/8513 3 g 3 S| Sle ]/S les 18/2 (3/1818 1} F215 
3) 6 = OF Ro pes | = 2° 3 ° Or <r = =x “Pp < < 5 = z = a > = m 
16 States Previous! ‘51| 2911| 2634) 7407) 11275! 24227; 20481; 702; 5308 26491) 9107| 2694) 24507| 6258; 8174) 50740) | 1175! 1039; 2214) 99; 37! 104) 2640) 4714) 1765; 5416; 512| 967| 119826 
Reported for October 80, 4882} 3549/ 9592| 20766 38789' 35956! 773| 7551 44280| 13290| 3473, 40049 9750\ 11827, 78389 73 3548) 1675| 5296 20 28} 133) 1678) 4624) 2252) 4855, 669) 177) 181190 
Florida 51; 234) 194) 548) 878) 1854; 908, 87) 446, 1441, 648; 197; 1425; 425; 370, 3065 79; 188, 267 56 6) 33, 104) 258 145, 336, 108 89, 7762 
50/211} «(137} «547| «1216; = 2ttt| = 1825} = 95] 16) += 2536 -679' Ss 185) Ss 2181; +392, «587 4024 1} 125) 116} 242) ~— 84] 3| 36 70| 193) 124) 207; 107 53, 9790 
Idaho 51 39, 22) +103) 120) 284 213 6 79; 298, «139, +~=Ss«34 317 88 86 664 21 6 27 2 5! 74 18, 103 15 7, 1543 
‘50 70; 46) 137; 253) a 433} 14) 121 568; 182 41, 548} 103) 162 1036 ' 63 33 97 \ | 3 41 85 24, «+149 2 2533 
Maine ‘SI 49) 44 146) 226) 465) 298 | 8 84 390; 141) 31) 417 il 130) 830 34 52 86 2 2 3 49 62 25 78 19 9 2020 
‘50 63 48; 154; 286) 551; 482 10} 108 600; 151; 43) 483) 112) 141 930 1 23 27 5! 1 7 14) 52 40 75 rT 2} 2334 
Nebraska "Bl, ‘132 91, 244; +441; «+908; 742; 30) 254; 1026, 407; 90) 1214) 2:9, 317 2247) 4l 32 73 1 4 72; 102 69,245 25 4, 477% 
50, 229, —«97|_—«318|_— 719} +1363) —*41336|_——31|_—318|_—1685) 426; 105) = 1661) 241) 414 2847 \ 90 44, «135 } 3 40/127 76 138 20 2) 6437 
New Mexico SI 40; 23; 50) 123) 236, 243) 9, 104 356, 130 31, +276 68, 105 610 13 5 18 1 3 23 4 18, 133 18 1; 1458 
50} SI 35; 115; 213) 414 371) 14) = 128 513} 193 25 396 91, 149 854 33 3 3 3 = 20 45 24, «125 24 || 2064 
Ohio ‘SI, 641) 550) 1506) 1921; 4618, 3811; 138, 968, 4917, 1603, 436) 4828) 1070, 1537, 9474 250, 240, 490 2 5) 34 423; 689, 327, 1014; 134 47, 22174 
‘50, 1099, 771| 2076} 4159; 8105) 7069; 172! 1367) 8608) 2417; 625; 8009; 1595 2369/ 15015 6} 615) 502) 1123 3} 52) 199 786 520 647 137 23) 35218 
Pennsylvania "51; 687, 680, 1774; 3350, 6491, 3811, 137; 912; 4860) 1885, 528, 5458) 1346, 1628, 10845 325, 261, 586 6 17, 24, 525, 1011; 450, 1065, 214) 69; 26163 
'50| 1385) 100!| 2537; 6140; 11063) 7547; 166) 1482; 9195) 2753) 666) 8011! 1981) 2497) 15908 12} 803; 379 1194 7 7| 26) 242) 1056; 682; 1308) 226; 29; 40943 
—_— m7 "51; 507) 417; 1144; 2020, 4088, 3683; 115) 929) 4727; 1680, 410, 4034; 949; 1409, 98482 148; 102; 250 7 7; 22; 252; 517) 232); 980 79; 61| +19708 
‘50/ 608} 364) +1277| 2579, 4828/ 5480; 154) 1679| 7313| 1927, 535| 6561 1227) 1448) 11698 18, 346) 92) 456 5 3} 26) 174) 455) 238) 1009} 109} 21) 26335 
Virginia 51) 197 | 164) 501 | 783, 1645) 1472) 49, 329 1850; 534) 132 1689; 368 498 3221 96, 125; 221) 25) 9 4, 1% 254 139, 380 35 47; 8006 
'50/ 295) + 184) 493) 1428] 2400) 2501| 43| 365; 2909, 727) 146 2505) 493) 656 4527| 5} 154 92; 251) 3| 13| 7; 86 198) 140) 352; 52) 14) 10952 
Washington ‘51; 178; 135) 297; += 310} 920) 773) 19 214; 1006; 288) 95) 906, 278 262) 1829 | 67) 31) 98 | 13) 20 1h} «6115; = 239 70; 299) 24) 35; 4679 
‘50; 257 220 403 770; 1650) 1271 | 23 265; 1559; 631) 118| 1718} 440/ 439| 3346) 9) 154) 109| 272! | 29 15} 64 252 97; 314 40 65; 7703 
26 States Reported "Bl, 5615, 4954) 13720) 21447| 45736, 36435) 1300) 9627) 47362| 16562| 4678| 45071, 11180) 14516 | 2249/2081; 4330; 214) = 107) 242) 4430) 7961; 3258) 10049, 1183) 1236) 218115 
To Date for October ‘50; 9150 6452] 17649| 38529] 71780| 64271| 1495| 14000] 79766| 23376) 5962| 72122| 16425| 20689 ned 127| 5954) 3072/ 9153} 121/ 91] 313) 2628) 7873, 4217; 9179| 1417; 387) 325499 
Year "51, 128022) 92644|251157|471109, 942932| 725313) 21446) 194173) 940932|329120 TIT tees tp] '282086 35) | Fase 44357| 89246, 2741; 2729) 4598, 82677/113935, 55648, 171371 22080, 13049/ 4263673 
To Date _ ___ 50) 112035) 83935| 230122 403182} 829274| 962114| 27414| 256868 | 1246396|428519| 78770) 1152173|297783| 356959 2314204 11327| 71540 3072| 85939 1394) 4624 57441116532 145592| 56547/232202) 28846 7818 5075112 
6 . e 
New Commercial Car Registrations, 31 States for October, 1951-1950 
9 9 
2 
2 ol 
Truck registrations by states are 3 di = 8 Truck registrations by states are 4 
released here weekly, a3 com- - 3 = 3 Ps a 4 $ € released here weekly, as com- 
pleted by R. L. Polk represente- 2 ° > } > $ 3 6 8) 3 3 3 b-4 z s e 2 = 2 pleted by R. L. Polk representa- 
tives In state capitals. 3 3 i a 3 ? 3 = 3 3 3 s = 8 $ 3 = = 3 5 tives in state capitals. 
< 3 Oo 16 6/6 3 Siete a z 2421 e a | & > 3 = = 
18 States Previously ‘5i 32) 38) 8563) 12; +118 105) Ftd 31 Hed | 2467; 3304) 3; 230 2) 37) 81) 8; 1014; 296; 705 40; 26981 ‘5! 18 States Previously 
Reported for October 50 52) 49; 10481) 12 147 92| 2856 25; 8427 3} 2038! 1951) 3 184 20 108 | 5| 890! 306 661 | 36| 28346 '50 Reported for October 
lorad | | 301 | | 8) 63 235) 92; «116 2 | | | 29) 4 43) ! 894 ‘5! Colorad 
ey ‘50! | 495) ot} S| S| Sat} il 1091541 Th |”) |) Scania 
heut ‘st 4 8) 306) 9] 7; 96} 9; 182) | 66) 030] 37 1 10 3) 24 12 16 2 923|'51 C ticut 
— 50/10, =| (302 | 43] ant ant} 10) 2231 | 591 77 19 15 | 36] 22} 28] St] —933) "50 reer 
Idah a | 200) | | 66. | 216) | 99 82 2 6 2 2 | 36) 4) 44 760)|'5! Idahc 
aa 50) | 231 a} 9 56) i] 188 | e4] $7] 3 5 2 | 47 | 4i| | 332/80 “ia 
Maryland SI 3) 9; 383) 1 21; (175) 2; 273] | 99) 200 18 6 8 i a Ue 18 1) 1272)"51 Maryland 
ital ‘50| 2 5| 408; 2} 3} +144 Bt 394] | gil 78 5 l b 1} 18] 14} 25} 3] 1199150 viata 
M husett 51 14 11; 386) 1 6) tl; 155 3) 320) | ttt) 164) 37| 3 12 2 % 30 22 4 1338)'51 M husett 
ia il 0; 28} ss) 49t|——st} 20} 7} 250) sa) aos} =| 33} isa | 19| 3) 28} S| ba} S46] 7] 9) 7050 Kees 
Nebrask ‘51 | 538 1 17 | 116) 502 | | 194; 298) 3 5 2 6 | 77) 22 71 | 1853\"5! Nebrask 
“sim ‘50 | 575 | 2-4} 2} aaa | 445| 2] 48} 86] 7] 3 53) 21| — 48| | 1539) "50 sakes 
Ohio ‘S1) 5 2) 1183) 3} 28| 36; 479 3) 1030) | 285) 629) 24 16) 17 186) 129) 109) 2 4166 |'51 Ohio 
50) 7| 1} 1526} 1} 20) 61) 466) ~=+15} 1322 5| 308} 229 27 3/25 | 21] 94] elf 6|  4298/'50 
Rhode Island ‘51| 14 68 1} 4) | 28) | 74 13) 26 4 | | | It} 7) 5 | 255 ‘5! Rhode Is! 
ode |s ‘50 7| | 91 | 4) 3) 50 3) 93 | van 25 9) } } | } 6| 4| | 2| 324 |'50 ode Island 
Tennessee ‘5! | 6} 517) 1 2) 4) 165 3 179) 8 | 4) | | 70} 30) 23 1585/'5! T e 
. 50 | 940; ot} | 245 | ose! zi st] teal 8 PRS 4| | bl dl 301 | 23901 '50 mated 
Texas ‘51| 3 2606 | 4 22 12 675 | 1859) 4 | 758 3 48 7| 14 | 292 103) 170 7445 ‘51 Texas 
*50' 7 2808 | 19 23 523 1} 2397) | ore 390) 1} 26 3) 12 | 203} 50) 159 ! 7297|'50 
Virginia ‘BI! 5) | 630) | 6) 5; 202 2) 544 17 165 276) 24 2 1} 82) 29 30 | 2020\"51 Virginia 
‘50! 3) 4} 664!) | 2| 16| 211 1} 567} | 142 99) | 19 | 6) | 57) 28) 35| 4) 1859 | 'SO 
Washington ‘SI| ] 301 | l 6) 4| 156 323) 1} 146; 168) 7 6 10 | 47) 12) 69) ! 1257|'51 Washington 
50 2 365 | 2| 5| 4| 137 335) | 124! 140] 10; 18 4 = =. 30 5 1253|'50 
Wisconsin 51) 3 | 607 y 10) 7| 169) i 469; oil, ~—=«198 285 | 7 4 10 47 12; 23) 3, 1866 )"5! Wisconsir 
‘50! | 806 1] 9 10} 233) 2 Hae 6 152 290) } 8) | 19) | 98) 10} 50] 2|  2412/'50 
31 States Reported ‘SI 83 74\ 16589) 23; +229 221; 5330) ol saete 41| 4968; 6616) 20 454 4 82; 171) 13) 1989, 717; 1348) 54, 52615/|'5S1 31 States Reported 
To Date for October ‘50 119} 82| 20188) 21! = 285 237| 5499) 74| 16515 17| 4323) 3766 24 362 | 2 236 12) 1739) 649) 1235 69| 55484 ‘50 To Date for October 
Year ‘ | 1684 tes2|291608| 363; 3806; 3215) 86351 | 849 | 205617 393| 82679| 76866) 537, 8i4! 234; 723| 2892 280; 26113) 10175) 19559, 1074; 825071|'51 Year 
To Date 50} 1642) + 1681} 339066! 354/ 4538) 3271) 74808} 1100/255225| 242] 76411; 84963) 481, 7188 | 1233) 2871! 273) 38334) 9069) 19119) 1400] 923269) '50 To Date 
The following advertised-delivered prices $2,078.93; Savov. $2,197.20. Cambridge— 
Sleatstcr aaahtaed Ws fase aT a a 
. roo! se ; cl. epe., 
Price Stabilization. “These prices include Cu rrent el ing Prices on New Ca rs $1. sane "95; Belvedere, $2139.12; conv., $2. 
charges, and dealer delivery-and- NTIAC—Chieftain 6—4-dr. sed., $1,- 
charges. They do NOT include transpor- (try wag., $3,082.55. Windsor Deluxe— , $2,165.01; cl. cpe., $2,149.81; Diplomat, ; wag., $2,758.98. (Mere-O-Matie optional 902.98: 2-dr. sed., $1,847.70; Catalina $2, 
tation charges, state and local taxes or /4-dr. sed., $2,628.43; cl. cpe., $2,604.74; | $2.495.11: conv.. $2.585.41: stat. wag.. $2.- | at $177.22 on all models.) 181.54; stat. wag., $2,469.60. Chieftain 6 
optional equipment. Newport, Lo ee sl a8. ous Nei ep. be el fayeeaame optional at $102.61 on NASH—Rambler Super—Suburban, $1,- alten, s: sed., $2,006.10; 2-dr. sed., 
pecial — 4-dr. ., $2,138.92; -dr. se ; cl. cpe.,|all models.) Ram Me: : i 50.85; » $2,314.39; 2 
2-dr. sed. $2,079.92; 2 oo $2/045-51; $3,013.93; Town untry $3,-| FORD—Deluxe 6—4-dr. sed., $1,606.94; i 968 pee wag. $1,933. 25. 244.30; Hh ee 5.7 ey 8 
bus. cpe., $1,986.51. Special Deluxe—4-dr. | 706.33; 8-pass. sed., $3,937.14. New Yorker 2-dr. sed., $1,554.74; bus. cpe., $1,454.58. | Statesman Deluxe — bus. cpe., $1,841.40. |—>*-dr. sed., $1,977.41; 2-dr. sed., §1,- 
sed., $2,185.13; 2-dr. sed., $2,127.13; Rivi- |—4-dr. sed., $3,402.81; cl. cpe., $3,373.04; | Deluxe 8_-4-dr, sed., $1,687.40;' 2-dr. sed., | Statesman Super—4-dr. sed., $1,955; 2-dr. | 922-14; Catalina, $2,256.98; stat. ' wag 
era, $2,224.93: conv., $2,561.14. Super— | Newport, $3,822.89; Town & Country wag., | $1635.70; bus. cpe., $1,548.90. Custom 6 sed. $1,928.50; cl. cpe., $1,951.80. States- | $2544.03. Chieftain 8 Deluxe—4-dr. sed. 
4-dr. sed., $2,436.78: Riviera, $2,356.19; | $4,050.99. Imperial—4-dr. sed., $3,698.76; | "4 ar. sed., $1,701.74; 2-dr. sed., $1,- Custom—4-dr. sed., $2,125.45; 2-dr. | $2080.55; 2-dr. sed., $1,922.14; conv., $2 
conv., $2,727.80; stat. wag., $3,132.82, |Cl. cpe., 3. 686.31; Newport, $4,067.05; | 649.56; cl. ‘cpe., $1,649.56; stat. wag. sed., $2,099.05; cl. cpe., $2,132.30. Ambas- | 387-82; Catalina, $2,319.73; stat. wag., $2. 
I -d?. sed., $3,043.62; Riviera, |Conv., $4,427.28. Crowm Imperial — lim., | $9 914'77. Custom $—4-dr. sed., $1,787. 36: sador Super—4-dr. sed., $2,330.10; 2-dr. | 629.15. (Hydra-Matie optional at $168.80 
$3,143.42; conv. $3,283.03; stat. wag., | $6,740.39. (Fluid-Matic optional at $131.81 | >-4r. sed., $1,735.88; cl. cpe., $1,741.72; |sed., $2 303.65; cl epe., $2,325.85. Ambas- |" all models.) 
$3,780.46. (Dynafiow optional at $181.75 on Windsor. standard on Windsor Deluxe | Victoria, $2,103.90; conv., $2,128.97; stat. sador Custom—4-dr. sed., $2,500.65: 2-dr.| ROOTES—Hiliman Minx. — sed., $1,533 
on Special bs Super, standard on Road- | 4nd other series. -Torque optional at| wag, $2,301.59. | (Ford-O-Matic optional | sed., $2,474.20; cl. cpe., $2,496.40. (Hydra- | conv., $1,890; stat. wag., $1,938. Sunbeam- 
master. ) ae dl . ee 2. — one at $177.22 on eight-cylinder models.) Matic optional at $166.65 on Statesman | Talbot—sed.,’ $2,685; conv., $2,911. Hun: 
S27 Br ek ope. $3,436.24; ¢ oan De’ ville, perial. Hydra-Guide optional at $225.75 on HENRY J3—¥our—2-dr. sed., $1,362.47. | 994 $166.05 on Ambassador models.) $3,369, nae see. $.0et; Sener Fe a 
3843-11; cpe., $3,986.86 rand 60 Spe. | 52ratoga, New Yorker and Imperial series, Six—2-dr. sed., $1,498.90. OLDSMOBILE—Super 88 Deluxe — 4-dr. | 504 $9,552: Land-Rov 2,011 wer 
ba - a" 34,141.61. aoe ol 1607. standard on Crown Imperial.) KAISER—Special—4-dr. sed., $2,212.26; | sed., $2,327.55; 2-dr. sed., $2,264.79; cl. er, $ . 
-dr 4. "$5,199.54; iim. $5,405.02, |. CROSLEY—stat. wag., $1,001.64; bus. |2-dr. sed., $2,159.79: bus. cpe., $1,991.89; | CPe., $2,219.04; Holiday, $2,558.28; conv., STUDEBAKER — Champion Custom - 
varmare bands Spiional at $185°74 on Series | COUPE $943.38; Hotshot, $952.07. Super— | 2-dr. Traveler, $2,264.72; 4-dr. Traveler, | $2, 673.13. 98 Deluxe—4-dr. sed., $2,610.37; | 4-dr. sed., $1,667.42; 2-dr. sed., $1,633.85 
75, stand “¥ P’ eee oeelha 2-dr. sed., $1,032.82; stat. wag., $1,076.77; | $2,317. eluxe—4-dr,  sed., $2,327.70: | Holiday, $2,882.49; conv., $3,025.07. (Hy-|Cl. cpe., $1,661.75; bus. cpe., $1,561.05 
CEE VROLET. * ~ Bon Special — 4-dr, | °O2Y: $1,035.38; Sports roadster, $1,028.72. | 2-dr. a. $2,275.23; cl. cpe., $2,296.22;|dra-Matic optional at $168.80 on all Champion Deluxe—4-dr. sed., $1,749.30 
Oe Sete - see oer ok DeSOTO—Deluxe—4-dr. sed., $2,247.37; 2-dr. Traveler, $2,380.17; 4-dr. Traveler, | models.) =. sed., $i. 728-38: cl. cpe., $1,743.64 
; jel. | oy 2235 38; alt - | $2,432.63. (Hydra - Matte optional at} PACKARD — 200 — 4-dr. sed., $2,528; | pus. CPe-, $1,643.07. | Champion Regal- 
cpe., $1,545.44; bus. cpe., $1,459.72. Fleet-|Cl. cpe., $2,235.38; Carry-All sed., $2, $ 4-dr. sed. $1,833.48; 2-d d. 
line Special—sed. cpe., $1,540.06. Styleline | 476.71; 8-pass. sed., $3,020.73; Custom— | $162.30 on all models.) 2-dr. i. $2,475. 200 Deluxe—4-dr. ‘sed., cl. cpe., $1,827.82; bus. epe 'p: 727.25 
Deluxe 4-dr. sed. $1,680.22; 2-dr. sed. |4-GF. sed., $2,457.65; cl. cpe., $2,437.70; | LINCOLN—4-dr. sed., $2,795.89; cl. cpe., | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | oo.) et wy 8S ined aa - 
$1,628.79; cl. cpe., . $1,646.94; Bel-Air, $1,- Sportsman, $2,780.52; conv., By $2,744.94; Lido, $2,957. 16. Cosmopoli 3 293; conv., $3, 450. 300—4-dr. sed., $3,- sed the $2,032.01; 2-dr. d., ae 4 on r 
913.51; conv., $2,030.15; stat. wag. ’ $2’. | 8-pass. sed., $3,231. 24; stat. $3,-|4-dr. sed., $3,471.55; cl. cpe., $3,415.96; Patrician 400 —4-dr. sed., $3,767. epe.. $2,026.10 tee $ 04; cl 
190.83. Fleetline Deluxe—sed. : $1.- 066.55. (Tip-Toe Shift ‘optional = ¥ 5131.97 Capri, $3,652.81; conv., $4,233.98. (Hydra- (Ulisamntse standard on 400, optional at | ced. $2,143.05: 2-ar a "$2, ror a: -dr 
628.79. (Powerglide optional at $168.60 on |" Deluxe, standard on Custom.) Matic $182.82 on all models.) pg BE a © optional | che.’ $2,137.14; conv., $2,481.01; Lanc 
1s.) DODGE — Wayfarer — 2-dr. sed., $1,-| MERCURY —4-dr. sed., $2,188.65; cl. eS am OS modes. Cruiser, $2,289.33. (Au 
Yi — 4-dr. sed., $2,- | 953.31; bus. cpe., $1,812.38. Meadowbrook cpe., $2,131.91; Monterey, $2,314.24 (all- PLYMOUTH—Concord — 2-dr. sed., $1,- | $208.29 = aoe raise oti Com 
409.97; cl. cpe., $2,387.64; Town & Coun- | —4-ar. sed., $2,076.90. . eed., | leather, $2,325.33); conv., $2,597.10; stat. | 738.21; bus. cpe., $1,551.97; Suburban, | manders.) 
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__ AUTOMOTIVE NEWS, DECEMBER 3, 1951 











Affecting Factories and Dealers . . . 





Auto Advertising 


By George Deery P 
Associate Editor 
Chairman Harvey Fruehauf, of | 
“ruehauf Trailer, placed a $50 ad in 
he American Lumbermen shortly 
ifter the firm’s first trailer was 
ompleted in 1914, his brother, Roy, 
president, told a Cleveland audi- 
nee, when discussing the impor- 
tance of advertising and customer 
relations. 
Speaking at the Cleveland Ad- 
vertising club, Roy Fruehauf de- 


" 
* 


fr 
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i 
Harvey Fruehauf Roy Fruehauf 


clared that the firm had found that 
it pays to give “your best thought 
and effort to your advertising, sales 
promotion and public relations ac- 
tivities, and to give in thought, 
time and dollars to the upbuilding 
of the industry which provides you 
with your bread and butter.” 

In ad circles, it is generally 
conceded that Fruehauf has put 
forth an outstanding amount of 
effort to boost its industry. 

As for customer relations, Frue- 
hauf had this to say: “We know 
our market. We know our custom- 
ers, because we live with them. We 
know their problems, their needs, 
their likes and dislikes. 

“The so-called ‘front-office-peo- 





Auctions 


(Continued from Page 26) 


135, $1,220; Deluxe (8) 2-dr., $1,085, 
$1,070. 49 Custom (8) sedan, $850, $885; 
Custom (6) 2-dr., $810. '47 SD (8) 2- 
dr., $575. °46 SD (6) 2-dr., $510. ‘41 
Deluxe (8) sedan, $200; SD (8) sedan, 
$120. °’40 Deluxe (8) sedan, $150. 

HUDSON—’51 Pacemaker club coupe, $1,- 
450°. °49 Super (6) 4-dr., $870. 

KAISER—’51 Henry J 2-dr., $1,075, $875. 
’49 Traveler 4-dr., $720. °47 4-dr., $370. 

LINCOLN—’49 club coupe, $1,505*; Cos- 
mopolitan —_— $1,240*, $1,100*. °46 
club coupe, $475. 

OLDSMOBILE—'51 (98) 4-dr., $2,350*. °50 
(88) 4-dr., $1,700*, $1,675*; conv., $1,- 
560%. °49 (76) sedan, $1,190*%, $1,230*. 
48 (78) sedan, $905. °46 (76) sedan, 
4 


70. 

PLYMOUTH—’51 Belvedere, $1,900. '50 
suburban, $1,410; Deluxe sedan, $1,200. 
'49 SD 4-dr., $1,175. '47 SD sedan, $640. 
’46 SD sedan, $660. 

PONTIAC—’51 Chieftain (8) Catalina, $2,- 
050, $2,150. ’°50 Chieftain (8) 4-dr., $1,- 
590*. "48 SL (8) 4-dr., $940*; Chieftain 
(8) club coupe, $1,100*. '47 SL (8) se- 
danet, $725. 

STUDEBAKER—’51 Land Cruiser sedan, 


$1,610*. °47 Commander sedan, $685*; 
¥%-ton pickup, $185; Champion business 
coupe, $570. 
WILLYS—’51 station wagon, $1,175*. 
NORWOOD, MASS. 
(New England Auto Exchange. Sales 
every Tuesday and Thursday. Prices are 


for sales of Nov. 13-15.) 

(Retail market is slow. Sold 82 units 
out of 158 offerings.) 

BUICK—’51 Super 4-dr., $2,255*. °50 Spe- 
cial 4-dr., $1,350; RM 4-dr., $1,750*. ’49 
Super conv., $1,250*. °47 Super conv., 
$885. °42 Special sedanet, $190. ’41 Spe- 


"49 
. . "48 (61) 4-dr., $1,850, 
"46 (62) 4-dr., $1,225. °42 (62) 
$625. ’41 (61) sedanet, $405. 
CHEVROLET—’51 FL Deluxe 4-dr., $1,640; 
SL Special 4-dr., $1,540, $1,525; FL Spe- 
cial 4-dr., $1,535. '50 FL Deluxe 4-dr., 
$1,360, $1,350*, $1,540*. ‘49 SL Special 
4-dr., $1,000; SL Deluxe club coupe, 
$1,200, $1,180. '48 FM 4-dr., $905. °47 
SM 2-dr., $775, $600. '46 FM club coupe, 
. °41 SD 2-dr., $290. '40 2-dr., $265, 


CHRYSLER—’49 NY 4-dr., $1,610. 

DeSOTO—’'49 Custom 4-dr., $1,390*. 

DODGE—’51 Coronet 4-dr., $1,850. 
Coronet 4-dr., $1,255. °47 Custom 
coupe, $840. 

FORD—’51 Custom (8) 4-dr., $1,610; Vic- 
toria, $1,790; club coupe, $1,720*. °50 
Custom (8) 2-dr., $1,210, $1,195; Cus- 
tom (6) 4-dr., $1,150; Deluxe (6) 2-dr., 
$1,025. '49 Custom (6) 2-dr., $925; Cus- 


"49 
club 


tom (8) 4-dr., $975; Deluxe (8) 4-dr., 
$945. "48 SD (8) 2-dr., $810. 
HUDSON—’41 4-dr., $155. 
KAISER—’51 (6) 2-dr., $985, 


Henry J 

$970; (4) 2-dr., 900. 

LINCOLN—'46 4-dr., $500*. 

MERCURY—’50 4-dr., $1,490; club coupe, 
$1,540. '49 4-dr., $1,225; conv., $1,190. 

NASH—’49 (600) 4-dr., $850. °47 (600) 
4-dr., $640. '46 (600) 4-dr., $540, $535; 
(taxi) 4-dr., $280. 

OLDSMOBILE—’50 (98) 4-dr., $1,560*. ’49 
(76) 4-dr., $1,185. '47 (66) 4-dr., $580. 
"46 (66) 4-dr., $650, $600. ’41 (66) club 
coupe, $365*. '40 (76) club coupe, $350. 

PACKARD—’39 4-dr., $125. 

PLYMOUTH—’49 conv., $1,000; SD 4-dr., 
$1,235. '48 (taxi) 4-dr., $490. °41 4-dr., 
$290. '40 4-dr., $160. 

PONTIAC—’40 club coupe, $165. 

MISCELLANEOUS—'48 %-ton panel, $250. 
‘37 Yellow Coach bus, $230. 


ple’ in our organization are very | 
close to our customers and pros- | 


pects at all times. 

“And all this has given us the 
opportunity to witness, at very close 
range, the working of the free com- 
petitive American enterprise sys- 
tem in the field of motor trans- 
port.” 


* * > 


‘Guns & Butter & N. Y. Times 


A comprehensive review of the 
impact of the defense program on 
this country’s economy—and of 
similar programs abroad—will be 
published in two special sections of 
the New York Times in January. 

On Jan. 2, the Times will issue its 
annual review and forecast of U. S. 
business, industry and finance. The 
biggest editorial undertaking of its 
kind, this section will cover every 
aspect of U. S. business, industry 
and finance, the paper states. 

The international trade section 
will be published Jan. 3. It will deal 
with the entire field of foreign trade 








and economic affairs. The 1951 in- 
ternational trade section, also 48! 
| pages, carried 70,767 lines of page 
tising from 199 advertisers in 21 
‘seats abroad. 


Ellery Queen to ABC | 


Ellery Queen, Kaiser-Frazer’s TV | 
mystery, will switch from DuMont | 


|to the ABC network Dec. 9, in- 


creasing the audi- 
ence potential | 
from 5,000,000 to| 
10,000,000 sets in 
operation, accord- 
ing to Charles J. 
Leonard, K-F ad 
manager. Now 
scheduled Thurs- 
days at 9 p. m. 
(EST) over six 
” 3 DuMont veocage 
and on three ad- 
©. 6. Lecnaee ditional stations 
Sunday evenings, the show will 
move to approximately 30 ABC sta- 
tions Sundays at 7:30 p. m. 
Meanwhile, the five Sunday eve- 
ning ABC periods preceding the 
Ellery Queen bow will feature a 
new show starring Betty Furness 
and titled “Kaiser-Frazer’s Adven- 
tures in Mystery.” William H. Wein- 
traub, Inc., is the agency. 
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Monroe Shock Absorber Contest Winners— 


C. S. McIntyre (left, standing), vice-president of Monroe Auto Equipment Co., 
Monroe, Mich., congratulates a group of service station salesmen as winners of the 
recent sales contest on Monroe Shock Absorbers. The contest was carried on by 
Hickok Oil Co., Toledo. Clarence Hickok, president of Hickok Oil, stands on the steps. 
The winners were guests of Monroe at the company’s hunting and fishing lodge on 
Lake Erie. 








the third quarter of the current 
calendar year, an increase of $800,- 
000 over the corresponding period 
last year, according to the state 
auditor’s office. 


N.D. Gas Fees Climb 
BISMARCK, N. D.— North Da- 
kota collected $4,571,775 in gasoline 
and other motor fuel taxes during 














FOR “ENGINEERED STEERING” 


You, Cas Count 


Engineered steering is a specialty at Thompson 


Products’ Detroit Plant. 


For 35 years Thompson’s engineers have 


worked closely with car, truck and tractor 


builders. Together, they have helped develop 


steering safety. 


Today, Fhompson’s Detroit Plant makes more 


steering linkage than anyone else in the world. 
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All Thompson’s research, experience and 
manufacturing facilities are available to a// car 
builders. When you need steering linkage, you 


can count on Thompson Products. 


In developing new steering linkage... for de- 
pendable steering —call on Thompson Products, 
Inc., 7881 Conant Avenue, Detroit, Michigan. 
Phone: WA 1-5010. 


Products, Inc. 


DETROIT DIVISION 
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Uniform State Taxes Urged 


Connecticut Official Says Variable Levies 
Hamstring Interstate Truckers 


NEW YORK.—Efforts to bring 
about greater uniformity in state 
motor vehicle taxes were urged in 
a committee report presented at 
the 16th annual meeting in New 
York of the Northeastern Regional 
Conference on Highway Safety and 
Motor Vehicle Problems. 

Submitted by Connecticut State 
Budget Director Robert H. Weir, 
the report asserted that the pres- 
ent variety in these laws and 
their administration “creates an 
almost impossible condition for 
the interstate truck operator.” 

Weir warned that “there is a 


very definite danger that the crea- | legislation. 


Mass. Taxpayers 
Given 1952 Tab 
For $84,750,000 


BOSTON.— The Massachusetts 
legislature, in a session which out- 
lasted all others in the nation, 
wound up at 1:03 a.m., Nov. 18, after 
a record number of new taxes were 
enacted — involving $31,750,000. An 
additional $53,000,000 in temporary 
taxes were reenacted. 

The new and continued taxes are 
expected to bring $84,750,000 into 
the state treasury. The new levies 
and anticipated revenues are: 

Increase of 50 percent in auto 
registration fees and 25 percent in 
auto licenses—$5,500,000. 

Gasoline tax increase of 1.3 cents 
a gallon—$5,500,000. 

Increase of 1 percent in income 
taxes and 3 percent in capital gains 
taxes—$11,750,000. 

Substitution of a 4 percent tax 
on the net income of public utili- 
ties before federal taxes for present 
franchise taxes—$1,800,000. 

Real estate transfer tax—$700,000. 





tion of a chaotic condition by the 
several states might lead to the 
necessity of the federal govern- 
ment taking over the whole field 
of motor vehicle taxation.” 
Mortimer M. Kassel, deputy com- 
missioner and counsel of the New 
York state department of taxation | 


and finance, advocated model legis- | 


lation to bring about uniform state 
taxation. Criticizing the trucking 
industry for merely complaining 
about the variety of laws, he urged 
its members to “advance a con- 
structive program” and cooperate 
with the states in writing model 


Attended by delegates from Dela- 
ware, New Jersey, New York, 
Pennsylvania and the New Eng- 
land states, the conference adopted 
resolutions which: 

Call on member states for 
strict enforcement of speed and 
reckless driving penalties and 
“stringent penalties” for over- 
loading of trucks. 

Asked the conference committee 
on sizes and weights and motor 
vehicle regulations to give next 
year’s meeting legislative proposals 
for state laws governing the trans- 
portation of flammable liquids and 
liquified petroleum gases and called 
on the other seven states to follow 
the lead of New Jersey, New York 
and Pennsylvania in passing a law 
that requires placards on trucks 
hauling dangerous substances. 

Deplored the failure of Congress 
to set up a commission on inter- 
governmental relations which would 
deal in part with highway regula- 
tion, as suggested by the Hoover 
commission. 

Recommended highway educa- 
tion programs in public schools. 

Called for further study of a plan 
to mark the cars of convicted reck- 





less drivers with red stickers. 








Chevrolet for Future lowa Drivers— 





A 1951 Chevrolet, equipped with dual controls for driver training programs, has 


been presented by Rasmussen Motor Sales 
Maquoketa school. L. H. Rasmussen (second 
superintendent of the school, while Robert 
Owens, principal, look on 


Highways & Safety... 





, Inc. (Chevrolet), Maquoketa, Ia., to the 


from left), hands the keys to E. P. Seydel, | 


Armstrong (left), instructor, and Robert E. 


NSC Warns Motorists 


On Winter 


By Sam Sampson 
Staff Writer 


MPROVEMENTS in traction of- 

fered by the use of specialized 
winter tires are not yet great 
enough to warrant any less care or | 
precaution when) 
driving on_ slip- 
pery surfaces, the 
National Safety 
Council has 
warned motorists. 

With an early | 
winter battering | 
much of the na-| 
tion, tests carried on at Clintonville, | 
Wis., by A. H. Easton, test chair- | 
man for the council’s committee on | 
winter driving hazards, pointed out | 
that winterized tires offer about a | 
5 percent improvement on hard- | 
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sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


FINISH 
TION | 


You want extra 

profits ... your 
customers want the 
best protection for 
their cars. When you 





Only top-quality materials 


and workmanship go into the making 
of Cello Guards. 


Join the thousands of success- 
ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 


extra profits 
provides. Styles to 


the complete Cello line 
fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 
your GUARD for life 


Prescott Street, East Boston 28, Mass. 


Drivi 

packed snow as over the use of 
cold rubber synthetic tires used 
widely since the war. 

And, in addition, the council 
said that the stopping and trac- 
tion ability of synthetic tires is 
far below the performance of 
natural rubber products used 
prior to the war. 

The council said that natural 
rubber tires were 8 percent superior 
to present-day tires in stopping on 
hard-packed snow, and 47 percent 
better in traction ability. On glare 
ice, natural rubber treads were 10 
percent better in stopping ability 
and 16 percent better in traction 
ability. 


* * * 


Tire Chains Advised 
Se fnwer ys the performance of sev- 
eral specialized tires shows 


definite improvement for specific 


|conditions over conventional tires, 


their overall improvement is not 
great enough to warrant less care 
or precaution when driving on 
slippery surfaces,” Easton warned. 

“Reinforced tire chains are far 
superior to the best of the tires 
tested,” he continued, “both in 
stopping and tractive ability on 
hard-packed snow. 

“They showed an improvement 
over natural rubber tires of 39 
percent in stopping ability, and 273 
percent in traction ability. On glare 
ice their improvement averaged 56 
percent for stopping, and about 650 
percent in traction.” 

In view of the council’s tests, 
the organization told motorists that 
the basic recommendations of the 
committee are still applicable. These 
recommendations are: (1) get the 
“feel” of the road; (2) adjust speed 
to road and weather conditions; 
(3) use tire chains for severe snow 
and ice conditions; (4) pump the 
brakes to stop; (5) follow other 


|vehicles at a safe distance, and 


(6) keep the windshield and win- 
dows clear. 


33 Colleges Add 
Studies in Traffic 


|Management 


Traffic management for business 
organizations is now a leading busi- 
ness study in the evening classes 
for adults in at least 33 of the coun- 
try’s urban colleges, it has been re- 
ported by Dr. Robert A. Love, pres- 
ident of the Assn. of University 
Evening Colleges, New York. 

“Not only are nearly half of the 
AUEC members already giving ba- 
sic courses in this field, and some- 
times advanced courses as well, but 
still others have expressed willing- 
ness to give them where desired by 
local business groups,” Love said. 

According to Love, the courses 
are an efficient and economical 
means whereby persons in business 
might “brush up” quickly on the 
specialized knowledge. They supply 
a rounded understanding, which, in 
the opinion of Dr. Love, is essential 
to a creative approach to jobs in 
managerial and administrative de- 
partments. 

“Traffic management,” Love stat- 
ed, “is undoubtedly one of the most 
important business studies, and 
ynarticularly so in a time of emer- 
gency. The colleges recognize its 


jon this Vehicle,” 


vital role not only in delivering 


‘= |goods, but also in procuring mate- 


rials.” 


Paid in Full 


Trucks Inform Public 
Of Tax Burdens 


Some truckers, especially in the 
Midwest, have started a campaig: 
to let motorists know how mucl 
in taxes they are paying ever) 
year. 

They have attached a foot-squar: 


| placard to the back of the vehicle 


with a message, “1950 Taxes Paid 
followed by th: 
jamount, which includes special us: 
taxes, excise levies, gasoline and 
oil taxes, but not income taxes. 

One such truck was seen near 
|New York with its tax figure read- 
ling $4,637.81, 

The object, according to a truck 
|industry spokesman, is to impress 
on the motorist that trucks do pay 
heavy taxes, and to make him 
junderstand that trucks have as 
|much right on the road as cars. 





Allen Sells Lockport Deal 

Don Allen Motors, Inc. (Chev- 
rolet - Oldsmobile), Lockport, 
N. Y., has been purchased by 
John Heinrich, Rochester (N. Y.) 
Chevrolet dealer, and Alva B. 
Morgan, former Chevrolet sales 
manager in Buffalo. The name 
of the new firm will be Al 
Morgan Motors, Inc. 


Dont Walk... 
TALK! 











THE 


EXECUTONE 


INTERCOM 
Saves steps, increases 
output, cuts costs! 


Compute the cost of time wasted by 
executives and employees running 
back and forth. That’s how much the 
NEW Executone Intercom can save 
you! Your voice—with lightning 
speed — gets information, gives in- 
structions. Your employees accom- 
plish more, too, with inter-depart- 
mental communication. “Inside 
calls” no longer tie up telephone 
lines. Office and plant operate at a 
new peak of efficiency! 


Years ahead of its time 
in operation and design! 


“CHIME-MATIC” Signalling an- 
nounces calls with a soft chime and 
signal light, saves time on every call. 
New switching circuits for every 
need make new savings possible 
Voices are clearer, distinct, instantly 
recognizable. Inexpensive 2-station 
system easily expanded. Get the 
whole story—no obligation. 


Lyecilone 


COMMUNICATION & SOUND SYSTEMS 
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| 415 Lexington Ave., | 
| New York 17, N. Y. | 
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| Distributor 
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vey businessman has too 


One head must concern itself with the realities of right-fhis-min- 
ute. The other must ponder and plan for the unknowns of tomor- 
row. 


N. W. Ayer said it better in a recent advertisement: 


“The executive must play a hand that hasn’t yet been dealt. He 
must plot a shape before he knows its substance. He must project 
mind and will into the uncertainties of tomorrow, devising a for- 
ward program even while he moves today’s job on its way.” 


We’ve got some useful information for both heads. . . 


A TIP FOR YOUR “‘TOMORROW”’ HEAD 


You, there, trying to radar the future (be you manujacturer or 
advertising agent, board chairman or sales manager, space buyer 
or ad director) . . .do you know what great new development will 
revolutionize business marketing? It’s the identical technique 
that worked wonders in the consumer field thirty years ago. . . 
that pushed volume up and up .. . that reduced prices . . . fattened 
the national income . . . and put long pants on the advertising 
business. 


It’s the mass technique of advertising. 


The business market is wide open for the mass advertising ap- 
proach. Today, it’s a market that has grown $500 billion big, 
four times the size of the consumer field. And there’s no stopping 
it! Is there any more logical place for mass advertising to work 
than right here in the market that owes so much to the mass idea 
in production? Why shouldn’t you manufacture customers with 
the same speed and savings that you manufacture your product? 


What is the mass technique? In its simplest essence it’s surround- 
ing the prospect with an ocean of favorable impression. It’s selling 
him . . . and his bosses . . . and his assistants . . . and his directors 
... and his bankers . . . and his business neighbors. /t takes no 
chance on missing any businessman. 


How do you put the mass technique to work? Why right in Na- 
tion’s Business with its mass coverage of business management 
. .. three-quarters of a million businessmen, net paid ABC. Your 
largest simon-pure audience of businessmen. Your lowest cost. 


SOME MONEY-TALK FOR YOUR ‘‘TODAY’’ HEAD 


Nation’s Business on a full schedule will deliver a gross.total of 
9,138,708 mass impressions a year in the business market for 
4/10 of a cent per sales call. More businessmenat less cost...that’s 


the only way to buy true mass coverage of business management. 


For mass can be misleading. In itself, it’s no cure-all. It’s not just 
mere numbers. It’s numbers of businessmen . . . minus the Mrs., 
deducting the children and discounting all non-business cir- 
culation. 


Look at the table below. Nation’s Business is your low cost book 
whether you measure on guaranteed circulation—$4.40 per page 
per thousand .. . or purely executive circulation — $4.49 per page 
per thousand. 


CIRCULATIONS AND COSTS OF NEWS AND BUSINESS MAGAZINES 


Cost per Cost per 

Mogerine GUARANTEED Page per EXECUTIVE Page per 

Circulation Grevletion Thousend 

Nation’s Business 750,000 $4.40 735,680 $4.49 

October 1951 

Newsweek 800,000 $4.59 380,415 $9.65 
September 3, 1951 

Time 1,600,000 $4.59 612,673 $12.00 


February 4, 1952 


U. S. News 


425,000 $6.21 263,711 $10.01 
January 4, 1952 


Business Week 215,000 $9.26 170,220 $11.69 
April 5, 1952 

Fortune 235,000 $13.57 192,660 $16.56 
October 1951 


SOURCE: Executive percentoges supplied by each publisher ond applied against circulation 
gvorentees os per dates indicoted. They incivde both odministretive ond operating executives. 


mass coverage of business management 


NATIONS BUSINESS 


A GENERAL MAGAZINE FOR BUSINESSMEN 


WASHINGTON 


NEW YORK 


CHICAGO 


CLEVELAND 





Take any given advertising pockethook and see for yourself how 
much more you get for your money in Nation’s Business . . . in 
millions of impressions on businessmen. For example: 


NATION'S BUSINESS VS. FORTUNE — ]2 four-color pages will cost you 
$51,972 in Fortune and give you 2,311,920 pages of advertising printed 
and circulated among executives in Fortune’s circulation. NB will cost 
you $51,570 about the same money but will deliver 8,828,160 executive 
impressions—more than three times as many as Fortune. 


NATION’S BUSINESS VS. TIME — ]3 b & w pages in Time will cost you 
$91,715—deliver 7,964,749 total impressions on executives in Time’s 
circulation. But 12 double-page units in NB will cost you only $69,300 
and will deliver 8,828,160 executive impressions. That’s almost a million 
more impressions for $20,000 less money . . . and double the space impact. 


NATION’S BUSINESS VS. BUSINESS WEEK PLUS U. S. NEWS — 13 black and 
white pages in both weeklies add up to a $57,200 budget, delivering 
5,641,103 impressions on executives in the circulations of BW and U. S. 
News. Now, treat yourself to 12 four-color pages in NB—cost $51,570, 
total executive impressions 8,828,160—or 3 million more impressions— 


in full color—$5,000 less money. 


NATION'S BUSINESS VS. NEWSWEEK — 13 b & w pages in Newsweek come to 
$45,305. Total executive impressions in Newsweek’s circulation — 
4,945,395. 12 in NB cost $35,640—deliver 8,828,160 executive impres- 
sions. That’s almost 4 million more impressions—at a $10,000 saving. 


BENEFICIAL FOR BOTH HEADS 


Mass-conscious business advertisers like Chevrolet, Union Car- 
bide, Penn Mutual, Fairbanks-Morse, IBM and Pennsylvania RR 
are buying Nation’s Business right now. Before you nail down 
your 1952 schedules, ask for a look at our new, fast, two-page 
presentation, “What Are the Odds?” Nation’s Business, 420 
Lexington Ave., New York 17, N. Y. LExington 2-3450. 
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Millionth Ford Assembled in Norfolk, Va.— 

W. F. Duckworth (right), mayor of Norfolk, Va., and Norfolk Ford dealer, receives 
the keys to the 1,000,000th car assembled at the Norfolk assembly plant from G. L. 
Lemoine, plant manager. The Victoria came off the line Nov. 16. The Norfolk plant's 
first unit—a Model T touring car—was completed Apr. 20, 1925, and presented 


to Norfolk. 
to handle its sales separately for 
Martin & Schwarts, |’ while, it was said, with M&S 
| using Wayne's service organization. 
Wayne Pump Join | W.H. Bateman, former president 
|of M&S, was elected president of 
FORT WAYNE, Ind.—Merger of | the Wayne company to replace C. 
Martin & Schwartz, Inc., of Salis- | E. Franks, who was made board 
bury, Md., with Wayne Pump Co. chairman. 
here was ‘approved at a stockhold- | a. fpieiieniiebamntiiindlicn 


ers’ meeting. | More than 100,000 persons read AUTO- 
Each firm, however, will continue | MOTIVE NEWS every week! 








Service costs during your guarantee period are 
kept to a minimum by Lisle Magnetic Plugs. The 
powerful, permanent magnet in the Lisle plug 
pulls abrasive metal particles out of lubricants 
and holds them, keeping lubricants clean and 
moving parts free of wear. Install Lisle Magnetic 
. Plugs in place of ordinary drain plugs in the 
crankcase, transmission, overdrive or rear axle. 
You'll cut costs on your service guarantee. 


Writ 


for free 

sample plug 

for testing. 

State size and 
type of Lisle Plug 


desired. 
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CLARINDA, IOWA 
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And Prohibiting 


DAYTON, O.—“The whole basis 
lof dual-purpose plants .. . presup- 
|poses that we must drop the level | 


of civilian production in order to 


|accept our defense requirements. It | 


lis a philosophy of shortages and 
|compromises, and I disagree with 
it positively and violently. It stops 
|growth by artificial regulation.” 

| In this manner, Edgar F. Kaiser, 
president of the Kaiser-Frazer 
|Corp., criticized the thinking of U. 
S. industrialists before a meeting 
of the Society of Automotive Engi- 
neers and the Institute of Aeronau- 
tical Sciences here last week. 

Kaiser said that the plan for 
dual-purpose plants is a “repudia- 
tion of the sound principle of 
conversion as a permanent poli- 
cy” and called it an enemy of 
our basic pattern of growth. 

“The answer, in my opinion,” he 
said, “lies in the basic shortage of 
risk capital necessary to broaden 
our production.” 

In evaluating the dual-plant sys- 
tem, Kaiser granted that the idea 
made good sense in many ways. He 
pointed out that it took full ad- 
vantage of existing facilities, per- 
mitted great savings in manpower 
and avoided dislocation of person- 
nel and labor. 

In addition, he continued, the in- 
evitable costs of building new facil- 
jities, both in terms of money and 
manpower, are far greater than the 
costs of altering the existing plants. 

“The plan of dual-purpose 
plants makes good economic 
sense from the standpoint of the 
government,” he said. “However, 
those corporations which accept 





Renault Considers 
Opening Assembly 
Plant in Norfolk 


NORFOLK, Va.—Renault, French 
car maker, is considering opening 
an assembly plant here, it was an- 
nounced last week by James C. 
Touchton, Renault’s assistant sales 
and publicity manager for North 
and South America. 

Touchton said that the company, 
Regie Nationale des Usines Ren- 
ault, will make a final decision 
early in 1952. 

At the present time, he continued, 
the company is considering New 
Orleans and New York as possible 


folk is being favored. 


Touchton said, the company will 
produce the small, rear-engined car 
known as the C-4. He added that 
the firm expects to sell about 2,200 
|C-4s in the next year. 


Mass. Producer 
‘Succeeds Johnston 


As ESA Chief 


KEY WEST, Fla.—Roger L. Put- 
|nam, president of Package Machin- 
jery Co. in East Longmeadow, 
|Mass., has been appointed as new 
Economic Stabilization Administra- 
|tor by President Truman. 

Putnam, 57, one-time Democratic 
candidate for governor of Massa- 
chusetts and three times mayor of 
Springfield, Mass., succeeds Eric 
Johnston, who quit to rejoin the 
|motion picture industry. 

A pioneer of a five-day week and 
profit-sharing in his plant, Put- 
nam was selected by Mr. Truman 
from a number of other prospects. 








N. C. Dealers Report 
255 ‘Bootleg’ Sales 


RALEIGH, N. C.—The North 
Carolina Automobile Dealers 
Assn. reported that there were 
255 “bootleg” sales, or new cars 
sold by non-enfranchised deal- 
ers, in the state during October. 

Included were: seven Buicks, 

_ three Cadillacs, 89 Chevrolets, 
three DeSotos, one Dodge, 114 
Fords, four Henry Js, one Lin- 
coln, four Mercurys, one Nash, 
six Oldsmobiles, 15 Plymouths, 
and seven Pontiacs. 








Dual-Plant Rebuff 


Kaiser Sees Plan as Strain on ‘Risk Capital,’ 
National Growth 


locations, but indicated that Nor- | 


If the Virginia plant is opened, | 








1| dual-purpose plants, that is the 
way our economy works to influ- 
ence what will happen.” 
Furthermore, Kaiser pointed out 
that there was an element of risk. 


The corporation has no assurance 
the dual-purpose plant theory are that the defense contracts, which 
penalized. Those companies build- | have led to the complete rear- 


rangement of the plant, will be con- 
tinued for any stated length of 
time, he said. 


ing new facilities exclusively for 
war production are rewarded. 
However, we may theorize about 
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AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 

Installation 
Macton Turntables consist of only 
2 parts—the base holding the 

Griving mechanism and the runway. Anyone can put it 

together in a jiffy. All you do is plug in—turn on the 

switch—and Macton starts working for you with motion 
that means affraction and more sales action. 
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General Tire Lists 
Promotions for 


Field Sales Staff 


AKRON.—Promotion of nine men 
1 General Tire and Rubber’s sales 
rganization was announced last 





J. A. Wilson 


William J. Shea 


week by J. E. Powers, trade sales 
manager. 

William J. Shea, Detroit branch 
manager, has been appointed to the 
manufacturing sales department 
with headquarters in Detroit. J. A. 
Wilson, former St. Louis branch 
manager, will succeed Shea as De- 
troit manager. 

H. L. Davis, Akron branch truck 
tire sales manager, will replace 
Wilson in St. Louis. 

From sales trainer at the Atlanta 
branch, B. L. Crowe will take over 
the Houston office. Lou F. Roberts, 
Memphis branch manager, will take 
the Richmond (N. C.) branch, fol- 
lowing the retirement of Jack 
Bogle, who will become a General 
distributor in Charlotte, N. C. 

Otis D. Andrews, Atlanta branch 
truck sales manager, has. been 
named Memphis branch manager. 
J. G. Ragsdale, Los Angeles car 
dealer sales, has been appointed as- 
sistant manager of the Los Angeles 
branch under L. L. Higbee, branch 
manager. 


K-F Names Moyer 
In Midwest Sales 


WILLOW RUN.—Appointment of 
Kenneth S. Moyer as Midwest sales 
manager for Kaiser-Frazer was an- 
nounced last week 
by Frank J. Bros- 





nan, assistant 
general sales man- 
ager. 


With K-F since 
1947, Moyer has 
served as Cleve- 
land regional 
manager and as 
assistant Midwest 
sales manager, 
with headquar- 

K. S. Moyer ters at St. Louis. 
In his new position he succeeds 
Henry G. Taylor, who has assumed 
a new K-F sales post in Dallas. 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


























Week Week Jan, 1 Jan. 1 
Ended Same Ended Total to to 
Dec. 1, Week, Nov. 24, Nov., Dec. 2 Dec. 1, 
1951 1950 1951* 1951 1950* 1951* 
| CHRYSLER 20,394 32,711 15,819 86,187 1,130,921 1,159,708 
| Chrysler 3,030 4,129 2,406 13,589 155,387 164,000 | 
DeSoto 2,188 3,126 1,822 9,416 116,963 113,413 
| Dodge 5,244 7,944 3,990 21,823 310,391 310,549 
| Plymouth 9,932 17,512 7,601 41,359 548,180 571,746 
| FORD 21,815 23,300 16,743 85,740 1,451,264 1,109,046 
Ford 16,303 15,990 12,218 64,295 1,110,413 854,326 
Lincoln 24 768 ‘ 24 32,079 24,525 
Mercury 5,488 6,542 4,525 21,421 308,772 230,195 
GENERAL MOTORS .. 38,026 49,802 27,597 153,894 2,799,613 2,130,653 
Buick .. 6,917 10,772 4,610 27,531 511,353 383,716 
Cadillac 1,910 7 1,135 7,578 103,468 98,162 
Chevrolet 18,548 23,868 14,634 75,524 1,385,280 1,053,181 
Oldsmobile 5,041 7,479 3,143 20,242 369,171 271,816 
Pontiac .... 5,610 7,676 4,075 23,019 430,341 323,778 
KAISER- FRAZER 1,248 3,670 970 4,915 135,975 91,048 
Frazer —— PASSES - Yotsnacale 16,217 _s..... 
Kaiser . 1,248 3,670 970 4,915 125,758 91,048 
CROSLEY 70 157 41 271 6,933 4,742 
HUDSON 711 3,114 166 877 =: 128,122 88,900 
NASH . i 3,180 3,576 2,371 9,588 173,365 148,906 
PACKARD . 1,425 2,909 1,117 6,980 62,393 71,673 
STUDEBAKER . aes: lgaadiaads 4,493 . 10,085 248,033 208,020 
WILLYS-OVERLAN D+ 509 605 360 1,818 35,224 25,076 
Total Cars, U. S. 87,378 124,337 65,184 360,355 6,171,843 5,037,772 
#Includes station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan, 1 Jan, 1 
Ended Same Ended Total to to 
Dee. 1, Week, Nov. 24, Nov., Dec. 2, Dec. 1, 
1951 1950 1951* 1951 1950* 1951* 
CHEVROLET 6,306 7,853 5,053 26,470 469,582 404,617 
CROSLEY 15 18 13 83 510 704 
DIAMOND T 125 171 94 515 6,127 7,108 
DIVCO .... 92 122 64 236 4,541 4,095 
DODGE ..... 3,819 2,781 2,720 15,602 111,334 158,794 
FEDERAL .. 60 48 187 1,604 2,421 
FORD 5,172 4,291 3,771 20,413 322,104 301,477 
GMC .... ee 2,662 607 1,580 9,606 100,611 118,869 
INTERNATIONAL 15 2,094 11 4,618 91,991 142,730 
MACK .... , 249 349 196 1,117 11,029 13,796 
REO ........ ; 240 303 331 1,360 7,874 13,500 
STUDEBAKER. .. 996 2,686 46,014 46,710 
WHITE ...... ‘ 398 312 1,707 13,175 15,118 
WILLYS-OV ERLAN D+ 2,087 893 1,457 8,419 43,384 89,481 
MISCELLANEOUS 286 127 204 1,184 9,263 14,966 
Total Trucks, U. S.... 21,526 20,605 15,854 94,203 1,239,143 1,334,436 
ae Cars, Trucks, 
U. oe 108,904 144,942 81,038 454,558 7,410,986 6,372,208 
Toh Cars, sateen 
Canada ...... val 7,778 6,326 6,239 32,200 362,001 382,030 
Grand Total 
Cars and Trucks, 
U. S. and Canada 116,682 151,268 87,277 486,758 7,772,987 6,754,238 





* Revised. 


Drive, Sterling, Nash, etc. 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 











John E. Whalen has succeeded | 
Moyer as manager of the Cleveland | 


region, which includes the sales 


areas of Pittsburgh, Wheeling, Co- | 


lumbus and Youngstown. 


Auto Stocks 





—_ Nov. 1951 

21 High Low | 
Chrysler 67% 66% 82% 65% | 
Crosley 2% 2% 5% 2% | 
GM 49% 495% 54 46 
Hudson 12% 12% 20% 12%) 
K-F 5% 6% 8% 5% 
Nash 19 19 22% 17%) 
Packard 4% 4% 6% 4% | 
Stude. 31% 313% 35% 25% 
Willys 8% 8% 12 7% | 
Average 22.50 22.30 


| 


Compiled from reports of trading on the | 


N. Y. Curb and N. Y. Stock Exchange. 


Inventor Wins Patent 


On ‘Knockproof’ Motor 


WASHINGTON. — The U. S. 
Court of Appeals has ordered 
the commissioner of patents to 
grant a patent to Neil O. Brod- 
erson, New York City inventor, 
on a “knockproof” automobile 
engine. 

Earlier, a district court had 
ruled that there was nothing 
new about the engine since pat- 
ents on 13 other “knockproof” 
engines had already been grant- 
ed. However, the higher court 
ruled that Broderson’s engine 
represented an achievement “the 
industry has sought for years.” 
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| Output 


(Continued from Page 1) 
!units short of their fourth-quarter 
| projections. They were about 40,000 
iears short building up to the pro- 
|duction levels permitted by NPA 
|in the third quarter of this year. 

In order to meet their indi- 
vidual production quotas for the 
last three months of this year, 
General Motors, Chrysler and 
Ford will have to turn out a com- 
bined total of 279,500 cars in De- 
cember, as compared with the 
326,000 they built in November. 
The Big Three firms should 
achieve their goals easily. 

As a group, the independents 
have schedules calling for 45,800 
cars in December, a sizeable in- 
crease over the 34,500 they account- 
ed for in November. If Studebaker 
does not encounter too much trou- 
ble in starting production of new 
models this month, the final De- 
cember total for the independents 
may be higher than 45,800 cars. 

Also, Hudson might build more 
than the 6,000 cars expected from 


|eision will 





in this month. 
* * * | 
i BANWHILS, truck production | 
struggles along toward the | 
best year’s total in history. Despite 
stoppages of truck output at Inter- 
national and Studebaker, it appears 
that slight increases in building 
at Chevrolet and Ford will carry 
the 1951 total over the 1,400,000 
mark. 

For the first 11 months of this 
year, total truck production in U. S. 
plants stands at 1,334,436. Decem- 
ber schedules should add at least 
85,000 units to that total. 

The best previous truck produc- 
tion year was 1948 when U. S. 
plants turned out 1,364,000. 

In prewar a 600,000-truck year 
was considered good. Now, however, 
truck makers say they can see a 
demand for at least 1,100,000 trucks 








annually through 1960. 
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‘Quotas Delayed by NPA | eo 





New Vehicle Cutbacks 
Seen Next Spring 


(Continued from Page 1) 


cars and 200,000 trucks, then, it is | 
revised to give some of the smaller | 
producers a better break. 

* * * } 
Bye oe with keeping an eye 

Aon the nation’s defense pro- 
gram, the Senate committee in a 
10,000-word report that was sharply 
critical of mobilization officials and 
industry, said: 

“Mobilization progress is not 
going well and we believe Congress 
and the public are entitled to be 
informed as to this fact.” 

Output of planes, tanks, ships 
and guns, it was said, “have 
fallen dangerously behind sched- 
ule.” 

In a statement accompanying the 
report, Sen. Johnson, committee 
chairman, said: 

“Under any circumstances we will 
have to have both guns and butter. 
But somebody is going to have to 
decide how much butter and how 
many guns. Furthermore, that de- 
have to be made in 
terms of national defense instead 
of the national appetite.” 

* * * 


ARLIER in the week, Mobiliza- 

tion Chief Wilson had told a 
joint Senate-House hearing that the 
nation’s overall mobilization job is 
proceeding on time. 

However, the Preparedness com- 
mittee’s report charged that de- 
fense officials have been revising 
production goals downward as de- 
liveries lagged, and called _ this 
“little short of fraud on the nation.” 

The committee recommended 
appointment of a new “procure- 
ment” czar, to hold broad powers 
in the defense department. It was 
suggested that this official might 
be designated as a new under- 
secretary of defense. 

In any event, the report empha- 





sized, defense work must get first 


claim and top priority rights to 


| believed, the quotas may be further | scarce materials, machine tools and 


manpower. 
Although forecasting further 


|production cuts after Apr. 1, 1952, 


Fleischmann added: 


* * co 
| HAVE little patience with those 
who suggest that military pro- 
duction and the shortage of metals 
in general would be helped by a 
complete shutdown of civilian pro- 
duction.” 

Fleischmann said that designing 
and the lack of machine tools are 
the major causes for slowdowns in 
military output. 

The Preparedness committee’s 
report charged that defense 
officials may have been lax in 
permitting more than a year to 
elapse after the Korean war be- 
fore restricting the supply of 
materials for civilian goods and 
banning the use of machine tools 
for design changes in automo- 
biles. 

“This and other steps are in the 
right direction,” the report said. 
“But they did not come soon 
enough, and we are by no means 
convinced that they go far enough.” 

* a + 


NPA Makes No Change 


In Truck Body Output 


WASHINGTON. — Production of 
96,000 truck bodies in the first 
quarter of next year will be author- 
ized by NPA, the agency announced 
last week. This is the same number 
it permitted the industry to build 
during the present quarter. The 
proposed authorization was given 
to representatives of the industry 
at a meeting with NPA officials 
here Tuesday. 
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Dealer 





Doings 








Workers and executives of Lau- 
rel C. Worman, Inc., Toledo, Willys 
and Packard distributor, held a 
dinner to honor Gladys Zelden, con- 
troller for the firm. The occasion 
was the announcement of her re- 
tirement after 12 years’ service. 

* * + 


Ehrman at Sunbeam-Talbot 

Gus O. Ehrman, formerly with 

Master Motors, Greenwich, Conn., 

has become general manager of 

Sunbeam-Talbot, British car dis- 

tributor in Boston. , 
* * 


University Motors Saved 
Philadelphia firemen forced open 
a rear door and saved the building 
of University Motors from any seri- 
ous damage. Fire had started from 
oil on the boiler room floor. Chemi- 
cals quickly extinguished the blaze. 
* * 


Brewer Bros. Holds Banquet 
In Honor of 35th Year 


Employes of Brewer Bros., Inc. 
(DeSoto - Plymouth - Mack - Reo), 
were feted at a banquet celebrat- 





FABULOUS NEW YORK MARKET 





ing the 35th anniversary of the 
Pittsfield (Mass.) automobile 
firm. 


Officers of the firm, which has | 


four branches, are: Gilbert M. 
Brewer, president; Theron H. 
Perkins, vice-president, and Earl 
J. Bemiss, treasurer. Bemiss is 
also on the board of directors 
along with Mollie S. Edgerly, Roy 
S. Perkins, Edward A. Brewer 
and Albert W. Rhoades. 

Rhoades and Bemiss are in 
charge of the Pittsfield branch; 
T. H, Perkins handles the North 
Adams, Mass., branch; R. S. 
Perkins has the Canaan, Conn., 
office, and the Burlington, Vt., 
branch is operated by Harold W. 
Ray and Ernest C. Harris. 

& 


Burglars Loot Richardson 


Burglars took $300 from the safe 
of Richardson Motor Co., 4530 Col- 
lege St., Beaumont, Tex. 


ob 
Chick on City Council 

George R. Chick, automobile 

dealer in Portsmouth, N. H., was 


FIRST SMNUAL RUNNING 


My Monarch Meovey” 


They're Off in the Monarch Medley— 





Monarch Buick Co., Inc., New York, inaugurated a novel sales contest at a breakfast 
recently. The contest is in the form of a race—The Monarch Medley Handicap—and 
all salesmen have been handicapped on the basis of 1951 performance. Joe Gale, 
president, has announced that $4,500 in prizes will be given to the winners. Many 


elected to the city council in the 
recent municipal election. 
* * * 


Oldsmobile Dealer Balsiger 


Elected Mayor in Berne, Ind. 
Forrest Balsiger, Oldsmobile deal- 
er in Berne, Ind., was elected may- 





or of Berne in the November elec- 


Buick regional and zone sales officials were present at the kick-off. 





| 





tion. A Democrat, Balsiger will take 
office Jan. 1. He has been a mem- 
ber of the city council for the past 
year. 
* * * 
Fire Damages 54 Motor 

Fire gutted the front of 54 Motor 
Co., Texhoma, Tex., but firemen 
kept the blaze from spreading to 
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The Magazine of New York Living 


the mechanical department. Henry 
F. Hitch jr. and Marcus Alexander 
are the owners. 
* x “* 

Ohio Legislative Committee 
Appointed by Williams 

Birkett L. Williams, Ford dealer 
in Cleveland and president of the 
Ohio Automobile Dealers Assn., has 
appointed the following legislativ« 
committee: One year: Willis J 
Hakes, Fostoria; Harry L. Bell 
Piqua, and Marcus Feder, Cleve 
land. Two years: H. K. Raney, Day 
ton; R. F. Rice, Bridgeport, and 
E. D. Hopper, Youngstown. Thre: 
years: Robert H. Eddy, Toledo; D. 
J. Towell, Akron, and R. E. Rein 
hold, Cincinnati. 

* 


"No Business Like...’ 


Meaney Feted by Colleagues 


On Fortieth Year 


To theatrical people “there’s no 
business like show business,” but 
to Richard J. Meaney, sales man- 
ager of Blue Ribbon Garage, Inc. 
(Dodge), Bridgeport, Conn., “there’s 
no business like the automobile 
business. It’s the greatest in the 
world,” he declares. 

Meaney, who has held only two 
jobs in his lifetime, both in the 
automobile field, observed his 40th 
anniversary with the Blue Ribbon 
firm in November. His associates 
honored him on this occasion with 
a testimonial at the Algonquin club. 

From a mechanic to his present 
key position—that’s the record of 
Meaney. He started with the firm 
jin 1911 and held only one other job 
previous to that, which was a step- 
Ping-stone to the auto industry, 
and that was with the old Locomo- 
tive plant here. 

* 


George-Asher Robbed 


Loot estimated at $200 to $300 
was stolen by thieves who broke 
into George-Asher Motor Co., St. 
J ohn, Kans. The burglars succeeded 
in their work despite the fact that 
the safe had a tear gas bomb at- 
tachment. 


* * * 
Mo-Kan Nash Fire 
Fire destroyed one car, damaged 
another and scorched part of the 
ceiling of Mo-Kan Nash Co., Atchi- 
son, Kans. The blaze is believed to 
have started from a welding spark. 


Matt Calovich is the owner of the 
| firm. 


Mohn Heads Honor Roll 


Of Pennsylvania Dealers 


Oscar M. Mohn, of Mohn Broth- 
ers, Lancaster, Pa., and a direc- 
tor of the Pennsylvania Automo- 
tive Assn., led the PAA member- 
| ship honor roll for the year end- 
ing Sept. 30, with five active and 
16 associate members for a total 
of 21 new members for the year, 
according to Claude S. Klugh, 
PAA general manager. 

Last year, L. A. Bloom, Bloom 
Motor Co., Scranton, newly elect- 
ed president of PAA, took top 
honors with a total of 19 new 
members. “Of interest is the fact,” 
Klugh said, “that 131 PAA mem- 
bers obtained at least one new 
member last year, while 138 ap- 
peared on our honor roll this 
year. Recognition plaques will be 
forwarded to all members who 
contributed in making this year 
the most successful in PAA 
history.” 





Northern Automobile Marks 


25 Years in Business 

A booklet giving the history of 
Northern Automobile Co., 202 W. 
Main, Bozeman, Montana, was pub- 
lished by the firm in observance of 
its 25th anniversary in November. 

President and general manager 
of the dealership is Charles W. 
Turner and department managers 


include: H. Dean Moore, general 
sales; Bob Oakland, used-cars: 
Harold Thompson, service, and 


Gene Stanley, parts. 


McNerin, Pontiac Dealer Hecd 
In San Francisco Area 


The San Francisco Metropolitan 
Bay ‘Area Pontiac Dealers Assn. 
has elected William MeNevin, head 
of Richmond Motor Co., Richmon4, 
president for the ensuing year, He 
succeeds George Daniels. 

Also elected were: Tom Ray, of 
Ray Pontiac, Alameda, vice-presi- 
dent; H. E. Jordan, Remmer £ 
Jordan, Oakland, second vice-pres'- 
dent, and H. D. Turman, Turmen 
Pontiac Co., San Francisco, se- 
retary-treasurer. 
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oodyear to Top Billion Mark .. . | 


Rubber Sales of Big 5 
Seen at Alltime High 


By Joseph E. Kuebler 


Staff Correspondent 


AKRON.—Sales of the rubber in-| 
istry’s Big Five for 1951 are esti- | 
iated at an alltime high of $3,500,- | 
00,000. The figure represented a 20 
percent jump from the $2,900,000,000 
recorded in 1950. 

B. F. Goodrich Co. in its nine- 
month report showed a business 
volume of $479,956,000, an increase 
of 23.4 percent over the same 
period last year. Profit was esti- 
mated at $24,500,000. 

It is apparent that four com- 
panies will top $600,000,000 in sales. 
Best guesses are that Goodrich’s 
total will wind up somewhere 
around $650,000,000; U. S. Rubber 
Co., near $850,000,000; Firestone 
Tire & Rubber Co., $900,000,000, and 
Goodyear Tire & Rubber Co. about 
$1,080,000,000. Goodyear, thus, will 
become rubber’s first billion-dollar 
company. 

Sales of General Tire & Rubber 
Co., the fifth of the Big Five, are 
figured in the neighborhood of 
$160,000,000. 

Goodrich’s nine-month report was 
issued following the monthly meet- 
ing of the board of directors in 
New York. The $24,500,000 profit 
was recorded after providing for 
taxes and estimated liability under 
the Renegotiation Act and provid- 
ing reserves of $3,000,000 for in- 
creased replacement cost of facili- 
ties. 

Income for the same period last 
year was $21,967,000, after allowing 
$31,319,000 for taxes and reserves 
of $8,000,000. 

This year’s income is equivalent 
to $5.75 per share of common 
after deducting the regular divi- 
dends on preferred. This com- 
pares with $5.20 per share earn- 
ings last year. These figures take 

into account Goodrich’s three- 
for-one stock split of last Jan. 10. 

Goodrich directors voted three 
dividends at the session. One was 
the regular quarterly of $1.25 per 
share on the $5 cumulative pre- 
ferred stock. 

Two dividends were authorized | 
on common stock—a regular quar- | 
terly of 50 cents a share and a 
special of 50 cents. This boosts 
Goodrich’s common payments for 
the year to $2.50 per share. 

Payment of all three dividends 
will be made Dec. 31 to stockhold- 
ers of record Dec. 7. 

Meanwhile, in Mansfield, di- 
rectors of Mansfield Tire & Rub- 
ber Co. voted three dividends on 





Boston Railroad Starts 


|Dec. 20 to stockholders of record 
|Dec. 10. 


|ers of record Dec. 15. The substan- 





Fast Truck Service 


SPRINGFIELD, Mass. — The 
Boston and Albany Railroad has 
inaugurated a new “Pacemaker” 
truck service in western Massa- 
chusetts, which is expected to 
lop 24 to 48 hours off the time 
on iless-than-carload lots of 
freight between the area and 
points as far west as Chicago. 

The self-evident bid to coun- 
ter the inroads of the trucking 
industry into railroad revenue 
will result in the new trucks 
with the “Pacemaker” insignia 
operating on weekdays out of the 
city; pickups and deliveries will 
be on a regular schedule. All 
freight picked up at the various 
stations will be trucked to the 
city and loaded on the west- 
bound Pacemaker freight train 
which will pull out early in the 
evening. 

Next day delivery is made on 
all shipments to Buffalo and 
points east, and second day de- 
livery on freight for west of 
Buffalo. 











WORLD'S 
LARGEST 








common stock. One was the reg- 
ular fourth quarter 25 cents, an- 
other was an extra 25 cents, and 
the third was a year-end dividend 
of $2.50. 

Previously Mansfield had paid $1 
a share so this boosts total divi- 
dends for the year on common to 
$4, a new high. These will be paid 


A 30-cent dividend also was au- 
thorized on the convertible, pre- 
ferred, payable Jan. 2 to sharehold- 


tial difference between the two 
dividends, plus the fact that pre- 
ferred is selling at almost double its 
call price of $23, leads to specula- 
tion that all preferred may be con- 
verted to common stock. 
Mansfield is an affiliate of Gen- 
erai Tire. | 





Long-Life Road Marker— 


This worker in New York City is install- 


has been described 
traffic guide line. 


ing what 
“permanent” 


ruptions due to periodic 
fading traffic lines —{Acme photo.) 








@ Remember how fenders and other sheet metal parts used to arrive? 
If you were a car dealer prior to 1947, probably you can still picture 
shipments of doors, decks, hoods and fenders from the factory with the 
big dents, little dings and deep scratches. It cost you a lot of time 
and money to put those parts back into shape—and the red tape of 
getting adjustments from the rail or truck people was endless. 


@ But perhaps you will also realize that damage of this kind doesn’t 
happen any more. For this you can thank the men at the factories 
who have so thoughtfully adopted Cadwrap 
saving you time and money. Practically all of the car and truck 
manufacturers now use this unique, patented, cushion-type 
protection when shipping sheet metal parts to their dealers. 
While there is a saving to the factory, because the parts 
handle easier, nest better and cost less to ship—the big ad- 

is getting the part to you without 

at took so much of your service 


vantage of Cadwrap 


needing the repairs f 
department profits. 


@ When you see parts, protected by that heavy, 


tough, creped paper with the excelsior cushioning, 
in your service department—please remember 
your friends at the factory—for that is not 

ordinary wrapping—but 
the factories use it because it helps you— 


their dealer. 


YOU MUST KNOW Cadwrap 


You may not have known 


dealers now receive sheet metal parts from their factories 


wrapped in CADWRAP. 


fenders, it is now used on all such items as doors, decks, 


hoods, fenders, etc. 


WHAT IS Cadwrap? 


It is a patented wrapping consisting of tough, extra- 
heavy, creped paper laminated to excelsior cushioning 
pads. Because it conforms to the shape of the part, it is 
easily handled and fastened in place. 


WHAT ARE Cadclips? 


A patented metal device which slips over the doubled 
edge of CADWRAP and is easily clipped in place. They 


—and 


Cadwrap 


its name until now, but most 


First developed to protect 


eliminate the unhandy wire or cords formerly used, mak- 
ing the parts easy to handle and perhaps, most important, 
cut down storage space because they nest so well. 


Cadwrap anv Cadclips art MANUFACTURED BY 





a The Cleveland meeting 
It is a 
plasticized stripe. Is designed to reduce 
highway maintenance expense. Perma-Line 
is also expected to eliminate traffic dis- 
repainting of 


as a means of 
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| Bricker to Speak 
At USCC Parley 


‘On Transport 


WASHINGTON.—Sen. John W. 
Bricker and Interstate Commerce 
| Commissioner Hugh W. Cross will 
join shipper and carrier executives 
|in a discussion of national trans- 
portation issues at the U. S. Cham- 
|ber of Commerce midwest trans- 
| portation conference in Cleveland 
| Dec. 12-13. 
| Host will be the Cleveland Cham- 
ber of commerce. 

Bricker is co-author of a recent 
report of the Senate Interstate and 
Foreign Commerce committee on 
government transportation policy. 
He will address the conference 
luncheon Dec. 12 on “Changes Re- 
quired in Our Transport Policies.” 
| Cross will speak at the opening 
session on “Congressional vs. Ex- 
ecutive Control of Transportation.” 
is the 
third of a series of regional trans- 





the USCC. Purposes of the confer- 
ences are: to acquaint those at- 
tending with timely transportation 
| activities in Washington; to permit 








‘ 


portation conferences sponsored by | 


Patent pending 


! 


33 
Vv 
all transport interests to make 
their views known, and to assist 


the chamber’s transportation com- 
mittee in developing national poli- 
cies. Chairman of the committee is 
Evans A. Nash, of Oklahoma City. 


Seiberling Is 30 


Party in Akron Fetes 
Older Workers 


AKRON.—Seiberling Rubber cele- 
brated its 30th anniversary Nov. 15 
| with a party co-sponsored by the 
;}company and its 25-year club. 
Forty Seiberling employes who 
| joined the company in its first three 
months of operation and who are 
|still on the payroll, received special 
tribute during the ceremony. 

Included in this group of “charter 
members” were the first two per- 
sons hired by F. A. Seiberling after 
he left Goodyear Tire & Rubber Co. 
to start a new company. They were 
Anna N. Johnson, now secretary to 





President J. P. Seiberling, and 
Charles A. Reed, general sales 
manager, 


| 
| Wondering how new-car and truck produc- 
| tion and sales are making out? AUTOMO- 
| TIVE NEWS gives you the entire story every 
| week throughout the year. 








. 







Bo, 
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SHIPMENTS OF FENDERS USING CadW/ap WITH 
Cadclips are easier 





TO HANDLE AND NEST 


CADILLAC PRODUCTS, INC. 


2300 GAINSBORO AVENUE 


FERNDALE 20, MICH. 
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U.C. Parley Told of Tight Market 


(Continued from Page 1) 
which they said actually results in 
a 12 to 18 percent depreciation in 
prices instead of the 6 percent 
announced by OPS. 

After “harmonizing” guidebook 
prices with “other marketing 
data,” OPS lumped radios and 
heaters into the ceiling prices, 
the directors said. 

Another resolution urged that the 
Federal Trade Commission call a 
trade practice conference to study | 
the practicability of eliminating the | 
FTC rules on automobile instal- | 
ment contracts. 

* * * 

T WAS stated that the rules im- 

pose an unnecessary burden on 
dealers since they represent a du- 
plication of existing state regula- 
tions. 


Several dealers at the convention | 


indicated that Regulation W was 
the great barrier to sales, some 
estimating that it is cutting the 
used-car market in half. 

One speaker, William J. Chey- 
ney, executive vice-president of 
the National Foundation for Con- 
sumer Credit, attacked Regula- 


three other departments of their 
business—used cars, service and 
parts and accessories. 

“Retailing of used cars,” Keller 
said, “offers the best prospect of 
increased revenue.” 

For the used-car dealer view on 
this, Yale Simons, a Michigan di- 
rector for NUCDA, asserted that 
the used-car dealer does not worry 
about such competition. He said 
that the used car is the merchan- | 
dise a used-car dealer concentrates 
|all his efforts oh, while to the new- 
car dealer it is only a sideline. 
|}used-car dealers should be em- 
braced in one association since 
they have many mutual problems. 

+ * * 


HILE attendance at the con- 
vention was under expectations 
-125 dealers and 64 wives, it was 
noted that nearly all those regis- 
tered attended sessions and cooper- 
ated effectively on business. 
Walter Wilson, Dallas, outgoing 
president, pointed out that mem- 
bership had been increased 42 
percent in the last year. 
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|told the delegates that Congress 
| MeCrea suggested that new and | 











ton, former NUCDA counsel and 
moderator at a dealer forum, point- 
ed out that in its five-year history 
the association had _ successfully 
weathered every crisis. 

In its resolutions on Regulation 
W, NUCDA pointed out that used 
cars are essential to workers, yet) 
with income taxes and the cost of 
living rising they are unable to}! 
meet the 18-month terms. 

* + * 


EP. CHESTER B. McMULLEN, 
Democrat of Clearwater, Fla., 





Mobilizer Wilson Visits Willys— 


While in Toledo to speak at a chamber of commerce luncheon, Charles E. Wilson, 
the nation's defense mobilizer, was guest of Willys-Overland for a tour of the plant, 
|home of the military Jeep. In addition, Wilson drove production models of the cur 
lrent military Jeep and the new Aero Willys passenger sedan, expected to be revealed 
| publicly before the year-end. As a result of aerodynamic design Willys reports sub- 
stantial fuel and metal economy for its all-new car, the first passenger sedan the 
Toledo firm has marketed since converting its plant to Jeep and war production in 
1942. Standing at the end of the company’s final assembly lines from where rolled 
new passenger sedans, the military Jeep and the firm's utility line of station wagons, 
trucks and civilian Jeeps, Wilson addressed factory employes. Appearing with Wilson 
was his price stabilizer, former Toledo Mayor Michael V. DiSalle. Hosts for the occa- 
sion were Ward M. Canaday, Willys-Overland president and chairman, and Raymond 
R. Rausch, vice-president and executive assistant to the president. 


recognizes the essentiality of the 
auto to workers. 

“I don’t see why Regulation W 
shouldn’t allow 24 months on cars,” 
he said. 

Clarke L. Fauver, FRB staff 
member in charge of Regulation 
W, took issue with Cheyney, as- 
serting that payments on instal- 
ment purchases do not offset 
expansion of consumer credit. 

He pointed out that the FRB is 
privately owned by 7,000 member 
banks and devoted to the private 
enterprise system. 





Joseph B. Danzansky, Washing- 





However, he added that the goal 
of Regulation W is to curtail credit 
and it is doing that job. On the 
other hand, he said that the FRB 
has no intention of being inflexible. 

* * * 


tion W as inflationary, rather 
than deflationary. 

He asserted that it had led to 
the failure of the government E 
bond program and had brought 
huge inroads in savings. In addi- 
tion, he held up instalment plan 
buying as one of the most effective 
weapons against “isms” by helping 
the common man to possess the 
things he wants and needs. He 
urged auto makers and dealers to 


help promote this idea. 
* * * 


Rose Manages 


Wagner Auto Sales 


ST. LOUIS. — Wagner Electric 
Corp. announces appointment of 
Jack Rose to the position of sales 
manager of its 
automotive equip- 
ment division. 
Rose has been 
with Wagner 
since 1919 in vari- 
ous. supervisory 
capacities. 

After a period 
of service in Wag- 
ner’s Detroit serv- 
ice branch and 


er S. O'MALLEY, special 


OPS was well aware of the fact 
that the new ceiling prices on used 
cars were higher than the present 
market. 

However, he said, they provide 
a form of insurance against in- 
flationary pressures which might 
develop. 

With respect to the new ceilings, 
dealers were critical of the provi- 
sion which made no allowance for 
radios and heaters as extra equip- 
as direct factory |ment. By resolution, they said this 
representative for | was an invitation to chiselling and 
Rose transferred to ben 4 urged OPS to modify the 
order. 


tiem prospect of greater competi- 
tion in the auto business was 
brought up by two new-car repre- 
sentatives, who addressed the con- 
vention, William A. Keller, national 
used-car manager for  Lincoln- 
Mercury, and Walter A. McCrae 
sr., Ford dealer of Jacksonville, Fla. 

Keller asserted that with the 
decline in new-car production, 
new-car dealers must look to the 








_ J. R. Rose 
Studebaker, 
Wagner in St. Louis. 








In ion, DAG MAR vas a Gv 






More than a quarter of a century ago, the body beautiful was that of a CAR by the 
name of DAGMAR. Other popular stars in the car field were: BRUSH, BLACK 
CROW, APPERSON JACK RABBIT, KISSEL KAR, CASE, PREMIER, PIERCE- 
ARROW, MARMON, WINTON, MOON, GERONIMO, HERRESHOFF, 
KOINGSLOW, PUNGO-FINCH, BUGMOBILE, HAZARD, DEWABOUT 
ROACH, and 1745 others. 
All of these cars are listed in this, the only compilation of its kind in existence. 
This 16-page, 81" x 11” book is an important historical reference. You will 
find it most interesting . . . even entertaining. 
Offered without charge to those subscribing to the RED BOOK or our 
other services at this time while we are celebrating our 40th Anniversary. 


Ve Red Book must be good to have served GO -~— / 


Of the 1775 makes of automobiles, only 12 of those produced 40 years ago, have survived! 
The RED BOOK, founded 40 years ago, is still going strong because of the benefits to sub- 
scribers. Each of the three sectional issues contains: (APPLICABLE TO YOUR AREA) 
Cash value and finance figures; ie, e base or wholesale figures; average going market 
values; OPS Ceiling Prices—Maximum Regulation W Loan Values; also factory prices on all 
cars. You are furnished serial numbers; motor numbers; weights; detailed specification 
data, including insurance symbols. Includes truck appraisals on vehicles up to 112 tons 
inclusive. A complete and comprehensive service, conveniently arranged for dys | 
reference, published in pocket size. A complete new guide planned for every 60 days 


OFFICIAL RECOGNITION 


The RED BOOK and The BLUE BOOK have been designated, among other appraisal 

guides, by the Board of Governors of the Federal Reserve Syeeem for the pertees of 
gulation W governing installment financing. The RED BOOK and BLUE 

BOOK will contain the current OPS Ceiling Prices for the subscriber's guidance. 


Dependable Valuation Made “National” Reputation 
; Special 


RED BOOK Regional Pocket Edition 
Single Subscription—all issues........... poaleee GO th 









-$ 7.00 


2 or More Subscriptions—each.............. scone Se 
BLUE BOOK EXECUTIVES EDITION rbuniversary Offer The BLUE BOOK combines 
Nation-wide Approisals— GIVEN! Free with new sub- a pan rau. — 
Single Subscription—all issues... .. doeesudonssess $12.00 scription, “AUTO-BIOG- ence. Desk Size, 8% x 11’, 
2 or More Subscriptions—each.........++eeeeeees 10.00 + ase. valeonee himosical leatherette cover. Fine for 
For 40 years our policy has been: SATISFACTION GUARANTEED OR MONEY BACK. a eer, See Se oe tees 
BLUE BOOK today! 


DO THIS! Clip and attach this to fegrasbond (or mention 
fh ad in AUTOMOTIVE NEWS), use as coupon, 
writing on margin below, or paste on postal. 


NATIONAL USED CAR MARKET REPORT, Inc. 


RED BOOK and BLUE BOOK Used Car Appraisal Guides— 
National Auto Parts & Labor Manual. 


900 SOUTH WABASH AVE., CHICAGO 5, ILL. 





Acceptance of Free ‘Auto-Biography"’ 


Sure I can use THE RED BOOK (or pLus ef 
s00%) to benefit. Sure, I want the “AU 
OGRAP PHY” (sent Sree with subscription). .| 
Bat all to name and address furnished. C eck 
enclosed (or send COD). | 








assistant to the director of price | 
stabilization, told the dealers that) 


D’Angelo Winds Up 


Testimony; Jack 
Designer on Stand 


ing antitrust suit brought against 
Ford by Harry Ferguson, British 
tractor inventor, for $341,600,000, 
Horace D’Angelo, executive vice- 
president of Harry Ferguson, Inc., 
has concluded his testimony after 
40 court days on the stand. D’An- 
gelo took the stand last Apr. 16, 
and finished his testimony on Nov. 
21. During his 40 days on the stand 
D’Angelo was cross-examined by 
the Ford lawyers for 35 days. 

Since Nov. 21, Thomas Poor, 
mayor of Olathe, Kans., has been 
on the stand. Poor is the manufac- 
turer, designer and producer of a 
tractor jack, 75 to 80 percent of 
whose sales are now made through 
Dearborn Motors Corp., a subsidiary 
of Ford. 

Poor testified that he was threat- 
ened by Ford representatives. He 
contended that they maintained if 
he would not cooperate with them, 
and sell his jack through their out- 
lets, they would copy his jack and 
| sell it through their own outlets. 
| Subsequently, Poor said, he signed 
a contract with Ford for the distri- 
bution and handling of his jack, and 





at the same time became a new-car 


Referee Asks 
Reorganization 


Plan for Otis 


| CLEVELAND.—A 30-page_rec- 
|ommendation that Otis and Co., in- 
|vestment firm here, be allowed to 
|reorganize was presented to Fed- 
eral Judge Emerich B. Freed by 
| Carl D. Friebolin, referee in bank- 
|ruptey last week. 
| This recommendation temporarily 
{blocks the efforts of Kaiser- 
| Frazer to have Otis and Co. thrown 
|into receivership in Delaware. The 
Ae company was recently award- 
ed a $3,120,743 damage suit against 
|Otis for withdrawing from an un- 
| derwriting agreement in 1948. 
Kaiser-Frazer now has 13 days to 
| file an objection to the reorganiza- 
|tion recommendation. Judge Freed 
|will then rule on whether to deny 
lor affirm the plan. 
Friebolin said that there was a 
reasonable possibility that a satis- 
|factory reorganization plan could 
|be worked out. Following Chapter 
'10 of the National Bankruptcy Act 
| would best serve the interests of all 
concerned, he said. 


‘GMC Chiefs Meet 
Midwest Dealers 


ST. PAUL.—GMC dealers in Min- 
nesota, North and South Dakota, 
Montana and parts of Wisconsin, 
Iowa and Wyoming will attend a 
meeting here today (Dec. 3) with 
officials from the GMC plant at 
Pontiac and GMC regional and 
zone offices. 











!and tractor dealer for Ford in his 


| 


home town. 
This was in 1947. In 1948, Poor 


| related, he canceled his dealership 
| with Ford, although they wanted to 


NEW YORK.—In the continu-| 


continue to distribute his tractor 
jack. 

Poor said he canceled his deal- 
ership when Ford representatives 
asked him to sign a statement say- 
ing that he had not been coerced 
into his association with Ford, and 
felt it his duty to testify at this 
time, in spite of the fact that Ford 
still handles the major portion of 
his business. 

Poor was Olympic high jump 
champ at the Paris Olympic games 
of 1924. He has concluded his direct 
testimony and awaited cross-exam- 
ination by Ford lawyers. 





Thomas in Australia 

DETROIT.—C. B. Thomas, presi- 
dent of the Export division of 
Chrysler Corp., has left by air for 
Australia for a series of confer- 
ences with the management of 
three plants of the newly organ- 
ized Chrysler Australia, Ltd. He will 
return late in December. 


NEW! xr"way 
TALKING SYSTEM 





Just Plug Them In — Requires No Wiring 
NO INSTALLATION — PORTABLE 
| 





. 








RECEIVE MESSAGES FROM ANY PART OF 
THE BUILDING—ANSWER WITH JUST 
THE FLIP OF A SWITCH 
Instant communication between separated 
sections—move it from place to place as 

the need arises. Anyone can operate it 
completely safe. 

oa Steps — Saves Time 

Saves Money — Saves Worry 
GARAGES From office or show room to 
mechanics, stock room, storage area, other 
floors. 
HOMES—From garage, workshop, nursery, 
kitchen, den, basement, attic—to any other 
room in the house. 
HOSPITALS—From sick room to nurses’ 
station, or elsewhere. 

OFFICES —- FACTORIES —- WAREHOUSES 
RESTAURANTS — STORES — MARKETS 
SCHOOLS — CAMPS — FARMS 
VOCATRON is a two-way inter-communi- 
cation system that operates on the carrier 
principle. It uses for communication the 
electric circuits that are now in your build- 
ing, the ones you are already using for 
lighting. System utilizes 2, 3 or more units 
—ranges up to half mile between main 
power line transformers are possible. Spe- 
cial noise-suppressing, static- eliminating 
circuit. Exceptional tone qualities and voice 
reproduction. 3 position talk-listen switch. 
Easier than a radio to operate. Uses no 
more electricity than a small light bulb, 
23 watts. AC or DC, 25-60 cycles, 110 
volts, (150 to 250 volt system available on 
request. Specify voltage. $2.50 extra per 
unit for special line cord.) Cabinets of 
sturdy plastic, Grey crackle finish, 6%” x 

44%” x 4%”. Wt. 3% Ibs. 
$79.50 per pair. Additional units $39.75 ea. 
We pay shipping charges. All prices include 
tax. IMMEDIATE DELIVERY. 
GUARANTEED 
Satisfaction or your money back 
Send Check or Money ont" be 


CARNAGEY’ § Gunmen. ro "York 


Telephone: Tarrytown 4-0624 
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‘Dual-Range Hydra-Matic Added . . . | 


Pontiac Holds Prices 
1 On Facelifted ’52s 





Featured in New Pontiac Models 





A 





| 
, |PONTIAC’S 1952 offerings, em-|radiator grille and trunk handles. | 
bodying only minor appearance| For 1952 Pontiac will offer five) 
‘ lchanges but offering a new dual-|standard, five deluxe and one super | 
7 -» |range Hydra-Matic, are being/deluxe model—the Catalina. Pon-| 
4 ; |shown throughout the eastern part /tiac introduced its 1951 line in 15 
e of the country at dealerships to-|different models, but eventually 
< day (Dec. 3). There is no price|deleted those with “fast - back” 
7 change. styling. 
S Pontiac dealers in the western ee Sis 


_ aK 


Ee 


1952 Four-Door Sedan— 

First of the General Motors divisions to announce 1952 models, Pontiac is showing 
this four-door sedan today (Dec. 3) in the eastern U. S. According to the company, the 
new models have a new ‘power train,"’ engineered to coordinate a higher compression 


part of the nation aren’t sched- 
uled to raise their curtains on the 
new models until next Monday 
(Dec. 10). 

Basic styling changes 
Pontiacs include a revised edition 


ECHANICALLY, Pontiac re- 
ports, its 1952 cars feature “an 
entirely new power train with a 
high compression engine, the new 
dual-range Hydra-Matic drive and 
a low-reduction axle.” Buyers will 





New Feathers— 


Pontiac's Indian has a new headdress 


in 1952 





» - oe 



























































d engine, new Hydra-Matic transmission, and low rear axle ratio on all Hydra-Matic of the indian head ornament, new |still have their choice of either six |°" 1952 models. The well-known hood 
D- equipped models. The four-door is one of 11 new models. | mouldings and modifications in the | or eight-cylinder powerplants. seo hs ae Rane ed ; ~~ 
je er aa 6 Dual-range Hydra- Matic, says eatures to be recognized, but the “new 
™ Pontiac, offers potential buyers a feathers"’ add a modern touch of stream- 
279 I-H Dealers Given completely automatic transmission lining, says ee ; 

‘ 7 with two optional driving ranges. 

n Plaques in Sales Drive Each rane fo said to ave indi. and a reflector for better illumina- 

a- CHICAGO.—A total of 279 vidual characteristics adaptable to/|tion. 

id International motor truck deal- a variety of driving conditions. The copper savings came by dis- 
ers, winners in International | One range has the normal first, {continuing the light’s extension 
Harvester’s national “Wind up | second, third and fourth Hydra- |cord and fixing the entire unit to 

is a Winner” final quarter truck Matic gear speeds, for country (the front part of the dash, 
sales campaign, have been pre- and boulevard driving. The sec- | jhterior colors in the 1952 Pon- 

él sented with plaques in recogni- ond is described by Pontiac as @ |tiacs have been selected to harmon- 

P tion of their outstanding sales new" first, eccona and third ize with the color of the entire car. 

od efforts, it was announced by W. gear range for driving in con- |Tyside color schemes will be avail- 

or K. Perkins, truck sales manager. arent Bo cagy scaeae. hilly and | able in grey, blue or green. 

1. “The sales campaign, in which |New ‘Power Train’ Alignment— "When diving ri ies tenhes range Pontiac’s standard models for 

“ International truck dealers and ' as = bist : : Pontiac says. high gear operation| 1952 include four-door and two- 

% branches participated was ex- Its re-engineered ‘power train,"’ consisting of a higher compression engine, dual- i i oe - = sowing * ts door sedans with six-passenger 

+ tremely successful,” Perkins said. range Hydra-Matic transmission, and low (3.08 to » _— axle ratio, will result in claimed, with’ the new range the capacity; a three seater station 

d pan maximum fuel economy and performance under all driving conditions, Pontiac says. |rear axle ratio is lower than that} W@80n; two passenger delivery 

is es a 7 ==" of any standard axle used today| #"d four-door sedan taxicab. 

7 D l Ne 2 D dli in American cars. San in the Deluxe offering 

" * *£ * are four-door and two-door six pas- 

ea er. s ear ea times PONTIAC says the low reduction |senger sedans; a convertible, the 
1p Ui d Ne P * C. d range permits the car to accel- ge — — station wagon 
ved erate more quickly, and at the same | With two seats and a six-passenger 

. n er ew r ice O e time assists in braking. Other ad- | capacity. 

° vantages claimed are quieter opera- 

(Continued from Page 2) tion better fuel economy and 
statement to the effect that new-| formula to new cars and other com- driving “more nearly approaching Defense Contracts 
car makers and dealers can charge | modities would be issued “shortly.” the effect of coasting.” : 

si- lower amounts than those author-| The Capehart amendment, per- Another improvement claimed Of GMC Repor ted 

at ized under Regulations 1 and 83. | mitting manufacturers to apply for for Pontiac’s 1952 Hydra-Matic omne 

“dl OPS also clarified the excise-tax|cost relief up to July 26, 1951, concerns tho “Lo” range. This At $30 Million 

oa amendment to CPR 1, allowing the |already has been applied to regu- has been changed so that = PONTIAC.—GMC T 

° higher impost to be passed along! lations covering new trucks, auto- the control lever position at “Lo, Ree -—GMC Truck & Coach 

n- by auto equipment and parts man- start and drive is in second gear | division has since June, 1950, com- 


ufacturers, accustomed to including 
the federal charge as part of their 
price billings. The tax amount will 
not have to be separately stated 
by these makers. 

: * . 


ORD and Dodge joined in the 
conversion-steel truck price in- 


motive parts and tires. 
. * ” 


UTO manufacturers also are ex- 

pected to obtain provisions al- 
lowing price adjustments for use 
of higher-cost conversion steel. The 
Capehart formula affects plant 
overhead expenses, as well as labor 
and materials costs. 





Dual Hydra-Matic— 


The selection indicator of the new dual 
Hydra-Matic transmission in the ‘52 Pon- 


only. 

Pontiac says this feature will be 
advantageous when starting on icy 
roads, 

In connection with its new Hy- 
dra-Matic, Pontiac reports it has 
moved into top position in the in- 
dustry with a compression ratio of 


pleted or contracted for approxi- 
mately $30,000,000 
worth of regular 
commercial trucks 
for the armed 
services and other 
government agen- 
cies involved in 


national defense, 


ing initi 7.7 to 1. With this compression nat 
E pe a ‘cee Bg cei Pago In a sharp exchange with Sen. |tiac shows the additional ranges available | ratio the horsepower of the Pontiac it is announced by 
— average of less than 1 percent, from | C@Pehart, Indiana Republican, who |to meet varying driving conditions. At left |Six has been increased from 100 to Roger M. Kyes, 


$2 to $20; Dodge, an average of 
1.14 percent, or $20.41, and Chev- 
rolet, an average of 1.8 percent, or 
$18 to $35. 

The Dodge truck increases 
amounted to 1.46 percent on %-ton 
through one-ton, % percent on 1%- 
ton and two-ton and % percent on 
2%-ton through four-ton. 

Other truck builders, including 
GMC and Harvester, reported 
they were not planning any price- 
increase requests because they 








accused OPS of taking too much 
time to put his pricing formula 
into effect, DiSalle pointed out that 
Congress spent three months in 
debating the senator’s proposal for 
broader cost relief. 
Washingtonians generally be- 
lieve that OPS delayed actions 
under the Capehart clause, pend- 
ing outcome of repealer attempts 
inspired by President Truman 
after the Defense Production Act 


of “Dr,” is the 1-2-3-4 driving range for 
boulevard or country driving, and at the 
right is the 1-2-3 driving range for opera- 
tion in traffic. 


Helping Hand 


Chicago’s Cleary Advises 
Denver on Show 


DENVER.—When: it comes to 
putting on an auto show, Edward 








102 horsepower at 3,400 rpm., and 
on the eight from 118 to 122 horse- 
power at 3,600 rpm. 

* * * 
ONTIAC says smoother shifting 
in its Hydra-Matic has been 
obtained through the introduction 
of a new timing valve in the valve 
body. It is said to be easier to rock 
the car because the shift is more 
readily made from “Lo” to “R” due 
to an exhaust valve in the rear 
servo. 


general manager. 
This has en- 
abled hundreds of 
outside suppliers 
to share in the defense work, which 
involves nearly 9,000 truck units of 
all sizes and types, without the 
necessity of obtaining new tooling 
equipment, Kyes said. The units 
are for the Army, Air Force, Navy, 
Coast Guard, Corps of Engineers 
and Atomic Energy Commission. 





Roger M. Kyes 








; of 1951 became law last Septem- : Pontiac’s 1952 models will be 
use little conversion steel. Har- ‘ a L. Cleary, manager of the Chica- P 3 
= vester slashed truck prices last | Der. A modification plan failed | >, automobile Trade Assn., doesn’t ge with the smaller Pi Atlanta D ealers 
summer, when issuance of CPR | °f enactment before Congress (worry about government restrictions te gah Basen put =. nae si id Pla > A | 
ted 30 brought increases to Chevro- | 2djourned. on new models, and “the auto in- “4 re ee 08 Recirl sane nning nnua 
Ab let, Dodge and Ford. Elsewhere in the Capital, officials | dustry isn’t planning on going out p> e - same from the standpoin 
In a report last week to Congress’|of the OPS Automotive branch of business.” S pee P ar le Dec. 12 
Joint Committee on Defense Pro- | still hopeful Thursd that / A detail change on the 1952 
oint Committee : still were hopefu ursday tha Cleary, who directs the annual| Pontiacs is a redesigned manifold ti 
” duction, OPS Chief Michael V. Di- |Special Orders for all makes could | shows in Chicago, arrived here to| heat sad eal haft. Thi ATLANTA.—The annual meeting 
her Salle said a General Overriding|be issued before Dec. 10, but/jend a hand to John W. Hyer, gen- an aly e ks the ° adh ° } “ and banquet of the Atlanta Auto- 
Regulation adapting the Capehart | NADA’s bulletin to dealers observed | era] chairman of Denver's forth-| pore, Das te advantage Of |mobile Assn. will be held on Dec. 
ath that: simplifying assembly procedure |12 at the Biltmore hotel, it was 
gd “Unti i ial — oe as well as conserving material. | announced last week by the asso- 
Packard Names Until OPS issues these special) The show will be the first this| The new design eliminates the| ciati 
ne orders under this Regulation (CPR | ,; : ‘ - ciation. 
83). deal hould : ili city will stage since 1941. To be|need for a cotter pin, a matter of} Wore than 400 members, sales- 
ES ), dealers should use the ceiling | heid in the new Denver coliseum, it|some significance when projected 
s aies ea rices they had in effect Oct. 15,|,,; ’ : men and lady guests are expected 
” © ( 4a th sles © Pl will feature about 100 autos, 35|/over and entire model run. to attend the annual affair, and 
nt DETROIT. —C. W. Frothingham | (+ Frege om)” o ss trucks and special transportation es entertainment and a full day of 
rier has been promoted to New York 4 cw exhibits including speed boats. T EXTRA cost, Pontiac’s 1952) ojections and reports is planned. 
ild- zone general manager for Packard, : Hyer said he hopes to attract na- buyers may have a motor driv-| The Emory Glee Club, of nearby 
for succeeding Roy [pEALERS also must post ceilings | tionally known entertainers as a|en antenna in radio-equipped cars.|®mory University, will give a con- 
a Abernethy, re- for all extra, special and op-| special feature of the exposition. |This antenna is located in the same |cert for the event, and a drawing 
spe- cently named as- tional equipment. The Packard| Tom Braden, secretary of the position as on 1951 models, but is| will be conducted for prizes offered 
ing sistant general Special Order contained ceilings for | penyer Automobile Dealers Assn equipped with a motor and interior by the members. A dance will be 
sales manager at all equipment extras in that line. has been named manager for the controls which permit it to be | held in the evening. 
no the Packard fac- The new invoices, additionally, |show, while Arthur Kumpf, of |‘@ised or lowered from within the| Past presidents of the association 
= tory in Detroit. must list the tradein allowance |Kumpf Motors (Lincoln-Mercury), |°#"S: : will serve as reception committee. 
= Frothingham and finance charges, plus the |is chairman of the floor plan and| . Also, at extra cost, Pontiac | The association was formed in 1912, 
per has full charge name of the finance company, |€Xhibits committee. joins the growing list of makers |and has been functioning continu- 
ot of both wholesale to offer tinted, heat and glare-re- | ously since that time. 
x and company- method of payment and cash . sisting safety glass. On Pontiacs eau Se 
di owned retail sales down payment. John Dehn’s Estate this glass will be called “E-Z ; us 
ade and service oper- “Sui ‘au., | OPS plans to study Form 98 re-| BUFFALO.—John D. Dehn, for-| Eye.” $200,000 Fire at Knight 


York 











ations in the New 
York zone, which comprises ap- 
proximately 100 dealers in lower 
New York state, Connecticut and 
northern New Jersey. 


ports with a view towards readjust- 
ing the ceilings on preparation-and- 
conditioning charges. NADA re- 
quested a duplicate copy of the 
Form 98 report from its members. 





mer south Buffalo automobile 
dealer, left an estate of $96,988, a 
state tax appraisal revealed. He 
died May 22. The sole beneficiary 





Pontiac has made a change in its 
underhood light which has resulted 
in a considerable saving of copper 
wiring. The underhood lamp has 





is his widow, Harriett L. Dehn. 


AURORA, IIl.—Twenty-five auto- 
mobiles were destroyed in a $200,- 
000 fire that swept the Ralph 
Knight Chevrolet, Inc., dealership 





been redesigned to include a lens 


230 S. Broadway. 
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| In the 


Introduced by Bayliss L. Spivey, 
|a recommendation to enact an au- 
tomobile financial responsibility law 
jin South Carolina will be sent to 
the general assembly by the state 
highway department. 

Under the law, automobile own- 
ers and drivers will be required to 
prove they can post a minimum 


owner or his car is involved in an 
accident. 


® aa 
ae * * 


Brody Named— 

Hy Brody (left), new president of the 
Dodge Dealers Assn. of Chicago, gets a 
hearty handshake from retiring president 
C. N. Cofoid at a luncheon party in which 
the gavel officially changed hands. 


Compulsory Auto Insurance 
In Wisconsin Opposed 


Compulsory automobile insur- 
ance law in Wisconsin would 
probably create 150,000 new poli- 
___| ey-holders in the state, but the 
proposition seems to be a poor 
bargain, auto insurance com- 
panies say. 

Representatives of the insur- 
ance business expressed over- 
whelming opposition to the idea 
as they testified before a state 





Kropp Output Up 
CHICAGO. —Kropp Forge Ord- 
nance Co., wholly owned subsidiary 
of Kropp Forge Co., Chicago, is 
producing at the rate of $700,000 a 
month in its plant at Melvindale, 


Mich., near Detroit, Roy A. Kropp,| legislative committee studying 
president of the parent company,| safety and motor vehicle acci- 
announced last week. He added! dents. 

that the output will be stepped up Insurance spokesmen argued 





to $1,000,000 monthly by Jan. 1. that a stronger safety program is 
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IT’S GREAT TO BE A FORD DEALER 7~. : 











‘PEDRO, WHAT WE NEED 1c A FORD CouRIER! ‘ 
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CPR 94-3 
CEILING PRICE 


TAGS —» = LABELS 
tf Serer e PSO $ 2.00 
aa oe ee 3.95 
UE ssh nd eh ahd ere 4.95 
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Nee 5000 15.00 


ORDER DIRECT FROM 
COMFORT SPECIALTY CO. 


200 South 7th St., St. Louis 2, Mo. 





amount of money in the event the | 

















BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEW pert. DETROIT 26 


DEPT. 











preferable to mandatory insur- 
| ance, pointing out that more than 
| 85 percent of all registered driv- 
ers in Wisconsin now have insur- 
ance voluntarily. 

ie we gas 
N. Y. Farm Group Hits 
| . . 

| Auto Tax Diversion 


A resolution requesting that the 
|New York legislature progressively 
j}earmark fuel and other motor ve- 
|hicle taxes for highway construc- 
tion, reconstruction and mainte- 
|/nance, has been adopted by the 
|New York state farm bureau fed- 
| eration. 

| The bureau also urged that the 
\legislature appropriate adequate 
funds for a 10-year town road im- 
provement program. 

+ + * 


| Missouri Weighs Making 
Turn Signals Compulsory 


A law requiring automatic turn 
signals on all Missouri autos after 
January, 1953, is awaiting ap- 
| proval from the house. The meas- 

ure passed senate vote by 20 to 1. 
| The bill, sponsored as a high- 

way safety measure by Senators 
D. W. Gimore and John Noble, 
also prescribed uniform hand sig- 
nals in Missouri to conform to 
signals now in use nationally. 
Failure to use automatic turn 
signals installed on a car would 
be a misdemeanor. 

a * * 


Auto Safety Check Law 
Passed in Rome, Ga. 


A new ordinance approved by the 
Rome (Ga.) city commission will 
require motorists to undergo an 
annual auto safety inspection be- 
ginning Jan. 1, 1952. 

The new law provides stiff pen- 
alties for failure to comply or 
have defects corrected once they 
have been noted by inspection. The 
police department has been author- 
ized to check lights, brakes, horns, 
tires and other equipment. 

* + +. 


Missouri Studies Pact 
On Truck Fee Hike 


The Missouri senate-house con- 
ference committee has agreed on a 
compromise truck fee bill and the 
amendment must be resubmitted to 
both houses of legislature. 

The revised bill will raise between 
$6,000,000 and $7,000,000 for the new 
10-year highway program and the 
proposed reduction in car license 
fees was eliminated. Fees assessed 
against over-the-road trucks was 
set at from $20 to $600 annually as 
compared to present rates of $10 
to $200. 


the committee reduced the $325 fig- 
ure to $200. Present rate is $10 
to $66. 


Analysts Advise Arizona 


To Increase Diesel Levy 


A 50 percent increase in Arizona’s 
tax on diesel fuel was one of a 
number of recommendations sub- 
mitted to a special state legislative 
interim committee by Griffenhagen 
and Associates, which made an ex- 
haustive examination of the state's 
tax structure for the committee. 

Enactment of a 2 percent state 
use tax also was included among 
the recommendations. 

* K * 


S. C. Liability Law 


The South Carolina state high- 
way commission has recommended 
enactment of a financial respon- 
sibility law for state automobile 
drivers and owners. The action was 
taken on the motion of Commis- 
sioner Bayliss Spivey, of Conway. 
The recommendation will be sent 
to the general assembly. 

* + * 


Indiana Counties Push Drive 


For Higher Gas Taxes 
Indiana’s county commission- 
ers are launching a new cam- 
paign for an increase in the state 
gasoline tax, from four to six 
cents a gallon, to provide addi- 
tional county road revenues. 
Warning that county roads in 
Indiana are breaking up faster 
than they can be repaired, Nelson 
Grills, counsel for the Indiana 
County Commissioners’ Assn., de- 





For local haulers and farm trucks | 


clared: “If we don’t get more 
money from the gasoline tax, the 
property taxpayer will have to 
build the roads all over again.” 

. * 


Union Welfare Fund Control 


Requested in New York 
Union welfare funds would be 
placed under state regulation under 
a proposal submitted at a hearing 
conducted by the New York State 
| joint legislative committee on labor 
and industry. 
| The. proposal immediately _re- 
|ceived bi-partisan backing, as did a 
| recommendation that union officers 
| be required to file loyalty oaths to 
use the services of the state labor 





jrelations board. Both _ proposals 
jcame from Meyer Goldberg, a 
|member of. the labor relations 


board. 
* * 


'Yonkers Motorists Urged 


‘To Fight Car Tax Plan 


A proposal for a $5 and $10 auto 
use tax in Yonkers, N. Y., will 
probably meet with much opposi- 
tion, according to J. R. Crossley, 
vice-president of the Automobile 
|Club of New York. 

Motorists were urged by Crossley 
to protest against such a levy, 
which had been defeated at three 
previous attempts. 


* % * 


Watertown, N. Y., Muffles 
Truck Motors at Night 


Truck motors must be shut off 
|when the vehicles, including trac- 
|tor-trailers, are left parked or 
|standing on the streets of Water- 
itown, N. Y., between 10 p.m. and 
|6:30 a.m., under an ordinance ap- 
proved by the city’s council. 

The ordinance was approved by 
unanimous consent of the council. 
It resulted from complaints of resi- 
dents who said they had been 
annoyed by running truck motors. 








Canada Haulers 
Fight Influence 
Of Rail Men 


HARRISON HOT SPRINGS, B. 
C.—The Canadian trucking indus- 
try has opened a campaign to com- 
bat what it claims is undue railway 
influence on the Federal Depart- 
ment of Transport. 

The Canadian Automotive Trans- 
port Assn., at its annual convention 
here, authorized a $232,000 budget 
to fight transport policies which, it 
charged, are the result of a “staff 
loaded with former railroad em- 
ployes.” 

It also decided to fight an 
“agreed charge” application now 
before the Board of Transport 
Commissioners involving four rail- 
| roads and large oil companies. 

The convention was warned that 
1,200 prairie tank truck operators 
and several small refineries away 
|from rail lines would be put out of 





business if the application goes 
through. 
Delegates representing 18,000 


|truckers were told that the pro- 
|posed contract covering all petro- 
|leum shipments between the Great 
|Lakes and the Pacific coast ex- 
|cludes all other forms of transpor- 
|tation for the parties signing the 
| contract. 


Ohio Road Edict 


Favors Truckers 


| COLUMBUS, O.—Traffic and 
|highway officials are studying a 
|decision handed down by Common 
|Pleas Judge Edward L. Blythin of 
Cuyahoga county, who held that 
two suburban ordinances which 
banned trucks from two roads in 
|the Cleveland area are unconsti- 
tutional. 

Similar ordinances prohibiting 
truck traffic on certain streets are 
in effect in many Ohio cities. The 
ordinances are said to be in con- 
flict with state law. The truck 
traffic is legal, it has been held, if 
the trucker is enroute to a 
“through” destination. 


Vancouver Contract 


VANCOUVER, B. C.—C. J. Oliv- 
er, Ltd., 660 Howe St. here, has 
| been awarded a contract valued at 
$103,303 for the completion of a 
new motor vehicle testing station 
at New Westminster, B. C., for the 
provincial department of public 
| works. 














Halley Names Phillips 
Halley Motors (Studebaker), 531 
E. Madison St., Bastrop, La., has 


announced the appointment of C. 
B. Phillips as service manager. 








There's a tidy accumulation of profit 
waiting for you to take .. . by selling 
more motor cleaning jobs. With 


MAGNUSOL 


materials and labor costs are mighty 
low ... but WHAT a clean job you 
get! Just spray on the cold solution 
(one part Concentrated Magnusol to 
eight parts kerosene or safety sol- 
vent), let it soak in a few minutes, and 
flush off with water. No brushing or 
scraping. No expensive steam 
equipment. Safe, non-toxic, non-in- 
flammable. Magnusol is also ideal for 
chassis, wheels and greasy, painted 
concrete floors. 


Write for the Magnusol Bulletin. 


MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 

In Canada— Magnus Chemicals, Ltd., Montreal. 
Service representatives in principal cities. 
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DON'T BREATHE 
EXHAUST FUMES! 


Assure exhaust-free air to breathe. 
Cut down sickness, headaches, 
smarting eyes. Disappearing over- 
head and under-floor types. Built 
to order or as standard kit. Send 
for sketch sheet and new catalog. 


ENGWALD 


EXHAUST ELIMINATING SYSTEMS 
357 Lafayette Ave., Brooklyn 5, N.Y. 
















yl NAME PLATES 
Ne PRECISION CAST ... 


ELIMINATING ALL DIE COSTS 
Quontities os low os 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
epproval. Heavily pleted. 
Write for details. 





Pa 3 C747 
PRECISION CAST NA 
29th a McKean Sts. 

Philo. 45, Po., Dept. A 
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Despite Current Reversal in Registrations . . . 





51 Car Sales to Top 5 Million 


‘Continued from Page 1) 


1,576,825, while for the third quar- 
ter this year they were 1,236,972 
units. 

The anticipated failure of sales 
in any of the last three months 
of 1951 to reach 400,000 units 
would mark the first time since 
January, 1950, that the total had 
not been reached. 

At least one area was able to re- 


port an improvement in sales in| 
| November last year amounted to 
| 444,193 units, 


November over October, however, 
Columbus, O., revealed that new- 
car registrations in the first 15 days 
of November totaled 618 units, 
against 595 in the first half of Oc- 
tober. 


Despite the improvement, the sale | 


of 618 new cars in the first 15 days ; 


of last month fell 27 percent under 
the 845 new cars sold in the same 
city in the like 1950 period. 
+ * * 
vas falling 27 percent un- 
der last year’s figures was 
Akron. Sales there in the first three 
weeks of November amounted to 
895 units, against the 1950 period’s 
mark of 1,224 units. 
Sales of new cars nationally in 


while in November, 
1949, the total was 409,702. 

Most cities and states were still 
busy totting up the record for 
October. In the 26 states which 
have so far reported October 





K-F, Sears Tie Seen Test 
Of Dealer License Laws 


CLEVELAND. —A trade report 
here Thursday raised the possibility 
that the Kaiser-Frazer deal with 
Sears may conflict with dealer li- 
censing laws in various states. 

Cleveland K-F dealers showed 
mixed reactions to the announced 
company plans to sell a car similar 
to Henry J through Sears stores. 

At the same time, there was 
doubt voiced as to the legality of 
such a venture. In the spring of 
1949, Halle Bros. here planned to 
sell Crosley cars, but was denied 
a state license to sell because the 
venture did not qualify the de- 
partment store under the Ohio 
automobile dealer’s and _ sales- 
man’s licensing act. 

The act provides for the estab- 
lishing of separate quarters “solely 
and exclusively for the purpose of 
selling, displaying and offering for 
sale or dealing in motor vehicles.” 

The downtown department store 
had planned to merchandise the 
car on its main floor, men’s divi- 
sion, but gave up when the cost 
of merchandising the Crosley be- 





came prohibitive in light of re- 
modeling, etc. 

Sears has not yet filed an appli- 
cation for a license to sell cars 
here. 

Other developments 
were: 

1. In Norfolk, Va., Sears Manager 
James J. Gara announced that city’s 
store would expand its service and 
display facilities for the new car, 
to be known as the “Allstate.” 

2. In Dallas, Alexander Motors 
(K-F) reacted favorably to the 
Sears tieup, declaring that “if it’s 
good for K-F, it’s good for the deal- 
ers.” 

In San Antonio, L. B. Horn of 
Horn Kaiser-Frazer Co., said: “We 
think the Sears plan will stimulate 
the sale of small cars and thus in- 
crease sales for regular K-F deal- 
ers. We shall, of course, have to go 
after our share of the business, but 
believe increased interest will more 
than offset competition.” 


last week 





Myers Goes Indoors 
Myers Motors, Ltd., Ottawa, has 
opened an indoor used-car show- 
room on Bank St. 











e WANTED 








LEFT OVER 


1951 AUTOMOBILES 


IN LARGE QUANTITIES 


CONFIDENTIAL! Phone, Wire or Write 
DICKIE STERN or RUDY STERN 


CAROL MOTORS 


88-15 QUEENS BLVD., ELMHURST, L.I. 
Phone: Hickory 6-4630 


We guarantee that these cars will not be re-sold 
above O.P.S. ceiling prices. 

















2 WEEKS’ 


Products 


342 Madison Avenue 





White Sidewall Tires 


MAJOR BRANDS ONLY—FIRSTS 


WE ARE NOW SUPPLYING SOME OF THE 
LARGEST NEW CAR AND TIRE DEALERS 


American Standard Automotive 


Telephone: MU 7-5473 


DELIVERY 


Co., Inc. 
New York 17, N. Y. 








| 


sales, the decline from the same 
month last year amounted to 33 | 
percent. 

There were 218,115 new cars sold 
in October in the 26 states which 
have reported, compared with 325,- 
499 new-car sales in the same states 
last year in October. 

Since the 26 reporting states nor- 
mally account for 56.08 percent of 
national registrations, it’s estimated 
that October new-car sales nation- | 
ally amounted 
units. 





new-truck sales. Sales in Octo- 





New York Dealers Praised by Commissioner— 
At a joint meeting of New York state dealers from Allegany, Cattaraugus and 


to about 389,000 | Chautauqua counties, Clifford J. Fletcher (left, seated), state vehicle commissioner, 


F . P praised the dealers for their record of compliance with regulations, and sense of 
. fy ‘ | public responsibility. Participants in the meeting are, seated left to right: Commissioner 
{ eo picture is a lot brighter for Fletcher; A. “Dick"’ Richard, president of the New York Dealers Assn.; Ralph W. Austin, 


| secretary of the state association, and James Weiss, president of Chautauqua County 


ber spurted, and there is a Strong | assn, Standing, left to right, are Kenneth Whitney, past president of the Chautauqua 
County Assn.; Undersheriff Richard K. Moynihan; Charles D. Henderson, executive vice- 
president of the state association; Arden Putney, dinner chairman; Donald Dwyer, 
president of the Allegany County Assn., and Howard Slawson, secretary of the 


possibility that the month was the | 
best this year for new-truck regis- 
trations. 

Sales in the 31 states, which have 
so far reported, October new-truck 
volume reached 52,615 units, against 
55,484 in the same states in October 
of last year. 

The estimate for national regis- 
trations of new trucks in October 
is for slightly more than 91,000 
units. The best previous month 
this year for new-truck sales was 
May when 90,627 units were sold. 

In order for new-truck registra- 
tions to reach the million mark this 
year, it is necessary that sales in 
each of the last three months of 
the year average about 76,000 units. 





o e s 
Virginia 
(Continued from Page 2) 
ATAV, succeeding J. L. Tysinger 
of Hampton. Elected vice-presi- 
dents were: J. L. Stump, Norton; 
Harry W. Bendall, Alexandria, and 
Charles T. Moses, Appomattox. 

Waverly G. King, Richmond, 
was elected secretary-treasurer, 
while John E. Raine was re- 
elected general manager and ex- 
ecutive vice-president. Attorney 
David L. Raine was named as- 
sistant manager. 

* * * 
ON THE first day, the convention 
passed a resolution asking that 
the state modify its inspection law, 
to give separate periods for pas- 
senger and commercial vehicles. 

The present 45 days overtaxes 
facilities because of the shortage 
of mechanics, the resolution said. 
It asked semi-annual inspections 
allowing 45 days for passenger cars, 
followed by a two-week break, then 
a 30-day period for commercial 
vehicle inspection. 

Also passed was a resolution re- 
questing that voting by proxy, 
instead of actual attendance, be 
allowed. 

* * * 

IHE business climax was a five- 

state dealer panel on “How to 
Make Money with Good Service 
Today.” Chairman of the panel was 
newly-elected President Lauritzen. 
J. V. Booth, McKeesport, Pa., was 
moderator. Panel members includ- 
ed: Bendall; Ephraim Brenner, 
Harrisburg, Pa.; Alex McClinchie 
jr., Pittsburgh; Jack Steele, Raleigh, 
N. C., and C. E. Snyder, York, Pa. 

Eight new directors named to 
the 23-member board of directors 


were: C. Rosser Massey, Freder- 
icksburg; Seaborn J. Flournoy, 
Norfolk; Lauritzen; George A. 
Newman, Farmville; Henry Rut- 


rough, Roanoke; Guy O. Farley, 
Staunton; D. D. McGregor, Char- 





lottesville, and George Spinks, 
Bristol. 





Francois Takes 
New Post at AC 


FLINT. — Appointment of Edgar 


H. Francois as sales manager of | 
replacement products for AC Spark 


Plug was an- 
nounced last week 
by John C. Hines, 
general sales 
manager. The 
office is a new 
one and is an out- 
growth of greatly 
increased sales of 
AC replacement 
products. Howard 
| L. Wilburn has 

. ; been named De- | 
E. H. Franceis troit regional) 
manager to succeed Francois, and | 
William C. Lee appointed manager | 
of the Chicago sales region to suc- 
ceed J. C. Lindell. 











Cattaraugus County Assn. 





Insurance Firm 
Opens Own Repair 


Garage in Ohio 


COLUMBUS, O.—Prodded by the 
increase in the cost of settling auto- 
mobile damage claims, Farm Bu- 
reau Mutual Insurance Co. here 
has itself decided to take a crack 
at repairing automobiles. 

The insurance firm is said to be 
primarily interested in studying 
the costs of auto repairs. Its sub- 
sidiary, People’s Development Co., 
will open a garage for this pur- 
pose, it was reported. 

It is not known yet whether such 
setup would encroach on the busi- 
ness of regular garages. But deal- 
ers in the area are said to be puz- 
zled about it, although none so far 


|has raised any objection as to 
| whether an insurance firm can re- 
| pair cars on which accident claims 
|have been made. 

| The company declined to predict 
|how well the repair idea would go 
|over. It was said that the company 
jat first will confine repairs to its 
|own cars, and later possibly extend 
its service to motorists who are in- 
sured with it. 





Rootes Expands 
Space at L. A. 


BEVERLY HILLS, Calif—Henry 
Henkel, western regional manager 
for Rootes Motors, Inc., has an- 
nounced the company has leased 
additional space here at 9308 Santa 
|Monica Blvd. 














Got 


Headache 
? 


CARLIFE GUARANTY ‘72°’ 
LICKS DEALERS HEADACHES 


CARLIFE GUARANTY “72” relieves the headaches caused by 
idle service shops, because it brings back 72% of your new car 


customers regularly for service. 


CARLIFE GUARANTY 


“79” 


relieves headaches caused by dissatisfied customers, because you 
pay their policy claims without cost after the expiration of their 
new car warranties. This retains them as friends and future cus- 
tomers. CARLIFE GUARANTY “72” relieves headaches caused by 
insufficient cash reserves, because it starts accumulating cash for 


you almost 
headaches caused by the loss of 
this tested approved plan they 


immediately. CARLIFE GUARANTY “72” 


relieves 
valued customers, because under 
must return for inspection and 


lubrication each month, or every 1,000 miles. CARLIFE GUAR- 
ANTY “72” is not a cureall, but it will aid you, as it has thousands 


of others, to make your business 
more pleasant. 


more secure, more profitable, and 


It costs you nothing to get the inside story of this ORIGINAL, 


UNIQUE PLAN that protects the 


future of your dealership by pro- 


viding a continuous flow of service business month after month, and 
builds cash reserves. There's nothing like it. 





doing. 


Name of Deolership.......... 


The Carlife Guaranty Co. 
8827 Strathmoor, Detroit 28, Michigan 


| 
| 
RUSH us more information concerning CARLIFE GUARANTY ‘'72"' ; 
! 
| 


Phone VErmont 8-5077 


without cost or obligation. Show us what other dealers are 


12-3 | 
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Obituaries 


J.W. Thomas, 71, 


Former President 
Of Firestone 


AKRON. 
1, honorary chairman of the Fire- 
stone Tire and Rubber Co., 





John Webster Thomas, | 


died | 


on Nov. 26 of a/ 


heart attack. 

Mr. Thomas be- 
gan his career 
with Firestone 
three years after 
he was graduated 
from Buchtel col- 


versity of Akron. 
He was hired by | 
the late Harvey | 
S. Firestone sr. at | 
$100 a month and 
set up the company’s first labora- 
tory in 1908. 

At the request of the company, 
he shifted from chemistry to pro- 





J. W. Thomas 


lege, now the Uni- | 


| 


duction, and was successively plant | 
foreman and plant superintendent. | 


He was named director in 1916, and 
vice-president in 1919. 

Mr. Thomas was named president 
of the company in 1932, and served 
until 1942, when he was elected 
chairman of its board. He served 
in this capacity until 1946. 

a * 


Mother of K. T. Keller 
Dies Visiting Son 

DETROIT.—Carrie B. Keller, 88, | 
died of a heart attack on Nov. 28 
at the home of her son, K. T. Kel- 
ler, board chairman of Chrysler 
Corp. 

Mrs. Keller was visiting her son 
on the occasion of his 66th birth- 


day. Born in Marietta, Pa., Mrs. 
Keller had lived in Detroit since | 
1922. Services were held here) 


Thursday, with interment Friday at 
Marietta, Pa. 
% % 


Walter Six, Inventor 


Of Steel Piston Ring 


INDIANAPOLIS, Ind. — Walter 
Six, 67, inventor of the steel piston 
ring and mechanical engineer, died 
here Nov. 26. He had lived here 
since 1911. 

Mr. Six was also the inventor of 
a piston expander, and held more 
than 20 patents on automotive de- 
vices. He was connected with Alli- 
son Engineering Co. for many 
years, and later owned his own ex- 
perimental shop. 

* 


* * 


Ernest E. Wemp, 70, 
Inventor of Long Clutch 


DETROIT.—Ernest E. Wemp, 70, 
inventor of the original Long clutch, 
died of a heart attack in Ann Arbor, 
Mich., Nov. 24, after attending a 
football game. 

Mr. Wemp, a native of Chatham, 
Ont., and a Detroit resident for 50 


| CADILLAC - 


| 





| 


years, was employed with Long di- | 


vision of Borg-Warner Corp. for 30 
years. He was a consulting engi- 
neer and held many patents for) 
automobile transmissions. He was 
a graduate of Michigan State col- 
lege. 
* * * 
A. Maurice Eastwick 
BALTIMORE. — (UTPS) 
Eastwick, 66, the first Ford dealer in Balti- 
more, died of a heart ailment at his home. 
He had been ill for several weeks. Mr. East- 
wick retired in 1927, at the age of 42, after 
holding franchises here first for Ford and 
then for Dodge, for 21 years. He was the 
founder and president of Eastwick Motor 
Co. which, after his retirement, became 
Jarman Motors, Inc. 
* + x 
William Percy McQueen 
TORONTO, Ont. William Percy Mc- 
Queen, 58, secretary of A. V. Roe Co. of 
Canada, Ltd. died here Nov. 24. 


| 


A. Maurice | 


| 
| 
| 


} 


He was | 


connected with the automotive industry for | 


a number of years, rising to 
treasurer of Willys-Overland of 
Ltd., before accepting his present 
in 1942. 


Canada, 
position 


* * * 
Orien A. Trent 

DELPHI, Ind.—Orien A. Trent, 70. a 

number of years ago manager of the Ford 

dealership here and at the time of his 


death associated with the Cripe Used Car 
Sales, died suddenly from a heart attack 
Nov. 


20 while driving his car. 
* * * 


Franklin R. Goff 


secretary- | 





PAWNEE. Okla.—Franklin R. Goff, 46. 
Incal auto dealer, died in a hospital here | 
Nov. 15. 


Edward J. Cole 
BOONVILLE, N. Y. Edward J. Cole, 
local automobile dealer, was injured fatally 
in a collision between his car and a tractor 
trailer near New Hartford. N. Y. Mr. Cole | 


died 45 minutes after the accident 
Utica hospital. 
crash, 


~ 


a Lee Wheeler 
APPOMATTOX, Va. Maxwell Lee 
Wheeler, 40, used-car dealer at nearby 
Spout Springs, died here Nov. 23 while 
enroute to a Lynchburg (Va.) hospital. 


| 


| 


AUTOMOTIVE NEWS, 


DECEMBER 3. 1951 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS 


(18c) PER WORD for each insertion. 


Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed "Box No.. 
lar ($1) per insertion for address and extra service as replies are forwarded, 


received. Display Ads: 
WANT AD DEPT., 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 
OLDSMOBILE -GMC_ volume 
dealer has opening for qualified aggres- 
sive service manager in large southeast- 
ern Virginia city. Must be capable of 
supervising service department doing be- 
tween $12,000 and $15,000 customer la 
bor sales monthly. New spacious service 
department with modern facilities. Ex- 
perience, education, character and refer- 
ences important. Write Box 5663, c/o| 
Automotive News, Detroit 26, 
pointment. 





AUTO MECHANICS. Packard dealer in St. 
Petersburg has one of the finest service 
layouts in Florida. Our big winter season 
is just starting. You can make good 
money and enjoy the finest climate in 
the world. Communicate direct with J. 





Earl Waters, Inc., 701 9th St. S., St. 
Petersburg, Fla. 
HELP WANTED—Service Manager. Ex- 


perienced, capable of complete charge of 
service department, including body shop. 
Modern shop of Lincoln-Mercury dealer- 
ship. Contract size, 300 cars. Present 
customer labor about $7,000, potential 
much larger. Salary and commission. Lo- 
cation southwest. State age, experience 
and references and enclose snapshot. Re- 
plies confidential. Box 5651, c/o Auto- 
motive News, Detroit 26. 





SALES MANAGER 





Eastern manufacturer of aut tive i t 
has attractive opening for competent sales 
manager. Products well known in the trade, 


company well established. Sell nationally. Will 
consider capable district or division manager 
ready for top sales management job, or 
assistant sales manager ready for promotion 
to sales m Age 35 
to 45. 


Prerrty 
t 





Ss resp 


Address replies to 


Box 5671, c/o Automotive News, Detroit 26 





SERVICE MANAGER-—money no object. 
Will pay attractive salary and bonus to 
man fully experienced and qualified to 
take complete charge of large volume 
service operation, for 1,000 Dodge car 
dealership in N. Y. metropolitan area, 
All replies held in strict confidence. Give 
complete details in first letter. Box 5650, 
c/o Automotive News, Detroit 26. 





SERVICE MANAGER for large metropoli- 
tan Studebaker dealer southwestern Ohio. 
Volume about $20,000 monthly, potential | 
larger. 20,000-square-foot shop in new, 
clean concrete building. Attractive salary 
plus percentage gross 


| Write us 


for ap- | 





proposition for | 


livewire, experienced man, who assumes | 


full responsibility for complete service 
operation including new and used cars 
and large baked enamel painting setup. 


Write full experience and references. Box | 


c/o Automotive 


5634, News, Detroit 26. 





OFFICE MAN 


perienced General Motors system ac- 


AGER-ACCOUNTANT. Ex- 


countant for full charge of office. Have | 


been using Underwood Sundstrand ac- 
counting machines for two years. 
train in use of mechanical 
Please advise full 


equipment. 
details of experience 


in first letter. Write Bob Utschig, Gen- 
eral Mgr., Balboa Oldsmobile, Broadway 
at 15th, San Diego 2, Calif. 





SALESMEN 


Pay all your road expenses with this new 
side line item. Men calling on car dealers, 
garages, paint shops, filling stations, etc., 
preferred. Fast repeater! 

Write for free sample and details of 
proposition. Box 5670, c/o Automotive News, 
Detroit 26. 





Will | 





ATTENTION, 
MANUFACTURERS REPS. 
|DO YOU NEED NEW LINES? 


| Automotive News can help you 
| bringing your wants to the attention 2 


in a| manufacturers. 
His wife was injured in the | An advertisement in this section will do 


the trick at a nominal cost. 


AUTOMOTIVE NEWS 
Classified Want Ad Department 





| 


' 
| 


| 


$9.80 per inch, per insertion. 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


HELP WANTED 


SALES ENGINEER 


We have a few states available for an ag- 
gressive sales engineer. This is a much better 
than usual opportunity for the right man. 
about yourself, giving age, sales 
| experience, education, kind and model of car 
| you drive, etc. Applicants enclosing a non- 
returnable snapshot will be given preference. 
|All replies held in strictest confidence. Ad- 
dress to sales manager. 





43 W. APPLE AYTON 2, OHIO 
PE sn Rag ‘Body Sealing Engineers 
Calling on New Car Dealers 





SALESMEN. Manufacturer of custom auto 
seat covers expanding territory. Highly 
successful with complete line for new car 


dealers. Good commission. Write for in- 
formation, giving qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 


PARTS MERCHANDISER with large vol- | 


ume experience to supervise parts man- 
agers and merchandising several volume 


dealerships. Excellent proposition. Re- 
plies confidential. Box 5664, c/o Auto- 
motive News, Detroit 26. 





BUSINESS 


MANAGER, 


Independent auto manufacturer 
has position for a regional busi- 
ness manager to cover southern 
territory with headquarters in Dal- 


. in care of Automotive News, 





| RUBBER-SEAL ienpsie Cco., INC. 


| 
| 


las. Previous dealer and /or factory | 
business management experience | 


preferable. 
Reply in detail to 
Box 5669, c/o Automotive News, | 


Detroit 26 





| 8430 W. MecNichols Rd. 


add One Dol- 
the same day 


Detroit 26, Mich.” 


unopened, 


MICH. 


POSITION WANTED 

LOOKING FOR LARGE fleet operation 
Experienced, aggressive fleet supervisor 
Proven executive ability. Comprehensive 
knowledge of budget-operating costs, 
safety-driver control, maintenance, pre- 
ventive-maintenance procedure Excel- 
lent references. Can go anywhere. Box 
5667, c/o Automotive News, Detroit 26. 

GENERAL MANAGER, “sales manager or 
office manager, thoroughly experienced 
in all phases of new and used car op- 
eration. Have been new car dealer, desire 
managerial position. Would be willing to 
purchase part interest. Will consider 
Texas, New Mexico or Oklahoma only. 
Box 5668, c/o Automotive News, De- 
troit 26. 

GENERAL MANAGER, "35, fully experi- 
enced and qualified all phases dealership 
operation. Available on or after January 
Ist. Prefer New York state operation, 
but would consider others. Family, de- 
pendable, best of references. Box 5629, 
c/o Automotive News, Detroit 26. 











UE ERSHIPS / AVA Al ILAI BLE 


DEALERSHIP, now handling 
one of ‘‘Big Three,’’ in one of Florida’s 
most progressive cities, near a large 
service base with plenty of activity. Beau- 
tiful new building, with completely up- 
to-date service department. Will sell 
building at building cost of $150,000 and 
will inventory parts and equipment. Will 
finance $100,000 on building. Large, 
well-lighted used car lot adjacent 
building. Box 5659, c/o 
News, 


FL ORIDA 








Detroit 26. 





DEALERSHIP, now handling “Lincoin- Mer- 
cury. One of the best in Los Angeles. 
Building and equipment practically new. 
Everything the very best. Box 5643, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


Detroit 21, Mich 








AUTO AGENCIES 


Large, medium and small “Big Three’ fran- 


SERVICE SUPERVISOR with volume ex- | | chises located throughout the United States. 


perience to be responsible for 
managers and service merchandising sev- 


eral dealerships. Excellent proposition. | 
Replies confidential. Box 5665, c/o Auto- 
motive News, Detroit 26. 


| 150 Montague Street 


FORD ‘BOOKKEEPER. . Have opening for | 


experienced man or woman familiar with 
Ford system. If interested, send qualifi- 
cations. Quality Motor Co. Inc., White- 
ville, N. Car. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 

















| GOOD AUTOMOBILE MAN, fully qualified 
to take over the ‘‘headaches’’ 
or retiring dealer. Young, aggressive fam- 
ily man. San Francisco area experience. | 
Prefer smaller city in California-Oregon- 
Washington. Will consider other. Factory 
approved as general manager. Top used 
car and truck experience. Liveable month- 
ly salary against $15,000 to $25,000 an- 


of a tired | 


r 


|through the month of October, 


service | Write for brochure. 


DAVID JARET CO. 


Established Over 28 Years 
Brooklyn 2, N. Y. 





ULster 2-5600 
NOW HANDLING DODGE-PLYMOUTH in | 
north Texas. Annual gross $225,000. 
Lease building and used car lot. De- 


tails to qualified requests. About $30,000 
to handle. Larger dealership in view. Box 
5622, c/o Automotive News, Detroit 26. 


FOR SALE. 


erships, now handling Nash, Studebaker 


and Chrysler franchises in the midwest- | 


ern states. Leonard J. Schrader, 509%. 
East Green St., Champaign, Ill. Phone 
9094. 

DEALERSHIP 


NOW HANDLING FORD 
| 350 cars per year. No real estate investment. 
Parts at inventory. Cars at wholesale. During 
1950 our profits were $700,000. During 1951 | 
our profits | 
have been $55,000. The reason | am selling— | 
| am buying a deal three times this size. This | 


nual earnings, Reply your letterhead, .. ped ad ne this franchise has been| | 
incipal y. k M. D offered for sale t 
principal only. Fran DuBois, 725 Box 5648, c/o. Automotive Seiten: Gali S61 


Magnolia St., Menlo Park, Calif. 





USED CAR. “MANAGER. ‘Extensive experi- 
ence all phases modern automotive mer- 


chandising; buying, appraising, recondi- 
tioning, financing, advertising, etc. Can 
accept full responsibility. Managed suc- | 


cessful 150 units a month 
eration in Washington, D. C. 
beyond reproach. 27 years old, married, 
family. Desire position in Washington, 
D. C. area only. Reply in confidence. 
Box 5652, c/o Automotive News, De- 
troit 26. 

GENERAL MANAGER or sales manager, 
fully experienced all phases, excellent 
record and references, seeks position, 
preferably as right hand man to owner, 
where eventually partnership can be ac- 
quired. Can make nominal investment 
immediately. Vicinity New York city. 
Write to Box 5666, c/o Automotive News, 
Detroit 26. 


| DESIRE EMPLOYMENT as assistant n man- 
ager or salesman by any ‘‘Big Three’’ 
or large volume used car dealer. Have 
just sold my own business so would be 
available immediately. Would consider 
any location west of the Mississippi. Am 
forty years of age, married and have 
two children. Have had eight years’ ex- 


used car op- | 
Reputation | 


| lot 
| $25,000 down 


| 


| 


| 


perience in new and used cars, sharp 
appraiser, experienced in reconditioning | 
used cars; experienced in training and 


handling men. Can furnish best of refer- 
ences as to character and ability. Box 
5635, c/o Automotive News, Detroit 26. 





250 CAR DEAL 


| Established new cor dealership in a city of 
| 40,000, located in Wisconsin. Annual sales 
of over $850,000 from a total new and 


uced car volume of over 600 units and 2| 


top notch high volume producing service 
operation. 
long term modern building and used car 
in a@ convenient downtown 
| balance from your profits. This is the best 


locally accepted independent 


with an outstanding record. Available im- | 
mediately. Owner purchasing a_ larger | 


business. Replies strictly confidential. 


Reply to Box 5672 


c/o Automotive News, Detroit 26 





to | 
Automotive 


Very exceptional buys | in  deal- | 


| FOR SA LE 


You can purchase or lease on! 


location. | 
to acceptable purchaser, | 


franchise | 





DEALERSHIPS AV AILABL E 


DEALERSHIP FOR SALE, handling Buick, 
Pontiac and GMC trucks in fast growing 


North Carolina industrial town with 
splendid surrounding agricultural area 
Gross annual volume approximately one 
million dollars, Excellent buildings and 
facilities under lease, which can be trans- 
ferred. Box 5656, c/o Automotive News 
Detroit 26 

DEALERSHIP FOR SALE, now handling 
GMC trucks and DeSoto-Plymouth. Un- 
usual profit opportunity in Rio Grande 
Valley, Texas. Rather large investment 
in property, building and business. Will 
lease property and sell business at sacri- 
fice. Illness reason for selling. Box 5657, 
c/o Automotive News, Detroit 26 


FLORIDA DEALERSHIP, 
truck. Generous territory. Volume parts 
and service. Good location. Building de- 
signed for trucks. Available on lease 
Priced at inventory, $15,000. Write Box 
5658, c/o Automotive News, Detroit 26 

200 CAR CONTRACT. handling Dodge- 
Plymouth. Ohio county seat town—8,000 
population, Good money maker. Box 5632 
c/o Automotive News, Detroit 26. 

ILLINOIS DEALERSHIP, now handling 
Studebaker cars and trucks. Established 
agency, 50 car and truck contract. New 
building. sell or lease. Box 5660, c/o 
Automotive News, Detroit 26. 


SRSHIP WANTED 


GM DEAL 


Want to buy GM dealership within a 20 mile 
radius of Boston, preferably Chevrolet, Pon- 
tiac or Cadillac dual but will consider Olds- 


handling White 








- | mobile and Buick. Factory qualified applicant 


has unlimited money to purchase deal with or 
without buildings. Here is a real opportunity 
for you to convert your entire net worth into 
cash at the smallest tax profit (capital gains). 
| Have you made enough so that you want to 
take it easy and sell at this high market— 
later on it may be too late. Am at present a 
new car dealer and so all correspondence 
| would naturally be very confidential. 

Box 5673, c/o Automotive News, Detroit 26 








FORD OR G.M. 

200 Car Minimum 

| Unlimited cash. Factory approval assured. 

Information treated in strictest confidence. 
Box 5674, c/o Automotive News 





Detroit 26 
FORD DEALERSHIP WANTED immedi- 
ately in North Carolina, South Carolina. 
Georgia or Florida. Desire 75 to 100 


cars. Guarantee satisfactory treatment of 
old customers. Will adhere to strict con- 
fidence during negotiations. Box 5654, 
c/o Automotive News, Detroit 26. 

DESIRE FORD DEALERSHIP, approxi- 
mately 250 units potential. Prefer mid- 
west, but will consider any other local- 
ity, Have finances and factory approval 
Purchase or buyout deal. Rest assured 
that all replies will be kept strictly con- 
fidential. Box 5655, c/o Automotive News, 
Detroit 26. 


AUTOMOBILE DEALERSHIP wanted in 
Florida; Miami or vicinity. Factory ap- 
proval assured. Your reply strictest con- 





fidence. Box 5641, c/o Automotive News, 
Detroit 26 

BIG THREE DEALERSHIP in Detroit or 
surrounding community. Have factory ap- 
proval, sufficient finances and can act 
immediatelv. Write direct to owner in 
strict confidence. Martin J. Barrar, 8282 
Woodward, Detroit 2. 

G.M. or FORD DEALERSHIP in Texas 
Buy all or part. 25 years’ experience. 
Replies confidential, W. H. Mahan, 2339 


Dunstan Road, Houston, Texas. 


BUSINESS OPPORTUNITIES 





AGENCY, now handling ~ BUICK-GMC. 
Town trading center. lease $150 month 
Reported gross business $426,000 past 
vear from only part time biz. Owner 
busy with other interests, should gross 
much more with active selling. $30,000 
terms. Strout Realty, Box 912, Socorro, 


N. M. (118 N. California, 
85 and 380) 


BU SINESS FOR SAL E 


Highways 60 


Auto wrecking yard, northern 


Ohio. Long term, low rate lease avail- 
able. Address reply to Box 5661, c/o 
Automotive News, Detroit 26. 


‘DEALER: SERVICES 


INVENTORY SERVICE 


Parts Accessories 
| Large and Small Dealerships 


| Inventories taken price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate. unbiased and cenfi- 
dential. Inventories accepted by all account- 
| ants and by the government. 
ALLIED INVENTORY Co., INC. 
| 1831 Chicago, Illinois 
ies 5-8300 

224 E 38th St. New York 16, N 

Murray Hill 2-0064 








INVENTORY SERVICE for all auto deal- 

ers—our crews consist of parts man in- 
| ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice. 124 South Woodward, Birmingham 
Michigan. or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 





INVENTORY SERVICE 


Parts ond Accessories 
Full-time experts. No pickup. part-time help; 
confidentia! and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
+ on Parts Department operation sent 





|CHEVROLET PARTS MANAGER, 12 years’ | 


experience. Prefer Chevrolet or Pontiac 
parts department. Best of references. Box 
5653, c/o Automotive News, Detroit 26. 


AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 


on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 
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USED € ARS FOR SAL E_ 
OUT OF STATE used « ear buy- 


\NTED 


rs Have good used 195 


“ord and Plymouth cars for sale 
Texas 
Detroit 4 


phone Frank Dezelia, 
0734 Fullerton Ave 





; _PARTS FOR SALE 


PONTIAC. Hard- to-get 
1 Chevrolet, 

Write 
4-4600, ton 4-5194 


236 W. 


Stacy 
Hanover, 


Trent, 





| —AUTO— 
AUCTION 


smnifiiians 


Parts 





HORSEHEADS, NEW 
EVERY FRIDAY 


YORK 





—At— 








DANVILLE, PENNA. 
EVERY WEDNESDAY 








You will 


Jos. E. Johnson 
Auctioneers 





always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Tex Rickard 


Locations 


JORDAN 4-6332 














24-HOUR DELIVERY SERVICE 


WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


late Models at Two Big 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America | 


INDIANAPOLIS, INDIANA Wholesalers: We are Quantity 
Art Grandi, Auctioneer Shippers of All General Motors’ 
915 N. Illinois St. Phone Lincoln 5383 | Parts . . Same Day Service 





| 








New and Used Large 
All Makes All 


New Location 


ROOSEVELT MOTORS, INC. 
2247 N. Cicero Ave., Chicago, Ill. 
Established 27 Years 
Wire or Phone National 2-2524 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


CARS — TRUCKS ROBERTSON BUICK CO. 
WHOLESALE 


“EDGE OF THE LOOP” 


body and fender 
parts for Pontiac and related GM cars. | 
Immediate shipment anywhere. Call Tren- 
Pontiac, 
Trenton, N. J. 


Oldsmobile 


_ACCESSORIES WANTED 


AUTOMOTIVE NEWS, DECEMBER 3, 1951 __ 





We Pay 
SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY!! 


| DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 


























TRUCKS FOR SALE 
NEW FORD %™ ton pickup trucks, 1947 | 
models. Specially built at a cost of $2,950 
each. Trucks are equipped with special 
chassis, auxiliary springs front and rear, 
special Aero-shocks, two speed rears with 
overdrive, Bendix Hydro-Vac power 
brakes, special automatic blinker light 
systems, radio and heater, undercoating, 
| heavy-duty tires, spot lights, cab lights, 
fog lights, etc. Equipped with every known 
safety device and practical piece of ac- 
cessory and equipment items on the mar- 
ket today. Will sacrifice each of these 
trucks for only $1,495 for a quick cash 
sale. A. Ward Shanen, 2444 South Ork- 
ney St., Philadelphia 48, Pa. 


TRUCKS WANTED wate eS 
| WRECKER WANTED: Used late model 
| wrecker, complete. Five Point Motor Co., 
| Quitman, Ga. _ ees 
| EF BUSES WANTED 


DODGE RS, 60 passenger school bus. Must 
































| 
be in Al condition. Quick sale. Conley- 
1000 S. Wabash Avenue Rissman Dodge, 3240 Jackson Blvd., 
| CHICAGO 5, ILL. Chicago. 
on” | All Phones WAbash 2-1030 SHOP EQUIPMENT FOR SALE 
odels c= 








PHONE-WIRE-WRITE 


5050 Montgomery Rd. 


MElrose 4460 





FORD BODY PARTS 
OUR SPECIALTY. WE SHIP ANYWHERE. 


NORWOOD AUTO SALES CO. 


CINCINNATI 12, OHIO 





ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 


EX-TAXIS 


Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 


1948 - 1949 


Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SHERW 


SARATOGA 7.2300 





GENUINE 


Below Factory Cost 


180437 Cushions, lots 100 . 
674993 Insulator, lots 100 . 
189888 Flex Lines, lots 100 
513229 Thermostats, lots 100 . 
187776 Elbow, lots 100 . > 
266937 Weatherstrip, lots 100 


OD 7-1700 
873 Virginia Avenue, 





HARD-TO-GET 


STUDEBAKER PARTS 


JAMES R. CU LLEY 


Indianapolis, 





Attention! 


USED CAR BUYER 


Dear Sir: 


We currently have for sale a nice selection 
of low mileage 1950 Chevrolets, 
and 


Plymouths in Coupes, two 


Sedans. 


These Cars can be seen at: 


ROBINSON AUTO RENTAL, INC. 
Please note change of address: 


229 South Hanson St., Philadelphia 39, Pa. 
1. E. SPATIG, Used Car Manager 


Phone: GRanite 2-3013 | Ace Automotive Products 





Fords, and | 
four-door 


new unit. 


exchange. 


Write—Phone—Wire 





|5416 N. Broadway 





AUTO AUCTION 


“Midwa' 
ALBANY, N.Y. 


EVERY MONDAY ... 12 





TIM ANSPACH 


samtdiaidee te Road 
{For Dealers Only) 


Member of N.U.C.D.A. and N.A.A.P.A. 


PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a | 


Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY. 


vee, J 40, 
Phone: Longbeach 1-1773 








NOON 











PARTS FOR SALE 





GENUINE 
$100,000 stock. Freight 
ders over $100 net, Enslen 
Motors, Inc., 5920 Hohman 
mond, Ind. Call Sheffield 


LINCOLN-MERCURY parts 
prepaid on or- 3300 S. Main St. 


8105. 


and Welter | 


| Phone 
Ham- 


6-5584 
Ave., 


-SALVAGE—PARTS 


All Makes — Models — Years 
Every part guaranteed 
SUPER AUTO SALVAGE COMPANY | 


Northern Indiana's Largest 
South Bend, Indiana | 








GENUINE BUICK PARTS 
Wholesale and Retail 
SHIPMENTS MADE PROMPTLY 


McGUIRE MOTOR CO. 
Detroit, Michigan 


14355 Livernois 
TExas 4-5111 





GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 








Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


St. Louis 9, Mo. 





AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 





PARTS WANTED 





1950 PLYMOUTH chrome grille. 
Motor Sales, Sherburne, N. Y. 








Complete stock Hydra-Matics for all cars | 
OLDS and PONTIAC 1940-1948 — $99.50 


|1— ALLEN GENERATOR and VOLTAGE 
regulator tester. New 1949, cost $615— 
like new, sacrifice—$300. 


BARRETT CAR and truck brake drum lathe 
with grinding attachment—Barrett brake 
Doktors mounted on portable board. One 
a car unit and one a truck unit. Cost new 
$1,390, will sacrifice $575 complete. Ex- 
cellent condition. 

preerccnag ALIGNMENT BOARD with caster 


|camber and toe- in and correction tools. 
Cost new in 1949, $415. Sacrifice, $175. 


PERMAFUSE BRAKE lining bonding oven 
with car and truck units. New 1949, cost 
$350. Sacrifice, $125. 


CRANKSHAFT GRINDER with turning at- 
tachment—grinds shaft in car. Excellent 
| condition—$95. 





| Rorabaugh Motor Company 
| 300 Union Avenue 


| 
| CLOSING OUT AGENCY, Selling 2 Natkin 
service merchandisers, § months old, mod- 
| el 9200—$275 each. John Bean visualiner 
with tools and cabinet, like new. Steel 
service tables and tool toters. 1949 Nash 
heavy duty wrecker, completely equipped, 
only 2,100 actual miles—$2,250. Set of 12 
Packard parts bins, plus other tools and 
equipment. 
Jackson, Mich. Phone 2-0628. 


Altoona, Penn. 








| 

LEMPCO K.H. brake drum lathe with 

| grinding attachment. Used once. $1,000. 

| Frank Zemina, 35 Dow St., New Haven 
10, Conn. “ 

- MISCELLANEOUS 











| 


| ATTENTION 
BUICK DEALERS 


| 

| 

| THE NEW DYNA-LU HANDLE 
is | IS NOW AVAILABLE 


| This genuine lucite handle takes the place of 
| the small handle put on the Dynaflow selector- 
| rod. Fits all models 1948 through 1951. 
shifting easier and beautifies the 

| quadrant. 


RETAILS FOR $1.95 EACH. SELLS ON SIGHT 


steering | 


| DEALER PRICE—$13.25 PER DOZEN 


| 





5% off on lots of 25 dozen or more 
Check with order or C.O.D. 
Postage and insurance paid 


BLEVINS' BUICK 


P. O. BOX 26 CARROLLTON, MO. 
Phones: 894 and 554 


DISTRIBUTORS WANTED 








AUTOMOBILE DELIVERY 
Minimum Besar Con 


AUTO DRIVAWAY, INC. 
9970 GRAND RIVER DETROIT 4, MICH. 
WEbster 3-9259 


Detroit Auto Dealers Association or 


Refer: 


All like new, 214 S. Durand, | 





| 
| 
| 





Better Business Bureau 








_MISCELLANEOUS MISCELLANEOUS 
ENGINE REBUILDING — Crankshaft 
AUTOMATIC BRAKING grinding and metalizing. John P. Hughes 
Motor Co., Ince 300 Commerce S&t., 
TOW BAR Lynchburg, Virginia 
: . WANTED—2 cigar store type Indians. Box 
| Complete with controlled steering 5662, c/o Automotive News, Detroit 26 
| Guide Cables and $61 45 
| BRAKE HOOK-UP.......... 8 
Price includes Federal Excise Tax FOREIGN CAR — HORCH 
Meets all 1.C.C. requirements Owner reluctantly offers for sale his 1939 
ALL TYPES TOWING EQUIPMENT Horch limousine; body number 304, last staff 
car of German Embassy. Luxurious, its fea- 


Protecto Covers 
| 


FOR AUTOMOBILES AND TRUCKS 
WE STOCK PARTS 
Carrying Bags 


rear seat 
rear), 
Safety Chains 


TOW BAR SALES CO. 


dividually suspended wheels; outstanding 








tures include reclining hard silk upholstered 
(also two drop seats in spacious 
detachable trunk with custom luggage, 
leather upholstered drivers compartment, in- 


ly 


mechanically designed. Driven 52,000 kilom- 





Exclusive Factory Distributors eters. Has built-in hydraulic jacks, dual ratio 
AN 3-8888 | MU 4-840! transmission (8 speeds forward), one shot 
DE 2.0700 Nite | DO 3-8373 | lubrication system, !2 volt electrical system 
40 South Clinton St., Chicago 6, Illinois some spare parts with car. Beautiful condition 
. 5 ’ mechanically and in appearance. For the coi- 
lector or lover of fine cars—a unique offering, 
$8,200. Terms: cash or trade plus cash. 
PROFIT CONTROLLER Captain L. W. Benjamin, Jr.. USMC, 
NEW AND USED CARS |MOQ 2909, Camp LeJeune, North Carolina 
| Act now for profits. No gamble. Refund if 
|not satisfied. Cash with order. Up to 300 


| car contract $1.75—Add 50c for each addi- 
| tional 200 cars. 


599 FIFTH AVENUE 





NEW CAR — MAILING LISTS 
per 


Chevrolet — ford — Plymouth — Buick 
Pontiac — Olds 


WILLIAM F. ZIMMERMANN 
TROY, NEW YORK 





(30 to sheet) 





Furnished on white gummed perforated labels 


Duplicate copies of lists on gummed labels 


WE HAVE 119 sets Weed truck chains 5 per M 
700x20 through 1100x20. Priced, dealers H. 0.2. "snonucts 
ian.” Gene Baker Motor Co., | Box 85, Gravesend Station, Brooklyn 23, N. Y. 











Pursuant to an Order by the Owner, We Will Sell at 


PUBLIC AUCTION 


WEDNESDAY, DECEMBER 12 
Starling at 10:00 A. M. (Rain or Shine) 


PIPELINE 


CONSTRUCTION EQUIPMENT 


Consisting of 


TRACTORS DITCHING MACHINES 
WELDING MACHINES COMPRESSORS 

BACK HOES DOPE POTS 
TRUCKS-TRAILERS CLEANING MACHINES 
PUMPS PIPELINE TOOLS 


Located at 
3601 N. Sylvania St., Fort Worth, Texas 
Inspection from Dec. 4 to Date of Sale 
— Ask for E. A. Beli_____ 
Send for Illustrated Folder to: 


HETZ AUCTION SALES 


P.O. BOX 4187 PHONE VALLCY 6541 
FORT WORTH, TEXAS 




















Maney Motor Co. Auto Auctions 
DEALERS ONLY 
Always a Buyer for Your Car 
Knoxville, Tenn. Murfreesboro, Tenn. Huntsville, Ala. 
Every Tuesday—Phone Every Thursday Every Friday 
Lenoir City (Tenn.) 9143 Phone 111 Phone 3188-J 
11 A. M. 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION. INC. 
All checks given in our auction are guaranteed by an insurance company. 











Makes | ! 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


SSIES EEL EE RTE EE OT OER ES Zone No......... 
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TRADE CONNECTION: 

Cor Dealer [_] Truck Dealer [_) Manufacturer [_] 
Jobber [] Insurance [_] Financial [) Supplier () 
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A real handful of seating comfort 


See how extra thick, dense and springy this foam is. 

It is U. S. Koylon Foam—customers know it as 
the ‘‘finest in Foam”’ in luxurious mattresses, in top- 
quality home furniture. 

It’s the premium foam, too, for many quality cars, 
as standard equipment. Or you can specify U. S. 
Koylon as optional equipment when foam is so offered. 

Saying “‘it’s upholstered with U. S. Koylon Foam”’ 
adds sales appeal to automobiles. Because your cus- 
tomers know they can count on U.S. Koylon for years 
and years of supreme comfort and service. 











HOW U.S. KOYLON FOAM KEEPS CUSTOMERS HAPPY 


Thick, luxurious U. S. Koylon gives cars more lasting comfort 
for safe, relaxed driving on long trips. 


U. S. Koylon is cool, self-ventilating, dust-free. 


U. S. Koylon keeps fluffy, smooth, in shape for years. 


° Car interiors stay handsomer looking — because resilient U. S. 
af Koylon absorbs upholstery wear. 
# * 
® 


FOAM 


Meg to give customers greatest car luxury with long-term economy 


@ UNITED STATES RUBBER 


ROCKEFELLER CENTER, NEW YORK 


This enduring car beauty means better trade-in value. 


COMPANY 











